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Inter-State Automobile 


Insurance Company 
ROCK RAPIDS, IOWA 


Paid-up Capital $200,000.00 Gros Assets June 30,1919, $503,400.00 


The Original Company writing term insurance on Automobiles 


Most Attractive Proposition in the Field 


NOTICE THE GROWTH 


1916 Premiums - - - - - -$ 24,777.00 


1917 ‘ - - - = += - 77,834.00 
1918 “ “+= »= «= + ZARA 
1919 ” (6 months’ period) 291,300.04 


Operating in Iowa, Minnesota, South Dakota, Nebraska, Kansas 
and Texas. Extending to other neighboring states 


Home Office: ROCK RAPIDS, IOWA 


H. HAMPE, President FE. A. TONNE, Secretary and Manager 
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In addition to the usual 
fire, tornadoand marine 
policies the Insurance 
Company of North 
America issues policies 
covering the following 
risks: 


AUTOMOBILE 
MOTOR CYCLE 
SPRINKLER 
LEAKAGE 
USE AND 
OCCUPANCY 
EXPLOSION 
PARCEL POST 
REGISTERED 
MAIL 
RENT OR 
LEASEHOLD 
TOURIST 
BAGGAGE 
RIOT AND CIVIL 
COMMOTION 
COMMERCIAL 
TRAVELERS 
THEATRICAL 
TRANSPORTA- 
TION 
FLOATERS 























Why ride ina stage coach 
when you can exchange your ticket 
for modern transportation © 


HE STAGE COACH of a hundred years ago answered 

the requirements of the age. Competition then was 
keen and ‘‘service’’ was even then a factor in securing 
patronage. 


i JR many years after the coming of modern transporta- 
tion there were men who continued to use the stage, be- 

cause they had become accustomed to it, while their com- 

petitors in business adopted more modern methods. 


UST so in these days of progression. Many agents are 

satisfied to remain in the old stage coach days of agency 
representation, not realizing the value of the up-to-date 
service and facilities of a great modernized system of 
agency help. 


F you represent the Insurance Company of North America 

and have not exchanged your stage coach travel for 
modern service, it is time for you to get in touch with what 
it is doing for its aggressive agents 


F you do not represent the North America, isn’t it time 
for you to look into the matter and find out what real 
benefits you may secure through its agency Service? 


Insurance Company of North America 
Philadelphia 
Organized in 1792 


“The Oldest American Stock Company” 


Western Department: New England Department: Dept. for Central America: 


Charles R. Tuttle Chas. E. Parker Hartwig-Moss Ins. Agency 
General Manager Manager New Orleans, La. 
Chicago Hartford, Conn. 


Canada General Agents: 
Southern Department: Robert Hampson & Son, Ltd. 
Robert N. Hughs Montreal, Can. 
Manager Dept. for Porto Rico: 
Atlanta, Ga. Korber & Co. 
San Juan, P. R. 


Cuba General Agent: 
Jacinto Pedroso 
Havana, Cuba 


Metropolitan Managers: 
Darby, Hooper & McDaniel 
59 John Street 
New York City 
Brokerage and Service Dept.: 

Charles F. Enderly Pacific Coast Department: 
Manager McClure Kelly 
111 William Street Manager 
New York City San Francisco, Cal. 
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““Unexcelled Service to Agents and to Policyholders Altke’’ 


ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1853 
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CASH CAPITAL $6,000,000.00 
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Riot and Civil Commotion 
Cover 


Full Protection Against Loss from 


Riot—Insurrection—Civil Commotion 
Including Strike—Explosion 


i et 


FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile (Complete Cover in Combination Policy), Explosion, Hail, Marine (Inland 
and Ocean), Parcel Post, Profits and Commissions, Registered Mail, Rents, Rental Values, Riot and Civil 
Commotion, Sprinkler Leakage,Tourists’ Baggage, Use and Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SER VICE 
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‘‘America Fore” 
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More production and less waste is the best paving 
material for the road to American prosperity. 


A dollar saved buys as much as a dollar made. A 
dollar wasted is worse than a dollar lost. 


Property destroyed by fire is wealth wiped out of 
existence—lost—wasted. 


A fire prevented is wealth saved. The American 
Agent who aids the progress of Fire Prevention serves 
equally himself, his business and his country. 
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AMERICAN EAGLE > 


Fire Insurance Company 


* 
x 

Cash Capital, ONE MILLION DOLLARS HENRY EVANS, President x 

* 

* 

HOME OFFICE PACIFIC COAST DEPT. WESTERN DEPT. t 

P. O. Box 1030, City Hall Station C. E. Allan, Secretary Alfred Stinson, Secretary x 

80 Maiden Lane Insurance Exchange Bldg. 208 W. Jackson Blvd. x 

NEW YORK SAN FRANCISCO CHICAGO * 

* 

* 

+ * 

* 

A Good American Company to Represent  : 

* 

* 

* 
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NONPARTISAN LEAGUE 
BANK HELD INSOLVENT 


Unlawful Operations Charged to 
Fargo, N. D.—Institution Closed 
by State Board 


HELPED FINANCE LEAGUE 


Made to Various 
Subsidiary Corporations 
Townley Organization 


Excessive Loans 


of 


FARGO, N. D., 
tional Nonpartisan 
subsidiary 


Oct. Na- 
League and three 
corporations owe $432,000 
to the Scandinavian American Bank of 
Fargo, a “league bank,” ordered closed 


7.—The 


by the state banking board on the 
grounds of insolvency and unlawful 
operations. 

The step, which probably is the 


most spectacular affecting the destinies 
of the National Nonpartisan League, 
was precipitated by the banking board 
as the result of a report filed with the 
board by an assistant attorney general 
and two deputy bank examiners. 
Controlled by League Forces 


The Fargo bank has been controlled 
by Nonpartisan League forces for 
many months, and during that period 
it has been used as a means of financ- 
ing the Nonpartisan League activities 
along political and other lines. 

When two deputy bank examiners, 
on the order of the attorney general, 
undertook an examination of the Fargo 
bank, they found that the Nonpartisan 
League owed $143,000 to the bank: the 
Consumers United Stores Company, a 
subsidiary corporation, owed $176,000 
to the bank; the League Exchange, an- 
other league subsidiary, owed $66,000 
to the bank, and the Publishers Na- 
tional Service Bureau, still another 
subsidiary of the Nonpartisan League, 
owed $47,000 to the bank. 

Carried Excessive Accounts 


Under the law, a bank in North Da- 
kota is not permitted tc loan more 
than 15 per cent of its capital stock 
and surplus on a single account. The 
Scandinavian American Bank has a 
combined capital and surplus of $60,- 
000, which limited it to a-$9,000 loan 
On one account. In addition to the 
four excessive league accounts, the 
deputy bank examiners charge that the 
bank was carrying 16 other excessive 
accounts, the total of all excessive ac- 
counts being $734,000, which is more 
than 60 per cent of all loans made by 


the bank, When the institution was 
closed it had liabilities of $1,606,000. 


According to the official report of 


the bank examiners, collateral held 
for the Nonpartisan League group of 
loans was made up largely of post- 
dated checks and notes given by farm- 
ers. The checks represent payments 
made for league memberships, while 
the notes were, in the main, given for 
So-called “buying certificates” in the 








Consumers United Stores Company. 














RECAPTURING THE OLD SPIRIT | 





| 





OVERNOR FRANK O. LOW- 
(3 DEN of Illinois carried a vital 
appeal to insurance men in his ad- 
dress before the Fire Underwriters Asso- 
ciation of the Northwest in Chicago 
last week. He did not attempt to gloss 
over present day conditions with hon- 
eyed words or blind optimism. He 
told his hearers that he regretted to 
be the bearer of the message he did. 
He declared that the country is in 
greater peril than when it was at war. 
During the war period there was co- 
operation all along the line. Prejudice, 


hate, personal differences, animosities, | 


trade rivalry and selfishness largely 
were pushed aside while all people co- 
operated in the effort to win the war. 
Governor Lowden told of a meeting 
that he attended at the close of hostil- 
ities where reports were made by the 
chairmen of different activities. One 
man had charge of the church work in 
Springfield, Ill. He told how the priests 
of the Catholic church, the Jewish rab- 


bis and ministers of the protestant 
churches threw aside petty differences 
in creed and belief and worked for 
the larger end. Another man _ had 


charge of the coordination of the work 
of the farmers and the people in the 
cities. He found that they were peo- 
ple of the same mold who, sank ‘heir 
prejudice and differences in order to 
come together in a great movement. 
Another man had charge of the work 
in the mining fields, dealing with both 
the miners and the operators. The 
miners were’ covered with dust when 
they came out of the mine, rougher 
in their dress and speech than the 
operators and yet this chairman said 
he found that their sentiments were 
much alike. And Governor Low- 
den recited at length how people of 
diverse interests who had clashed in 
other days came together during the 
war. 


So 


Governor Lowden said he could not 
understand why people who were so 
successful in cooperating and getting 
together during the war could not sink 
their differences and stand together in 
the same way in times of reconstruc- 
tion in combatting those who are at- 
tempting to destroy American ideals, 
principles and civilization. Governor 
Lowden called on his hearers to re- 
capture the old spirit that animated 
the fathers who drafted the constitu- 
tion, who made our country, who fought 


for it, 


strange doctrines that are being taught. 
He said that the old government is 


being attacked by strange faces in 
alien tongues. He said that destruc- 
tive forces are at work that will ulti- 
mately destroy the foundation work 
and the principles written into the 
constitution and represented by the 
flag unless the American people be- 


come evangels for conservatism, safety 
and democratic principles. 


* K 


He said that property rights are be- 
ing arraigned. People in emerging 
from savagery became owners of prop- 
erty and that was the first evidence of 
a higher civilization. Governor Low- 
den said that there are many people 
abroad in the United States today who 
would desire to plunge this country 
into the same maelstrom into which 
Russia engulfed. They are advo- 
cating experiments of a dangerous na- 
ture. They are foreign to the Ameri- 
can way of thinking. 


1S 


are too much engrossed in their own 
work, in their own special activities 
and interests while the agitators are at 
work spreading this dangerous doctrine 
here and there. It is time, he said, 
that the people wake up. They must 
be aroused to the sense of great danger. 
* *x* * 

The spirit of lawlessness is abroad 
everywhere. It breaks out in unex- 
pected times and unexpected places. 
If the people at large can be made to 
realize the perils of the day and can 
go forward here and there with the 
same enthusiasm in reviving the old 
American doctrine that the agitators 
of dangerous propaganda are showing 
in their nefarious efforts, there will be 
no doubt as to the outcome. America 
will be saved. 

Governor Lowden called attention to 
the cooperation that the insurance men 
gave during the time of the war. He 
said that this same espousal of and 
steadfastness to the old spirit should 
not only be maintained but carried for- 
ward with a mighty momentum. He 
that the field men of the coun- 
try particularly can render the United 
States a big service at this time in their 
travels, in 


teels 


becoming active and out- 
spoken champions of the old Amer- 
ican spirit of democracy, fair play, 

















justice and liberty. 





The “buying certificates” give the pur- 
chaser the right to purchase goods for 
cash in the Nonpartisaii company’s 
stores. 

Collateral Handled Outside 


This collateral, instead of being sn 
the hands of the bank, was handled 
by a Mrs. Emma Clayton, an employe 
of the Consumers United Stores Com- 
pany and the Nonpartisan League, who 
had offices in the bank building. This 
woman, according to the official re- 
port, had complete jurisdiction over 
the collateral, and it is charged that 
at the time the examination was made, 
$291,000 of the paper was not even in 


the possession of the bank. The bank, 
it is charged, merely held receipts for 
the collateral, given by officers and 
employes of the Consumers Store 
Company. 

Since the bank was closed the banking 
board has adopted a resolution holding 


that post dated checks cannot be ac- 
cepted by banks as security for loans, 
and the banks are required to get rid 


of such paper. This affects a number of 
banks in the state that have been doing 
business with the Nonpartisan League. 
Two Bank Officials Arrested 
Two officers of the bank, H. J. Hagen, 
the president, and P. R. Sherman, the 
(CONTINUED ON PAGE 5) 





and who dug its foundations | 
deep into the subsoil. Governor Low- 
den called attention to the new and 


: ; | 
Governor Lowden feels that people 


'LOCAL AGENTS PLAN 
| IMPORTANT MUSTER 


| Program for the National Associa- 


tion Meeting at Louisville 


Is Attractive 


IMPORTANT ITEMS 


MANY 


Time Will Be Given to Delegates to 
Discuss Some Practical 
Features 


The program for the National As-- 
sociation of Insurance Agents conven- 
tion to be held in Louisville next week 
has been completed. The gathering of 
the clans will be at the Seelbach Hotel. 
The executive cemmittee will meet at 


5 p. m. Tuesday and there will bé a 


smoker given by the Louisville local 
agents on Tuesday night. The busi- 


ness part of the program is as follows: 
WEDNESDAY, OCTOBER 15 


First Session—10 A. M. 

Address of welcome. 

Response by Thomas F. Southgate, 
president North Carolina Association, 
Durham, N. C. 

President's address and report, E. M. 
Allen, Helena, Ark. 

Appointment of chairmen of the nom- 


and 
of 


inations 
Report 


resolutions 
the 


committees. 
chairman of the execu- 








tive committee, Fred J. Cox, Perth Am- 
boy, N. J. 
| Report of the secretary, Chauncey S. S. 


Miller, New York City. 

Address, “The Fallacy of State Insur- 
ance,” by Hon. T. H. McGregor, Aus- 
tin, Tex. 

Second Session—2 P. M. 

Address, “Service and Salvation,” 
Young E. Allison, editor 
Field.” Louisville, Ky. 

Address, “Conservation 
Service,” by Manager C. 
America, Chicago. 

Address, “Competition 
Mutuals,” by N. S. 

Pa. 

Summary of questionnaire to casualty 
companies regarding the ownership of 
expirations. 

Discussion, 


by 
“Insurance 


and Agency 
R. Tuttle, North 


of 
Riviere, 


Non-Agency 
Pittsburgh, 





“Unfair Casualty Competi- 
tion,” led by G. Arthur Howell, Atlanta, 
Ga., chairman casualty committee. 

Discussion, “The Individual Agent as a 
Conservationist,” led by Irvine O. Ches- 
ter, Westerly, R. 

THURSDAY, OCTOBER 16 
Third Session—10 A. M. 

Address. ‘““Making a State Associa- 
tion Worth While,” by James L. Case, 
Norwich, Conn., president Connecticut 
State Association. . 

Discussion, “What a Local Board Can 
Do,” led by John C. Coart, Seattle, Wash.; 
W. S. Gilliam, secretary St. Paul Board; 
Cliff C. Jones, Kansas City, Mo. 
Report of nominations committee 
election of officers. 

Address, F. C. Buswell, 
tional Board, New 

Presentation of 
1919 winner. 

Roll call of the states. 

Discussion (informal; open to 
bers). 


and 


president Na- 
York City. 
membership trophy to 


all mem- 


Fourth Session—2 P. M. 
Discussion, “Local Collection. Sys- 
tems,” led by Austin McElroy, Colum- 


bus, O.; Chas. B. H. Loventhal, president 
Tennessee Underwriters Association, 
Nashville, Tenn. 

Address by F. W. Lawson, United 
States manager London Guarantee & Ac- 
cident, Chicago. 


Discussion, “Office Short Cuts, Business 
6) : 





(CONTINUED ON PAGE 
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SHELDON ADDRESSES 
FIELD MEN IN OHIO 


Western Manager of American of 
Newark Discusses Problems 


of Present Day 


OFFERS THREE REMEDIES | 


Advocates Education, Organization 


and Publicity to Prevent Injury 
to Business 


COLUMBUS, O., Oct. 7.—Charles 
E. Sheldon, western manager of the 
American of Newark, addressed the 
Ohio field men, in session here to- 
day, on the problems confronting the 
fire insurance business 
ward off serious and _ far-reaching 
injury to the business. The remedies 
which he proposed are education, or- 
ganization and publicity. He said in 
part: 

Great Opportunities in Business 


and how to 


The business of fire insurance with its 
allied branches is one of magnificent 
proportions, presenting great oppontuni- 
ties for service and occupying an im- 
portant place in the social and business 
life of the nation. 

What have we done, what are we do- 
ing, what more can we now do to ward 
off and prevent serious and far-reaching 
injury to our business? 

In the consideration of this subject, 
I have gradually developed in my mind 
the thought of three fundamental and 
outstanding points of safety and I shall 
hame them to you as (1) Education; (2) 
Organization; (3) Publicity. 


Education Is Needed 


To educate implies a lack of knowl- 
edge. Who are these ignorant persons 
who fail to properly understand the func- 
tions and benefits of the fire insurance 
corporations? When we find them, shall 
we restrict their training to the aca- 
demics of the business or to its practical 
side? Shall we look outside our own 
ranks for those to whom we shall im- 
part knowledge, comforting ourselves in 
our self-sufficiency that we are “through 
school?” 

Whose is the fault if general business 
accuses us of selfish isolation—‘playing 
a lone hand;”’ to whom should criticism 
attach if public opinion is hostile; who 
is responsible if agents and companies 
are opposed to each other and fail in 
co-operation; why is it that the com- 
panies encounter suspicion in their ap- 
peals to courts at law and to state offi- 
cials? Surely so beneficent a business 
as that of fire insurance should have the 
confidence and be accorded that dignified 
position which its meritorious service 
warrants 

Should Begin at Home 


Let me go back to my query and in 
frankness, and I believe fairness, say 
that this education to which I have re- 
ferred should like charity “begin at 
home.” If company officials were good 
politicians, which they are not, and kept 
“an ear to the ground,” they would learn 
from their field men and local agents, 
who have a great deal more political in- 
fluence, much about the practical issues 
affecting our business and which if they 
would heed would materially lessen their 
problems. 

But who will have the temerity to 
teach those who by fortuitous circum- 
stance, or otherwise, have achieved con- 
trol? It does take some moral courage 
to criticise the official to whom you are 
perhaps looking for next year’s increase 
in compensation—but if you have help- 
ful suggestions, or think you have, don’t 
hesitate to offer them. One of our state 
agents wrote in the other day taking 
exceptions to my attitude concerning the 
action of the committee when discontinu- 
ing the 10 percent surcharge. He simply 
missed my point of view, but his criti- 
cism was helpful in that it indicated 
that others might likewise have failed 
to comprehend my position. Since then 
he has written that his family are going 
east and he would like to accompany 
them as far as Chicago and, incidentally, 





EVERETT T. TANNER 























visit the office. I replied to come on, 
but to try and plan to get to Rockford 


New President Fire Underwriters Association 
of the Northwest 


DRAMATIC FEATURES 
| OF THE CONVENTION 


Spontaneous Outburst When Low- 
| den Was Spoken of for 
the Presidency 


GOOD PROGRAM WAS GIVEN 


E. T. Tanner Ran Away With the 
Chief Executive’s Position in a 
Pretty Race 


There were several distinctive fea- 
tures that stood out.in the convention 
of the Fire Underwriters Association 
of the Northwest in Chicago last 
week. Perhaps the most dramatic cli- 
max was at the close of Gov. Frank O. 
Lowden’s speech when H. N. Wood 
of Omaha, state agent of the North 
British, was responding to the senti- 
ment expressed. Mr. Wood called at- 
tention to the fact that in one of the 
great crises of American life, people 
found it necessary to go to the prairies 
of Illinois to get a guide and coun- 
selor. It may be that history will re- 
peat itself and in these days of unrest 
and strife, people might return to 
Illinois and call on Governor Lowden 
to sit in the White House. The entire 
audience arose and cheered at this sug- 
gestion with a spontaneous outburst of 
approval. This part of the Northwest 
program had not been designed or 
staged. It was purely an impulse of 
the hour that overtcok Mr. Wood, but 
it was evident that his sentiments 
found ready response in the hearts of 





many others. He told Governor Low- 





Everett T. Tanner of Decatur, Ill., state agent of the Security of Con- 
necticut and Reliance in Illinois, who was elected president of the Fire Under- 
writers Association of the Northwest at the annual meeting, is one of the active 
and progressive field workers of the west. 


ent in the large vote that he secured. 
in his very prime. 


of 1918 when he moved to Decatur, III. 
Paris and later started field work with the old general agency of Montgomery 
& Funkhouser of Chicago, this being in 1905. 
of the Security in 1910 and within recent years has forged to the front rapidly. 
Mr. Tanner has played a square game in the field. 


has a word of criticism of him. 


elected its president. 


of Illinois. 
gence that is a winner. 





when I would be home. I am going to 
let him try out on me my theory that 
the managers can stand for some educa- 
tion. 

What Field Men Can Do 


3ut, getting néarer home, let me ask 
how much you as field men are doing 
for the better education of the 


agent and the public. As the latter judge 


us to quite an extent by the character | 


of our agents, so the agents in turn 
think of the company according to the 
quality of its field man. 

You stand between the agent and the 
company and his valid complaints and 


suggestions should be given your care- ; 


ful and politic consideration and reported 
to the company office for attention— 
and let me suggest that just as the 
office keeps an abeyance file awaiting 
your replies, so you in turn have a 
“reminder” file for the office on the prin- 


ciple that “One good turn deserves an- | 


other.” 


Up in Michigan, where I 


taxes they can’t get the roads improved 
in their part of the township. The an- 
swer is the “resorter’’ can’t vote. Now 
such is not the case with you nor with 
the thousands of local agents under your 
supervision. Unfortunately bad legisla- 
tion is often prevented or good laws ob- 


local | 


spend my |} 


summers, the “resorters” who own cot- | 
tages complain that while they pay round | 


His personal popularity was appar- 
Mr. Tanner is now in his 38th year and 
He was born in Paris, Ill., and resided there until the summer 
He started in his father’s agency at 


He was appointed special agent 


There is not a man who 
He has conducted himeslf in a manner that 
has attracted attention not only of local and special agents but of managers. 
He has served on the important committees of the Illinois Field Club and was 
He has been the most loyal gander of the Illinois Blue 
Goose and is now president of the Conservation & Fire Prevention Association 
Mr. Tanner combines in his personality a charm, force and intelli- 


den that there were many live wires 
present from every state who would 
actively work for him if he were 
chosen as the leader. President P. T. 
Kelsey then asked Governor Lowden 
if the members and their friends could 
shake hands with him. The meeting 
broke up for the time being until the 
hand shaking was over. President 
Kelsey after Governor Lowden had 
retired from the room explained that 
no one had attempted to play any 
politics or give an exhibition of politi- 
cal feeling. However, he said that it 
would be well to remember that “Here 
is a man.” 


Presidential Contest 


Another feature that attracted atten- 
tion was the presidential election. It 








tained, only through political influence. 
We ask for insurance only “the square 


deal;”” we are not getting. it. 


Too Much of Mystery 


For many 


mystery. When in my insurance begin- 
nings, aS a local agent, I was given a 


rate book for my town, 


many times, 
owner by 


more than one 
acquainting him 


| so—than his own. 
|made for an_e effective, 
scheme of publicity? 

I believe, that in 
and important 


| “put over” 


years the business of fire 
insurance in this country was veiled in 


I was at the 
same time solemnly impressed with the 
fact that its contents were “confidential. 
For a local agent in those days to have 

| made known to a customer rates other 
than for his own property was a high 

crime of the “‘to be shot at sunrise” order. 

Since then I have satisfied, as you have 
property- 

with the 
“make up” of his rate and by comparison 

; With rates for other risks which he may 

| have deemed as hazardous—usually more 


Why should not more of an effort be 
nation-wide 


the future unusual 
movements in the busi- 
ness should not be hastily organized or 
without the advice and co- 
| operation of representative field men and 


seemed to be a foregone conclusion 
when the members began to arrive 
Monday and Tuesday that Everett T. 
Tanner, Illinois state agent of the Se- 
curity of Connecticut and Reliance, 
would have a walkaway. He had the 
good fortune to have the field men of 
his own state solidly behind him. Mr. 
Tanner had a force of men that put 
plenty of enthusiasm and ginger in the 
campaign. They belonged to the 
younger school. His candidacy struck 
a popular cord from the beginning. 

Mr. Tanner is the youngest prest- 
dent ever elected to the high office of 
the Northwest association. Hereto- 
fore men of mature years have been 
honored at election. Mr. Tanner 1s in 
his 38th year. 


” 


First Nonunion President 


Furthermore he is the first man to 
be elected president who has _ repre- 
sented a company not in the Western 
Union. This also is a happy omen. 
means the breaking away from an old 
unwritten law that did not recogmze 
merit and work outside of the Western 





Ini < ; i to the 
/local agents. Failure to follow this| Union ranks when loa The nonusies 
| course has in some notable instances Northwest presidency. ded the 
| resulted in embarrassment to the com-]| companies have been accorde 


| panies and defeated the objects sought. 
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the secretaryship at times, but the 
union men have always held the presi- 
dency. Many of the members felt that 
it was high time to break away irom 
this antiquated prejudice and burn the 
barriers away when it came to the Fire 
Underwriters Association of the 
Northwest. 

Cc. G. Meeker of Chicago, the old time 
state agent of the Concordia, a nonunion 
company, served as president of the as- 
sociation, it is true, but he was vice- 
president and came to the presidency 
because of the death of President W. Lh. 
King. Mr. Tanner is, therefore, the first 
nonunion man to be actually elected to 
the high office. 


Herd@’s Candidacy Withdrawn 


The committee working for John W. 
Herd of St. Louis, state agent of the 
Scottish Union, withdrew his name from 
the list of presidential candidates. His 
candidacy was not breaking right so 
he was not presented. 

Mr. Tanner was elected by a vote of 
376 to 146 over John Fitzgerald of the 
Queen in Indiana. Mr. Fitzgerald was 
not able to overcome the heavy hitting 
machine that had been built up by the 
Tanner forces. Mr. Fitzgerald, how- 
ever, is a man of distinction, worth and 
character, who has rendered a large serv- 
ice to the Northwest association. As- 
sistant Manager A. R. Monroe of the 
Queen, for Mr. Fitzgerald, presented the 
motion to make the vote unanimous. 


Nominating Speeches 


The Tanner forces got under full sail 
from the jump, as Manager Charles R. 
Tuttle of the North America, in his 
happy nominating speech, flung the Tan- 
ner flag to the breeze. Manager Charles 
H. Coates of the National Liberty gave 
strong support to Mr. Tanner. Then the 
Fitzgerald clans had their inning. Man- 
ager H. C. Eddy of the Commercial 
Union, although weak from illness, made 
the nominating speech and it was ably 
seconded by Manager George H. Batch- 
elder of the Pennsylvania. B. T. Duffey 
of Cleveland, state agent of the Royal, 
made a delightful impression in support- 
ing Mr. Tanner and then Assistant Mana- 
ger Charles N. Gorham, in a few finished 
remarks, supported Mr. Fitzgerald. The 
Tanner people closed the day with a 
characteristic seconding speech by Gen- 
eral Agent William Tecumseh Benallack 
of the Michigan Fire & Marine, who de- 
clared that Mr. Tanner was the direct 
descendant of Simon the Tanner, who 
lived in England in 1265. 


Duffey for Vice-President 


The tellers had a long job in counting 
the ballots, because there was a big 
crowd of voters on hand. B. T. Duffey 
of Cleveland was unanimously elected 
vice-president on motion of C. Liberty 
Hecox of St. Louis, secretary of the 
Liberty Fire. W. P. Robertson, assistant 
manager of the Liverpool & London & 
Globe, the very efficient secretary, was 
reelected on motion of Frank G. Snyder 
of the Liverpool in Kentucky. KS 
Hosmer of the Phoenix of Hartford in 
Illinois made the nominating speech for 
R. A. Buckman of the Royal, succeeding 
himself as treasurer. 

It was announced that there were 157 
new members taken in at this meeting. 
Illinois led with 44. Ohio had 18, Michi- 
gan 15, Indiana, Minnesota and Wiscon- 
sin 12 each. Mr. Tanner was called to 
the platform and in a very attractive 
way made his initial bow. 


Last Day’s Luncheon 


The luncheon the last noon hour was 
anew feature, inaugurated by President 
Kelsey, and proved very successful. H. 
Verne Meyers of Waterloo, Ta., state 
agent of the Security and Reliance and 
Vice-president of the association, served 
as master of toasts. President Kelsey 
had arranged for the ex-presidents and 
the speakers to sit at the head table. 
The ex-presidents were A. A. Maloney, 
D. W. Andrews, M. W. Van Valkenberg, 
H. N. Wood, W. R. Townley, G. M. Love- 
Joy, T. E. Gallager, H. H. Friedley. J. L. 
Whitlock, Frank G. Snyder and Carroll 
L. DeWitt. President Kelsey was seated 
next to Douglas Malloch. Fred J. Sauter, 
President W. H. Stevens of the Agricul- 
tural, Frederick Richardson, United 
States manager of the General Accident; 
Holger DeRoode of Chicago, the new 
President of the Life Members Society; 
Secretary W. P. Robertson of the North- 
West association; J. V. Barry, assistant 
Secretary of the Metropolitan Life; Com- 
Missioner Platt Whitman of Wisconsin 
were at the speakers’ table. The speak- 
ers were Mr. Barry, Mr. Whitman and 
Mr. Malloch. Mr. Barry is always re- 
Sarded as one of the permanent fixtures 





Fire Business of British Companies 


Figures just given out in regards to the fire insurance business of British 


companies in 1918 show that they had a very successful experience. 
the larger companies had loss ratios below 50 and some even below 40, 


Many of 
The 


Royal leads in total net premiums, with the Commercial Union second and 
the Liverpool & London & Globe third. The figures are as follows: 


Company 


Commission ———~ 


Percentage to 
Premiums 


Reserves 
at End of Year 


——_—_—__ 


oe \ 
Premiums Losses & other Of Of Ex- Fire General Paid-up 
(Net) (Net) expenses Losses penses Fund Funds* Capital 

Alliance .. £1,615,881 £614,789 £646,788 38.0 40.0 £2,225,707 £1,035,532 £1,000,000 
Atlas (a).. 1,640,606 667,066 577,846 40.6 35.2 1,700,000 331,810 264,000 
Bok. Ct. ‘Tr. 24,996 13,742 32,879 54.9 3.1 SEGSee | Seis vecs 16,016 
Brit. Gen.. 63,114 31,385 19,180 49.7 30.3 30,245 83,837 50,000 
Brit. Law. 144,565 57,518 70,651 39.7 48.8 100,000 24,320 300,000 
Caledonian 620,539 303,815 222,769 48.9 35.9 GIGSGG ss cecune 107,500 
Caxton 26,657 10,530 9,983 39.5 37.4 10,663 8,229 10,090 
Century .. 131,862 62,892 52,481 47.7 39.7 130,931 26,400 105,000 
City Eq. F. 613,483 299,897 196,796 48.8 32.0 325,393 277,003 75,000 
City F. (g) 26,429 11,088 7,571 41.9 28.6 10.572 6,560 6,325 
Com. U 5,262,477 2,225,922 1,837,842 42.2 34.9 5,309,937 2,214,518 295,000 
Con. (0) 517,946 282,464 153,027 54.5 29.5 248,838 204,149 176,334 
Co-op 81,605 38,398 32,666 47.0 39.9 219,842 27,670 20,000 
1. oS a 130,632 65,711 28,582 50.3 21.8 69,121 ’ 50,025 
F.A.&G. (g) 250,728 112,522 68,544 44.8 27.3 470,546 50,000 
Gen. Ace... 251,163 172,674 92,193 68.7 36.7 165,553 168,747 403,000 
Gr. F. & A. 124,068 60,747 48,933 48.8 38.6 41,356 17,985 200,000 
Guardian. . 792,470 340,278 271,422 42.9 34.2 945,448 275,951 1,000,000 
Law Fire. 157,044 50,974 64,837 32.4 41.3 EGR? “o:ecia-n tar 500,000 
Law U.& R. 342,878 142,768 124,544 41.6 36.3 337,192 380,579 165,000 
Lic. & Gen. 43,752 20,448 16,888 46.7 38.5 23,341 143,286 73,850 
LL&L. & G. 4,060,777 1,981,647 1,472,954 48.8 36.2 2,724,311 3,391,708 265,525 
London As 1,231,618 530,283 484,624 43.0 39.3 1,000,000 1,277,272 748,275 
& L. Fire 2,437,223 962,510 895,486 39.4. 36.7 1,375,000 1,851,093 313,547 
Do L.& Gen 189,32 90,753 73,360 48.4 38.7 75,731 142,446 66,765 
or U.. 134,847 T7457 29.538 57.4 21.9 107,424 366,035 274,543 
Nat’l B. (1) 66,773 49,982 20,40 74.8 30.5 26,994 38,175 60,000 
Nat.G.B.(g) 73,230 41,812 30,195 43.4 41.2 72,556 50.000 
N.Br.&Mre. 3,083,466 1,499,946 1,137,736 48.6 36.8 2,783,386 1,326,122 2,437,500 
Northern 1,912,413 833,995 666,274 43.6 34.8 2,356,206 773,485 802,020 
New t...; 1,602,963 698,066 571,659 43.5 35.6 1,841,185 437,509 132,000 
Phoenix .. 1,994,155 889,658 746,343 44.6 37.4 2,185,000 348,305 422,855 
Provincial. 43,589 20,389 15,835 46.8 36.3 17,436 34,578 90,000 
Over «... 5,540,400 2,592,265 1,943,932 46.7 35.0 4,000,000 3,680,857 441,702 
Royal Exc. 1,275,924 595,715 488,767 46.7 38.3 710,370 951,201 689,220 
Royal L. A 63,562 : 20,984 54.4 33.0 25,425 42,614 90,000 
Scot. Ins 42,469 14,864 56.9 35.0 21,987 84,532 30,000 
Scot.U.& N. 1,085,629 387,404 45.8 35.6 542,814 792,588 300,000 
Co ree 404,131 144,787 50.5 35.8 161,652 158,293 70,000 
ee 2,026,380 743,101 42.1 36.6 2,410,552 519,602 480,000 
Union .... 877,926 291,080 38.2 33.1 1,102,386 247,848 50,000 
W. of Scot. 95,303 29,748 56.7 31.2 58,121 50,899 35,000 
Yorkshire . 693,709 258,079 50.9 37.2 277,485 1,128,215 129,053 





*Comprises balance of profit and loss account, and other funds not specially ear- 


marked for a particular department. 


and general figures.—Reinsurance. 


(a) Includes Essex & Suffolk Equitable fi 
(g) Including accident and general figures. 


gures. 


(1) Fire and general figures. (0) Fire 








in the annual meeting of the Northwest 
association. Mr. Whitman made his in- 
itial bow to the fire people and left a 
most excellent impression. He came out 
strong against the state entering private 
business, which sentiment emanating 
from Wisconsin, which has both a state 
fire and life fund, was refreshing. Mr. 
Malloch added to his laurels as a humor- 
ist and philosopher. He had made a 
great hit during the forenoon when he 
gave his talk. 


Three New Directors 


The three new directors elected were: 
Preston T. Kelsey, H. E. Boning, Super- 
intendent of Agents of the Milwaukee 
Mechanics, and Col. George E. Leach of 
Minneapolis. An amendment to the con- | 
stitution was passed to the effect that 
a member must have been in the asso- 
ciation 25 consecutive years before he 
can become a life member. Further- 
more it was voted that no one could vote 
for an officer unless he exhibited his card 
showing that he had paid his dues. An 
attempt was made to enforce the last 
named rule at this convention, but inas- 
much as many of the life members had 
not their cards with them it was decided 
to suspend the rules and start it next 
year. 

President Kelsey can be congratulated 
on the splendid program that he pro- 
vided. It was versatile, learned, patri- 
otic, humorous and educational. Every 
man on-the program was a star. Col. 
George E. Leach appeared in uniform 
with all his decorations and recited some 
stories of the war that were captivating. 
President Kelsey will go down in the 
records as one of the greatest Northwest 
presidents. 


Demand for Risk Policies 


NEW YORK, Oct. 8—A limited amount 
of riot insurance has been written at 
Helena, Ark., following the recent dis- 
turbance in that city. The demand for 
this sort of indemnity is still coming 
in from Pittsburgh, Buffalo, Omaha and 
other centers, wherever the agents are 
seriously soliciting it. Not alone are 
mercantile properties being written but 
a number of policies have been issued 
covering private residences as well. 





NONPARTISAN LEAGUE 
BANK HELD INSOLVENT 


(CONTINUED FROM PAGE 1) 


cashier, have been arrested, charged 
with exhibiting false statements to the 
bank examiner for the purpose of de- 
ceiving him as to the actual condition 
of the institution. Both officers waived 
their preliminary examination and were 
held to the district court for trial. 

Still another development has been 
the adoption by the state banking board 
of a resolution charging that J. R. 
Waters, former bank examiner? had 
given the bank advance information as 
to the time that an examination would 
be made. 


Develops Political Fight 


The bank closing has developed some 


political features. The Nonpartisan 
League leaders are making strenuous 


efforts to avert the final closing of the 
institution. They charge that the clos- 
ing of the bank was political. 

Attorney General William Langer and 
Secretary of State Thomas Hall, the 
members of the banking board who or- 
dered the bank closed by the adoption 
of the resolution, have been at outs with 
the Nonpartisan League leaders for some 
time. 


Larmore Dines Field Men 


James M. Larmore, executive special 
agent of the Caledonian, gave a din- 
ner to the western field force at the 
Hotel La Salle in Chicago last week. 
Those present were John B. Adams of 
Detroit; A. L. Dorbet, Ohio; E. J. Ari- 
mond of Milwaukee; F. W. Doll of St. 
Louis and Robert W. Snyder of Louis- 
ville. Mr. Snyder has just been appointed 
special agent for Kentucky, Tennessee 
and southern Indiana. 


Georgia Home’s Plan 


Kelly, Alley & Lawrence of New York 
have been appointed general agents of 
the Georgia Home covering the field out- 
side of the Southeastern Underwriters 
Association, New York, Pennsylvania and 
Tilinois territory. 


WESTERN BUREAU IS 
MEETING IN THE EAST 


President W. D. Williams Strikes 
High Note of Insurance 
Service in Address 


REVIEW OF ACTIVITIES 


Tells How Underwriters Are Taking 
Far Bigger Part in Activities of 
the Times 


BRIAR CLIFF LODGE, N. Y., 
Oct. 9—The semi-annual meeting of 
the Western Insurance Bureau is being 
held here this week. There is a repre- 
sentative attendance of members and 
while there is no great issue before the 
body there are a number of routine 
matters to be disposed of. The main 
item in the opening session was the 
address of President Walter D. Wil- 
liams. He said in part: 

Our last meeting endorsed the senti- 
ment that we should be more active in 
matters of general public interest, even 
though it have no direct bearing on in- 
surance, and I am pleased to record 
progress along that line. The National 
Chamber of Commerce has made insur- 
ance one of the important divisions in 
its activities and insurance representa- 
tives, both company and local, are ac- 
tively serving in that body. 


Better Understanding Developed 


In Chicago recently at an important 
conference called by the Ilinois Manu- 
facturers’ Association as “Our Country 
Conference,” insurance companies were 
asked to appoint delegates, which was 
done, and while no subjects bearing di- 
rectly upon insurance were discussed, 
such activities cannot but be helpful in 
bringing about a better understanding 
of the mutuality of interest between in- 
surance and the other great business of 
the country. 

In the south there will shortly be held 
a cotton conference, in which I under- 
stand insurance has been invited to par- 
ticipate. 

These are to me promising signs and 
will, it is to be hoped, ultimately lead 
to the removal of much of the ignor- 
ance and misunderstanding on the part 
of the public at large in its conception 
of and relation to insurance. 


Removal of Surcharge 


Probably the most important happen- 
ing since our last meeting has been the 
removal of the so-called “surcharge.” 
While there may be room for conflicting 
opinions as to the wisdom of the method 
employed in securing this additional in- 
come, and while it has again demon- 
strated the unwisdom of flat rate ad- 
vances, there is probably no argument as 
to the necessity of more than a tem- 
porary increase in the income of the fire 
insurance companies to meet the rising 
costs of every nature which are beyond 
our efforts to control. It is patent that 
something must be done promptly if we 
are to maintain the proper relation be- 
tween income and outgo and continue 
to be able to furnish the same indemnity 
to our patrons which they have the right 
to expect. 


Future Full of Uncertainty 


If we could be assured of a continu- 
ance of the favorable loss experience of 
the present, the problem might be al- 
lowed to solve itself in a measure, but 
the future is full of uncertainty and, 
with the large increase in liabilities as- 
sumed by most companies during the 
past two years, a change to an abnormal 
or even a normal period of losses would 
present a very serious situation. This 
is a condition requiring our most care- 
ful thought. It is to be hoped that means 
will be speedily devised to meet it, par- 
ticularly upon classes of business that 
have been persistently unprofitable and 
in territory that for years has been liv- 
ing at the expense of others, seemingly 
upon the theory that the “world owes 
them a living,’ without any effort on 








their part and opposing every attempt 
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them 


to make 
respecting. 


self supporting and self 


Conservation Plans 


One thing we can do, both as an or- 
ganization and as individuals, and that 
is support energetically and earnestly 
every effort to curtail the indefensible 
fire waste that is continually consuming 
the resources of the country. In this 
connection I call your attention to the 
various conservation that 
are now being organized throughout the 
country. 

This is a movement of unlimited possi- 
bilities. It. will not only directly affect 
the matter of fire losses, but it gives us 
as companies an opportunity to approach 
the public from the angle of publie serv- 
ice, unselfish in its application, and en- 
ables us to build a relationship with the 
people in a favorable way that we should 
not overlook. 

I regret to state that the Bureau com- 
panies in particular have not been rep- 
resented in this movement as actively as 
they should be and in such conservation 
meetings as have come under my. notice. 
I have been chagrined at the lack of 
representation of the Bureau companies. 
I cannot urge too strongly the hope, 
therefore, that our members Will instruct 
their field men to participate actively 
in this work, not only for the work it- 
self, but that the Bureau may be recog- 
nized as doing their full share in all 
pubiic movements. 


associations 


Cooperation of Field Men 


One of our members called to my at- 
tention not long ago the lack of “team 
work” on the part of the field men rep- 
resenting Bureau companies, and the loss 
of opportunities resulting therefrom. I 
have long been impressed that both our 
members and their field men have been 


lacking in appreciation of good “team 
work” on the part of special agents. Our 
field men play largely a “lone hand.” 


They seem not to realize the benefits of 
“united we stand.” Bureau field club 
meetings are indifferently attended, and 
Bureau field men are lacking in their 
conception of the great good to be se- 
cured by working together. 


Competitors Are Speedier 


For example: In the territory under 
our jurisdiction under the operation of 
the conference agreement, in the appoint- 
ment of a new agency, the first com- 
pany making the appointment of a new 
agency, the first company making the 
appointment fixes the status of the 
agency, which closes it to any but com- 
panies members of the organization of 
which the appointing company is a mem- 
ber. It has been my observation that 
in the competing organization they “beat 
us” to the new appointments because of 
“team work.” If one company has an 
application for an agency or hears of a 
proposed new agency and it is not able 
to give it immediate attention, it at once 
passes it to some fellow field man of the 
same affiliation, with the result the 
agency is secured for that group of com- 
panies and, although the agent may also 
have applied to a member or members 
of this organization, when they arrive, 
frequently the door is closed. 

Let me request each member to per- 
sonally see that his special agent be- 
comes an active member of the Bureau 
field organization in his field; not a pas- 
sive one, that he attend their meetings, 
and each man do “team work” with other 
Bureau fieldmen in agency matters and 
the various other ways in which it can 
be done 

Impress your field 
lieve in cooperation 
and when they-realize you mean it and 
want it from them, our “Bureau Field 
Clubs” will be an active agency and a 
forceful arm in the building and de- 
veloping of the interests of the Bureau 
companies 


men that you be- 
and “team work” 


Denver Situation 


One of the important matters that will 
come before you from your executive 
committee will be the situation at Den- 
ver, which is becoming acute and threat- 
ening and which will require your care- 
ful consideration. 

Our relations with the Union continue 
to be cordial, and the cooperation be- 
tween the two organizations of a satis- 
factory character, nothing of importance 
having occurred since our last meeting. 


Are Entering the Bureau 

The Knickerbocker and the American 
Equitable of New York and the Manu- 
facturers of Chicago, represented in the 
west by the Central Fire office of Ili- 
nois at Chicago, have applied for ad- 
mission to Western Insurance Bureau 
through Manager G. W. Stuek. 








POINTS ON RIOT COVERAGE 











ager of the 
of the Crum & Forster compa- 
with headquarters at San Fran- 
cisco, has made an especial study of 
the question of riot and civil commo- 
tion insurance, and has prepared a re- 
view of some of the points in connec- 
tion with it which it is important for 


nies, 


agents to understand clearly. Mr. 
junker was formerly associated with 
F, M. Gund, in the western department 
of the same companies, and is well 
known in the middle west as well as 
on the Pacific coast. He says: 


The strike and riot policy is the con- 
verted explosion and war policy—the 
legitimate child of the armistice. As the 
explosion and war policy covered the 
malicious hazard of the enemy sympa- 
thizers and the risks of war, so the 
strike and riot policy indemnifies the 
manufacturer, property owner, and store- 
keeper against physical loss or damage 
which he may suffer during the period 
of readjustment through disturbed con- 
ditions resulting in acts of violence or 


mob destruction. 
Social Revolution Is Here 
The social revolution that we have 


heard so much about, that we have talked 
about, that elements in this country and 
throughout the world have organized for 
and organized against, is not something 
that is coming; the social revolution is 
here. We are living in the greatest 
period of human history. 
There are two ways in which a social 
change, an economic or a_ political 
change can take place—only two ways. 
One is by destruction and the other is 
by construction. Which shall it be? 
During this period of unrest strike and 
riot insurance will add to the business 
eredit of any concern. The business of 
this country is built on credit, and 
credit is based on confidence. Insurance 
protects credit and creates confidence. The 
prudent men of affairs, men of great re- 
sponsibilities, were among the first to 
protect their plants and _ properties 
against possible destruction by strikes, 
riot or civil commotion. They are clever 
buyers as a rule, and they know the 
time to buy this insurance is before con- 
ditions become abnormal, taking ad- 
vantage of the present attractive rates 
and the policy provision that the com- 
pany cannot cancel unless the insur- 
ance has been in force at least 90 days. 





Demand Is Widespread 


A few aggressive offices enthused a 
few wide awake agents throughout the 


country, and the missionary work was 
done. The reception which these pio- 
neer workers received and the results 


which followed were encouraging enough 
to keep these fellows working day and 
night. The demand for strike and riot 
protection comes from all the corners of 
this country. Don’t you think for one 
minute that it is confined to the larger 
manufacturing centers or to employers 
of labor. Mercantile risks of all classes, 
banking institutions, department stores 
and hotels are quite generally protected 
in communities where agents have in- 
telligently presented the matter. 

Keep this one thing in mind: All 
forms of insurance, and prominently fire 
and plate glass specifically, exclude loss 
or damage as a result of strike, riot or 
civil commotion. You have a number of 
people on your books who believe in 
insurance and who cannot afford to go 
unprotected from this angle under pres- 
ent conditions. You fellows who have 
the responsibility of protecting their in- 
surance interests may have a charge of 
neglect facing you. 


Mission to Protect Property 


Demonstrations may not be confined 


to the issues presented by labor, but 
the thought uppermost in the minds of 
all the people is the increasing cost 


of living. Cur government is cognizant of 
the situation and is entirely capable of 
applying a remedy, but this takes time. 
It is our mission to protect property 
against any contingency which is a pub- 
lic service. 

Demonstrations of this kind are very 
possible and it does not necessarily fol- 


low that they will be lawless but the 
psychology of the mob is something 
which must be reckoned with. Mercan- 
tile properties on the main downtown 
streets and around the city hall and 


buildings which would be 


other public 








tions are excellent 

class of insurance. 

The cost of replacing broken plate 
glass windows will pay the premium for 
strike and riot protection on the entire 
investment. Then consider the mer- 
chandise values in the modern show 
window displays. Wholesale groceries, 
cold storage warehouses and all classes 
of food storehouses should be protected. 
From this point you can use your own 
judgment as to the income possibilities 
which an active agent can derive from 
this new source of revenue. 


prospects for this 


Agent Must Study Policy 

It is important to get familiar with 
what the policy covers and what it does 
not cover. The policy covers malicious 
explosion and can be extended by en- 
dorsement to cover the inherent explo- 
sion hazard, such explosions as may 
originate in the materials or processes 
incidental to the business of the as- 
sured. It also covers physical loss or 
damage resulting in fire or other de- 
struction caused by riot and civil com- 
motion. 

The fire hazard as covered under the 
strike and riot policy is the greatest 
element of risk, for while the fire (and 
here it must be understood the term 
fire means incendiary mob action) may 
not originate on the premises of the 
assured, it may develop into conflagra- 
tion proportions and all property so de- 
stroyed would be covered only by the 
strike and riot contract. 


Youngstown Damage Cited 


In this connection it 
to the heavy losses in riots at East 
Youngstown, O. Dawn broke on the 
morning of Jan. 7, 1916, over a fire-swept 
and mob-devastated waste, a sacrifice to 
riot rule. Shapeless piles of brick and 
mortar, tons of twisted girder beams, 
scores of burnt-off telephone poles en- 
twined in a mass of fallen wires, tall 
and gaunt walls enclosing scorched and 
smouldering household goods and mer- 
chandise were the monuments’ which 
ruthless destruction had left in its heart- 
sickening wake. Such is the description 
of George R. Madteo of Youngstown, O. 

This was before the day of strike and 
riot insurance. Suits were promptly 
brought against the fire insurance com- 
panies for damages sustained during the 
riots, and it is interesting to note that 
litigation is still pending. 

The policy does not cover boiler or fly- 
wheel explosion, neither does it cover 
the fire damage following an explosion, 
for at this point the fire insurance in- 
volved attaches. The policy contains the 
usual exclusion to currency, notes, etc. 


Does Not Cover Theft 


is well to refer 


Here is an important point. The pol- 
icy does not cover theft. It has come 
to our notice that agents in soliciting 
strike and riot business have sometimes 
unintentionally misrepresented this fea- 
ture. 

Strike and riot insurance may also 
be written on use and occupancy at 
twice the property damage rates, cover- 
ing the usual features which use and 
occupancy involves. 

It is generally understood that the 
rates quoted in the conference schedule 
apply under normal conditions and that 
rates are trebled under abnormal condi- 
tions, but it is advisable to describe 
what is intended by the term abnormal. 
For the purpose of this rule, “strike,” 
“walk-out” and “lock-out” will be con- 
sidered to be the same. 

Where any number of employees of 
a plant, by concerted action, whether 
voluntary or upon the order of an or- 
ganization in which they have member- 
ship, quit work to enforce compliance 
with some demand or in protest against 
some act or condition, this constitutes a 
strike and the treble rate applies on the 
plant involved. 


General Strike 


The following are cited as examples 
of situations to be considered as com- 
ing under this heading, and in such in- 
stances the rate shall be trebled on all 
property in the territory affected from 
the date of ‘the strike: 

1. When all trades are 
sympathy or otherwise. 
When the employees of the princi- 
pal industry of a city or town strike or 
are locked out. 

3. In general, where abnormal condi- 
tions prevail in any community, due 
to industrial or civil disorder. 


called out in 





gathering such demonstra- 


places for 





Tripled rates shall apply immediately 


when a strike, or a movement having 
the same intent, is announced by fire, 
police or water department employees, 
their union or representatives of any 
city or town. The increased rate to be- 
come effective from the time of the offi- 
cial announcement of the strike is to 
take place, or from the time the em- 
ployees announce their intent to desert 
their posts of duty. 


LOCAL AGENTS PLAN 
IMPORTANT MUSTER 


(CONTINUED FROM PAGE 1) 

Builders, Follow-ups,” led by J. Blinn 
Stone, Detroit, Mich.; W. S. Hart, Colum- 
bus, Ga. 
Addre 





“Loss Adjustments and Rem- 
iniscences,” by W. N. Bament, general 
adjuster, Home Insurance Co. 

Discussion, “Development of 
eo led by J. A. Giberson, 





Side 
Alton, 


Address, “Appraisals and More and 
Better Business for Agents,” by Fred M, 
Lloyd, president, Lloyd-Thomas Co., Chi- 
cago. 

FRIDAY, OCTOBER 17 

Fifth Session—10 A. M. 
Address, “Cooperation Between Agents 
and State Insurance Departments,” by 
T. B. Donaldson, insurance commissioner 
of Pennsylvania, Harrisburg, Pa. 
Report of resolutions committee. 
Discussion, “Adequate Agency Qualifi- 
cation Law,” led by Marshall J. Ellis, 
Macon, Ga., president Georgia Local Un- 
derwriters Association. 
Discussion, “Agency 
ing,” led by Chester E. 
Des Moines, la., 






Group Advertis- 
Ford, president 
Local Board. 


Invitations to 25th Annual Conven- 
tion, National Association, October, 
1920. 

Open forum: Topics suggested from 


the floor. 

Sixth Session—2 P. M. 
Address, ‘“‘Conference Between Compa- 
nies and Agents’ Association,” by S. Y. 
Tupper, Atlanta, Ga., manager Southern 
Department, Queen. 

Demonstration, ‘Selling Automobile In- 
surance.” Open competition for prize 
for best selling talk. 

Unfinished business. 

New business. 

Adjournment. 


Entertainment Features 


The entertainment part of the pro- 
gram: 

Tuesday Night, Oct. 14 
Auditorium Seelbach Hotel—Smoker 
and general get-together meeting. Com- 
munity singing with jass music accom- 
paniment. Jug band. Mosque of Omar 
with scenic and electrical effects, with 
costumes and properties and other par- 





aphernalia. Water wagon; poses of 
plastique; oriental dancing; comedy 
poses; liquid and light solid refresh- 
ments. Everybody will be seated at 


small tables on which will be plenty of 
eracked ice, ginger ale, charged water 
and other things for which Kentucky is 
noted. . 

Wednesday Afternoon 


Reception and shopping for the ladies. 
Wednesday Night, Oct. 15 

Insurance Field Night, Seelbach Audi- 

torium. 
Thursday Afternoon, Oct. 16 
Matinee for the ladies. 
Thursday Night, Oct. 16 

Seelbach Auditorium, using three sep- 
arate stages, 8:30 p. m. Arabian Nights 
entertainment; jubilee entertainment; 
Louisville’s Spirit of Welcome; making 
a moving picture of the delegates; sing- 
ing; dancing; comedy; tableau pageant, 
entitled “Louisville’s Message to the Na- 
tional Association”; peace tank; Liberty 
bond stunt; soiree entertainers. Al 
sorts of favors and souvenirs for both 
ladies and gentlemen. Novelty features. 





Miscellaneous Notes 


F. L. Britton, Kansas state agent of 
the North British, is visiting the head 
office. 


Admission into Pennsylvania has been 
secured by the Marine & Motor of Gal- 
veston, Tex. 

The sixth annual meeting of the Rail- 
way Fire Protection Association, which 
w to have been held in Chicago Oct. 
21-28, has been postponed to Nov. 18-20. 

The Milan International Reinsurance 
of Milan, Italy, has applied for admis- 


sion to the United States, making its 
head office in New York. The company 


intends doing a fire and marine reinsur- 
ance business here under the manage- 
ment of Willcox, Peck & Hughes of New 
York City and will deposit funds of 
approximately $1,000,000. 

The Nordisk Reinsurance of Copen- 
hagen, which is preparing to enter this 
country for fire reinsurance business, has 
completed its formalities with the New 
York department, and it is expected will 
receive its federal license in a few days. 
It is stated the initial deposit will be 
about $600,000. The company’s affairs In 
this country will be under the manage- 
ment of Paul E. Rasor. 
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YEAR’S FIGURES SHOWN 


COMPARISON GIVEN STATES 


Record of Individual Commonwealths 
Is Interesting—New York Leads 
All by Big Margin 


“The Record of Fire Insurance by 
States” was delivered to subscribers 
this week. 

The following comparisons shown in 
the recapitulation will be of interest 
to the public interested in insurance: 

The total amount of fire risks writ- 
ten during 1918 is larger than in any 
preceding year in the history of the 
book, and the total for the entire 
country for all companies operating 
during 1918 amounts to $42,756,876,867. 
The — received in 1918 were 
$455,909,329; the average rate being 
$1.06, or one cent lower than during 
1917, and two cents lower than the 
average rate from 1880 to 1917. 

The losses paid in 1918 amount to 
$208,630,332 in the entire United 
States; the average loss ratio being 
45.7, which is within two-tenths of 
1 per cent of the loss ratio of 1917, 
and is considerably lower than the loss 
ratios of the three years preceding 
that. The average loss ratio from 
1880 to 1917 was 55.5. 


Burning Ratio Low 


The burning ratio or the ratio of 
losses paid to risks written is 0.48, 
which is the lowest burning ratio in 
five years and is also considerably 
lower than the average for thirty- 
eight years of 0.59. 

The record of the individual states 
is interesting. New York State shows 
risks written of $9,928,256,351, or three 
times its nearest competitor, Illinois, 
with $3,000,029,741. New York State 
has the lowest average rate of pre- 
miums of any state in the list—70 
cents. Its premium income was $69,- 
286,839, as compared with the pre- 
mium income of Illinois of $32,452.- 
420; the average rate of premium tn 
Illinois is 1.08. Losses — in New 
York State amounted to $31,458,052 
the loss ratio being 45.4. “The less 
ratio in Illinois was 41.4, the losses 
paid amounting to $13,452,252 

The state with the highest. average 
rate of premium is Arizona, where the 
rate is 2.24. The lowest loss ratio on 
the list appears in Hawaii at 6.4. In 
the United States proper the District 
of Columbia shows a loss ratio of 
19.3, and South Carolina has the low- 
est loss ratio of any of the states 
proper, 27.1. 





Minnesota’s Loss Ratio Highest 


The highest loss ratio is found in 
the State of Minnesota with 94.8 on 
losses paid and 122.2 on losses tm- 
curred. This is said to be due largely 
to the extensive forest fires in that 
State, together with the conflagration 
at Duluth. 

It is interesting to observe that there 
Was a greater amount of risks writ- 
ten in 1918 in New Yori State, than 
in Illinois, California, Texas, Ohio aad 
Missouri combined. 

A feature of the new volume of 
“Fire Insurance by States” is a 
brand new table showing the results 
of each company in the entire United 
States upon which to base a compari- 
son with their business in any particu- 
lar state desired. Thus it is possible 
to observe that a certain company had 
a loss ratio in Wisconsin of 40.8 as 
compared with its average loss ratio in 
the entire country of 32.0. The ad- 
vantages of this new tab!e are many. 
It shows the business transacted by 
each company from 1880 to 1917 in- 
Clusive, and for 1918. 

ire Insurance by States” is on 
Sale at the office of the “Weekly 
Underwriter, ” at 80 Maiden Lane, 
Price $20 per copy. 
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CHANGES IN THE FIELD 

















CALLS GANTERT TO NEW YORK 


terests. 


Indiana State Agent of the North 
British Is Made Assistant 
General Agent 


W. B. Winchell 


William B. Winchell, who has been 
connected with his father’s local 
agency at La Junta, Colo., has been 
appointed special agent in Kansas to 
assist State Agent Doling of the L. 
& L. & G. In the G. H. Winchell 
Agency he has ‘had an excellent train- 
ing. 


eh 
desires to look after his personal | 





F. A. Gantert, state agent of the 
North British in Indiana, has been ap- 
pointed assistant general agent of the 
central department with headquarters 
in the home office of New York. Mr. 
Gantert secured his early training in 
the North British office, and later be- 
came state agent for the Western and 
British America in Indiana and Ken- 
tucky. Later he returned to the o> 
British as Indiana state agent. He 

a very capable man. 


Roland Reed 


Roland Reed has been appointed 
state agent of the Rochester Under- ieee 0 lag, igs conse ing see 
w riters in Oklahoma. He was form- se Plow niin in Cltehie Thev wen ‘Hl 
erly in the Oklahoma field for the a ee a ue 

_ fp : . both make their headquarters in 

Fireman’s Fund. L. L. Lloyd of Den- Taieien: tie eld cae donee 
. : >. a e > 

ver relinquishes control over Oklahoma aay coer Js : peels 

Gas the Hesheates Illinois special agent for the company. 


B. T. Holderman W. P. Phoenix 


cs : : W. P. Phoenix, who has been as- 

B. T. Holderman, formerly an in- | sisting State Agent L. S. Day in Colo- 
spector for Marsh & McLennan, has|rado for the Continental, has been 
been appointed special agent for the 


XN x . : eM; transferred to Iowa, where he will 
New York Underwriters in Minnesota. | spend his time among the recording 


agencies doing field work. Mr. Phoenix 
will work in conjunction with State 
Agent J. F. Donica. Mr. Phoenix is 
one of the live men in the field and 
will be a valuable addition to the Iowa 


John Rygel and R. E. Dahlstrom 

John Rygel, who has been special 
agent in Ohio for the Hanover, having 
had supervision over part of the state, 
has been appointed state-agent and 
given supervision over the entire 
state. H. O. Phillips, Indiana state 
agent, has had supervision over the 
large cities of Ohio. Mr. Rygel will 
be assisted by Roy E. Dahlstrom, who 








H. W. Pettibon 


H. W. Pettibon of Sheldon, Mo., a 
banker and local agent, has been ap- 
pointed special agent of the Spring- 


field in Kansas. ranks. 
Ernest Newhouse H. W. Crowell 
Ernest Newhouse, for some years _Hi. W. Crowell, state agent of the 
state agent of the Newark Fire in In- | North America in Michigan, has re- 


signed to join forces with the Haskins 
Agency Company of Detroit as vice- 
president. He will act as insurance 
engineer. 


diana, has been appointed executive 
special agent of the Columbian of In- 
diana. 


Frank O. Swanson . 


Frank O. Swanson, assistant loss 
clerk in the western department of the 
Liverpool & London & Globe, has 
been appointed special agent in Ne- 
braska to assist State Agent Charles 
Caldwell. He will make his headquar- 
ters in Lincoln. Mr. Swanson suc- 


Huffman’s Field Widened 
Special Agent Huffman of the Mil- 
waukee Mechanics, who was recently 
given charge of Tennessee and Arkan- 
sas, with he eadquarters at Memphis, will 
now take charge of Kentucky for the 


| PROGRAM OF MUTUALS 


| ANNUAL MEET IN DES MOINES 


National Association Plans Many Con- 
ferences at the Convention— 
Many Notable Speakers 


Plans are being made for the annual 
meeting of the National Association 
of Mutual Fire Insurance Companies 
to be held in Des Moines, Nov. 18-21. 
There will be a number of conferences 
that will be Of special interest. They 
are the mill mutuals, hardware sec- 
retaries, lumber secretaries, town mu- 
tuals, retail merchants mutuals, auto- 
mobile mutuals, hail mutuals, cyclone 
mutuals, farm mutuals. There will 
also be a meeting of the lowa State 
Mutual Association and the Iowa As- 
sociation of Tornado Mutuals. The 
Mutual Federation wili also have a 
meeting. 

Governor Harding of lowa will de- 
liver the welcome address and the re- 
sponse will be made by Justin Peters, 
manager of the Pennsylvania Lumber- 
men’s Mutual. John Van der Vries of 
Chicago, representing the United 
States Chamber of Commerce, will 
speak on “Co-operation in War and 
Peace.” 

Ralph Richman to Speak 


Editor Ralph Richman of “Fire Pro- 
tection” will be one of the topliners 
on the program. E. M. Small, super- 
intendent of the label department of 
the Underwriters Laboratories, will 
describe the label service. E. T. 
Meredith, editor of one of the leading 
farm journals, will make an address. 
H. L. Ekern, general counsel for the 
mutuals, will speak. J. J. Fitzgerald, 
assistant secretary of the Grain Deal- 
ers National Mutual of Indianapolis, 
will speak on “Mutual Service.” S. B. 
Nathan, secretary of the Illinois State 
Mutuals Association, will have a talk 
on farm mutual insurance. The auto- 
mobile conference will take up the 
question of insurance on tractors, go- 
ing over the topic with the idea of find- 
ing what the experience has taught and 
what lines the mutuals should follow. 
Co-operation to reduce the theft haz- 
ard will be discussed as well as the 








company in addition to those two 
states. He will continue to make his 
headquarters at Memphis. 





ceeds R. F. Wickman, who is inter- 
ested in a bank, owns some farms and 











catastrophe hazard in the burning of 
a single garage where a number of 
machines may be insured in one mutual. 











LOSSES OF THE WEEK 




















Indianapolis, Ind., Sept. 28—The 2g sarese | bly reach $100,000. The Universal Cas- 
of the Horace T. Woods Transfer Com- |! ket Mfg. Company suffered a 40 per cent 
pany, 214-216 North Meridian street, was | loss. Insurance: 

badly damaged by fire, the loss, including | Frmn’s N. J.. $3, 500 Un. Brit. ....$1,500 
stored automobiles, being something | Millers Natl.. 5,000 

over $100,000. About 74 cars were bunned. There is also a 40 per cent loss to the 
The fire occurred at noon and started! stock of labels owned by Leon Freeman. 
in an oil room. Insurance on the build- | Insurance: 


ing was carried as follows: Amer. N. J...$ 500 Mecha. Pa...$1,000 
Glens Falls...$7,500 Home .......$ $5,000 | Com’nwealth 500 North River.. 1,500 
Pennsylvania. 2,500 London Assur. 3,500 | Continental . 1,500 Phoenix E ng. 1,000 
SR yO) ee 5,000 Com’l Union.. 4,000} Colum. Nat’l. 500 Queen .. . 1,000 
Phoenix, Ct... 5,000 Fed. Union... 1,500 Sun Eng. ee 1,000 

* x lens Falls 3,000 United States 500 





Petersburg, Va., Oct. 2—Fire of unde- The damage to the stock and machin- 
iy ~ be sshd: > a « jes ava) rings 
termined origin destroyed the Crisp Com- ia ; ba a npg tent 9 occupying the 
pany’s candy manufacturing plant. The ower floors was small. 

loss was total. Insurance on building: a so 


Fid.-Phenix...$5,000 Petersburg ...$4,500 Chieago, HL, Oct. 5—Fire, the cause of 
On stock: : which is to be investigated, resulted in 
Hartford ....$3,000 Phoen. Lon...$2,500 |} a $20,000 loss to the building located at 
BAR 0830s 2,000 L.. L. & G.... 2,500 | Wilson avenue and Sheridan road. The 
On machinery: fire started in a storeroom in the base- 
Hartford -$1,000 Va. F. & M..$1,400] ment of the Central Drug Company. 
Phoen:, Lon... 1,606 bL. & Ha... 2,000 | which occupied the first floor. The two 
Boiler and engine: upper floors were occupied by the Lef- 
Phoen. Lon....$100 Petersburg ....$500] fingwell’s billiard and bowling alleys, 
*x * who are owners of the building. 


Terrell, Tex., Sept. 25—There is a * * * 
$3,000 loss by fire to the stock of gen- Falls City, Nebr., Oct. 1—Flames total- 
eral merchandise owned by H. H. Shap-]| ly destroyed the building, machinery 
pard, 105 East Monroe street. and stock of the Leo Greenw ald, Vinegar 








x 2 < Company. Insurance carried $70,000. 
Mt. Pleasant, Ia., Oct, 2—Fire, origi- e oe pg Meena $3,000 
nating in the warehouse owned by Adam | * er % 1e < c arg > ob gas ers 8 eee 
Weir, damaged the building and con- L & L. & G.. ree te ox aoe 
tents to the extent of $10,000. Queen aves 250 ns. Co. N. A. 5,00 
* *k x POM, wcckces 5,000 
Chicago, UL, Oct. 3—Defective wiring * * * 


in the building located at 355 Union Memphis, Tenn., Sept. 27—There is a 


Park court, owned by C. C. Heissen, 


50 per cent loss by fire to $458,500 insur- 





caused a loss by fire which will proba-‘ ance, on the stock, 


consisting princi- 





pally of cotton seed oil, products and 
by-products owned by the Phoenix Cot- 
ton Oil Company, east side of Thomas 
street. 

* & S 


Auburn, Ind., Oct. 3—A fire originat- 
ing in the japanning room of the Auburn 
Auto Company, caused a loss estimated 
at between $30,000 and $40,000. 

Terre Haute, Ind., Oct. 4—Fire, origi- 
nating in the machine shop of the Amer- 
ican Car & Foundry Company, damaged 
the plant to the extent of $100,000. 
Benjamin & Hastings, New York bro- 
kers, control the line. 


Burlington, Ia., Oct. 4—There is an 
estimated loss of 50 per cent to the 
building and stock of the Iowa Grain 
Produce Company, in a fire which con- 
siderably damaged the plant. 

Montgomery, IlkL, Oct. 3—There is a 
probable $5,000 loss to the building and 
stock owned by the Lyon Metallic Mfg. 
Company. 


Berger With Audit Bureau 


Robert M. Berger, chief examiner of 
the Western Department office of, the 
Fire Association, has been appointed 
manager of the Illinois Audit Bureau, 
succeeding George H. Hannan, who re- 
signed to go with the Central Fire office. 


Miscellaneous Notes 


The Royal has applied for membership 
in the Oil Insurance Association. 

Vice-President N. S. Barlow of the 
Queen, accompanied by his family, sailed 
this week for a visit to the British 
Isles and France, 
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Demand Must Be Created 


AGENTs and solicitors in general can 
create a demand for any kind of insur- 
ance. In the old days, deferred divi- 
dend life insurance was a popular form 
because so many life agents were talk- 
ing it and recommending it. They car- 
ried on a regular educational campaign. 
Man after man was solicited by differ- 
ent agents who advocated the tontine 
system. Then came the Armstrong 
investigation which revealed some of 
the weaknesses of the accumulative 
dividend plan. A law was passed re- 
quiring a short term distribution and 
the agents changed their song. In these 
days most people demand either annual 
dividend or non-participating life in- 
surance, because the talk of the agency 
forces has been shunted in these direc- 
tions. 

Casualty insurance men have had to 
create a demand in the minds of the 
public for a number of different lines. 
Explosion insurance became suddenly 
a splendid revenue producer because of 
war conditions. The agents offered it 
to every available prospect until in 
imagination, at least, industries and 
cities throughout the country were lit- 
erally blown into atoms. Now a new 
picture is being painted. The industrial 
unrest is being used as an argument 
for strike and civil commotion insur- 
ance. But very few people will volun- 
tarily buy this form of protection. 
They have to be educated. The field 
needs to be cultivated. The people 
have to be convinced that this coverage 
is highly desirable. 

A few years ago there were only 
three or four stock companies writing 
hail insurance, but today the annual 
hail premiums have reached $10,000,000 
and some 21 or 22 stock companies are 
writing this class. The Hartford 
“Agent,” the house organ of the Harr- 
FORD Fire, in discussing this Guestion, 
says that 10 years ago one company 
did the largest hail business and re- 
ported something like $500,000 a year 


Air-Craft 


THE rapid onward strides in air-craft 


achievement would indicate that an- 
other side-line of the insurance busi- 
ness will, before long, be in urgent 
demand. The possibilities of this form 
of rapid-transit are almost unlimited. 
The inventive genius of the whoie 
world is being applied to its develop- 
ment and it does not require a prophet 
to foresee that ifs present difficulties 
and dangers will soon be minimized. 
In arriving at such results the world 
war was a quickening factor that ac- 





income from this direction. It was re- 
luctant to disclose any information as 
to hail underwriting or the results that 
had come to it because of the fear that 
competition would encroach upon its 
preserves and cut down its hail income. 
Yet companies went into the hail busi- 
ness on a rather large scale and hun- 
dreds of new hail solicitors were 
created. The farmers were more in- 
cultivated. Hail insurance 
was talked to growers of crops with 
the result that this special company has 
more than doubled its hail income, 
largely because of the educational work 
that has been done by the large army 
of agents. There has always been a 
socalled hail belt—Montana, the Da- 
kotas, Minnesota, Iowa, Nebraska, Kan- 
sas, Oklahoma, Colorado and Texas. 
Now in the central western states 
there is a growing demand for hail in- 
surance. This year the hail income 
from such states as Illinois, Indiana, 
Ohio, Missouri, Wisconsin and Mich- 
igan will amount to a tidy sum. Agents 
in sections where hail insurance has 
never been written have found that it 
is possible to create a demand for it, 
because of the occasional hail storms 
that visit the locality. 

These new golden opportunities 
come to agents from time to time. 
Those that are alert and up and doing 
will take advantage of them. 


tensively 


Today an 
agent soliciting insurance never had so 
wonderful a field. A single individual 
or a concern can be insured in many 
different ways if the agent has the con- 
vincing power. Business men are will- 
ing to set aside each year a certain 
amount which they feel they can lose 
from disaster. This amount will not 
cripple them. They can afford to pay 
it out without strain. This sum repre- 
sents the amount of their insurance 
premiums. They are glad to expend 
this sum to protect themselves against 
a far greater disaster. lt is up to the 
agents to get it. 


Insurance 


complished in a comparatively short 
period more than many years of peace 
could have done.—Whittlings. 


WHEN we begin worrying and won- 
dering how the business would man- 
age to survive if we were removed from 
better pause to 
that the world is carrying on 


the scene, hadn’t we 
realize 
with a certain measure of success al- 
though a large majority of the truly 
great men are dead and buried.—Whitt- 
lings. 








PERSONAL SIDE OF THE BUSINESS 











J. B. Tallman of Chicago, state 
agent of the Royal Exchange and one 
of the best known field men in the 
west, has made application to join_the 
Ancient & Honorable Order of Con- 
glomerated & Contaminated Grand- 
fathers, he having recently been able 
to qualify for membership through his 
new grand daughter who has just ar- 
rived. Mr. Tallman will be initiated 
with due ceremonies as soon as a ew 
supply of regalia is received. 


James M. Larmore of Anderson, Ind., 
executive special agent of the Cale- 
donian, will give an address on insur- 
ance before the convention of the In- 
ternational Association of Fibre Box 
Manufacturers in Chicago, Oct. 17. 

Bronzed and hearty, Frank Lock, 
United States manager of the Atlas 
of London, is back in New York after 
a ten weeks’ trip to England, the first 
he has taken in five years. Prior to 
the outbreak of the war it was Mr. 
Lock’s practice to visit the home office 
every year. While away he spent some 
time very pleasantly at his old home 
on the Isle of Wight. 


Robert J. Campbell, one of Philadel- 
phia’s widely known insurance men, 
who recently retired from the service 
of the Girard Fire & Marine, com- 
pleted an incumbency of fifty years as 
bookkeeper and cashier last year.. He 
began his business career with the com- 
pany as a young man in October, 1868. 
The long experience of Mr. Campbefl 
in accounting work in connection with 
insurance matters and his excellent 
health and vigorous faculties presage 
that his valuable practical knowledge 
will continue to be in demand in under- 
writing circles for many years to come. 
Like the father, the three sons of Mr. 
Campbell are widely and _ favorably 
known in underwriting circles. Leslie 
G. Campbell and Robert J. Campbell, 
Jr., are in local agency work in Phila- 
delphia. The youngest son, Chester 
M. Campbell, has for a number of years 
been identified with the home office 
staff of the North America and the 
Alliance and has just been appointed 
manager of the automobile department 
of the two canes. 


Henry C. Whalen, president, and 
Sam La Rose, vice- -president of the 
Central States Fire of Wichita, were in 
Houston, Tex., recently visiting their 
Texas general agents, Cravens & Cage. 
James P. Cravens took them for an 
automobile ride, going to Galveston. 
Both Mr. Whalen and Mr. La Rose are 
willing to swear that during the entire 
trip the car did not move at a rate 
slower than 68 miles an hour. They 
submjt that they are not slow, but both 
felt considerably relieved when they 
were able to alight from the car sound 
in body. They have decided that things 
move along a little bit too fast for them 
in Texas and are going to confine their 
traveling hereafter to Kansas, where 
the most popular car is the flivver. 

Joseph G. Brown, insurance com- 
missioner of Vermont, whose election 
to the presidency of the National Con- 
vention of Insurance Commissioners 
occurred at the recently held annual 
meeting of the organization tn Hart- 
ford, is a practical insurance man as 
well as a prominent man of affairs in 
his home state, having for years con- 
ducted a thriving local agency at Mont- 
pelier, representing life and casualty, 
as well as fire companies. He has 
been head of the Vermont insurance 
department since 1917, before which in 
turn he was manager and subsequently 
postmaster of Montpelier, his adminis- 
tration of both offices being thoroughly 
businesslike and wholly satisfactory to 
his constitutents. In the councils of 
the Insurance Commissioners conven- 








JOSEPH G. BROWN 
President Insurance Commissioners 


tion he has taken a leading part, and 
the opinion in which he is held by 
his associates is best attested by his 
unanimous election to the presidency 
of the organization. 


Visitors to the office of Elwin Law, 
underwriting supervisor in the western 
department of the Royal, are occasion- 
ally somewhat startled to observe a 
rather formidable looking dog lying on 
the floor near Mr. Law’s desk. The ani- 
mal is very well trained, however, and 
pays no attention to visitors. ‘“Bob” is 
a German police dog that Mr. Law 
came into possession of while with the 
artillery in France. He remained with 
Mr. Law in France for over a year and 
a half, traveling to various parts of the 
fighting line in the trucks that carried 
the guns. He is an exceptionally well 
trained animal and is completely obedi- 

ent to the commands of Mr. Law. 


A new policy every day in Septem- 
ber is the unique plan by which &. 
Kehrmann planned to celebrate the 
rounding out of 25 years continuous 
service as St. Louis agent of the Na- 
tional of Hartford, with offices in the 
Pierce building. Kehrman joined the 
sales force of the National in 1894 as 
general agent, after he had been in the 
insurance game since a boy of 19. He 
tirst began work with the Mutual Fire 
and later went into partnership with 
his father. “Hard work and _ enthu- 
siasm,”’ Kehrmann says, is his motto 
in selling insurance. 


A choice bit found its way into the 
office of one of the big fire companies 
last week. One of the citizens ot 
Munising, Mich., evidently thinks there 
should be a few changes in the conduct 
of the local fire department. He writes 
the. subjoined. The company was not 
able to figure out what it is all about. 

Just few lines In Regards the fire we 
had A Couple of weeks Ago that was 
All Mayor Sullivan fault And Comisioner 
Johnston. They have A Man to Drive 
the fire team that All his time is taken 
up Playing in the Band. He Plays At 
Dances And Partys and it is 2 And 3 
Oclock in the Morning When he Comes 
home. the Alarm was Sent in he was 
ASleep and did not here it. Leech the 
Barbor had to Run from the Burning 
Building to the House And Waken the 
Driver. No Night Watchman. He Drives 
his Jittney Buss Every Night. the Offi- 
cers of the City knew he was out of toun 
every Night. Not on Duty. No fire 
Cheff. They Would not give the Man a 
Telephone. No fire Whistle. They took 
it off Now. None yet. We had one Man 
for 9 years Drivin the team. Never lost 
ene Minute Nor A fire. he Wanted 3$ 
Dollars A day And Night. his wife 
Would Hitch the horse. In 2 Minits he 
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Only for 
@r, incipient 
[4 tires 


WE have been very care- 


ful to instruct all our 
salesmen to consider only 
the most conservative in- 
terpretation of the word 
“incipient”. 





This is in spite of the fact 
that the Johns-Manville 
Fire Extinguisher, owing to 
the more accurate aim it 
renders possible, is par- 
ticularly well adapted for 
extinguishing small blazes 


in inaccessible places. 


The Johns- Manville 
Fire Extinguisher is 
examined, approved 
and labeled by the 
Underwriters’ Labo- 


ratories, Inc. 





THE 
Through— 


Asbestos 


and its allied products 


JOHNS-MANVILLE 
Serves in Conservation 


H. W. JOHNS-MANVILLE CO. 
New York City 
10 Factories—Branches in 63 Large Cities 





Heat Insulations, High 
Temperature Cements, A 
Asbestos Roofings, (a 
Packings, Brake | a. 
Linings, Fire f 
Prevention 
Products {| 


Johns -Manville 
FIRE EXTINGUISHER 
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Foamite Firefoam @impe 
Fire PROTECTION ENGINEERS 
NEW YORK f 


U.S.A. 


Cmrary 





Convince Your Client 


If you can tell your client of a fire 
protection system with which he is 
unfamiliar, you get his favorable 
attention. 


If you tell him that you can give 


him a demonstration at his plant, 
under conditions that approximate 
his most dangerous hazard, without 
expense, the chances are that you 
will get his business, 


We shall gladly arrange for the 
demonstration through you or with 
your client direct, whichever you 
prefer. 


Youneed notfearafailure. You will 


realize that we could not afford to 
give demonstrations if our confidence in 
Foamite Firefoam was short of absolute. 


Foamite Firefoam works on a principle that 
is radically different from every other fire 
extinguisher.- It is the only fire protection 
that safeguards oil, gasoline, varnish and 
inflammable chemical risks. 


Last but not least, Foamite Firefoam may save 
you some big fire losses. Insist on its use 
where all inflammable liquids are stored 
or used. 


Our booklet, ‘60 Seconds—and Out,” ex- 
plains Foamite Firefoam, but arrange for 
a demonstration if you can—it’s more 
convincing. 


Foamite Firefoam Company 
806 Fifth Ave. Bldg. NEW YORK 














| Houghton, one of the efficient exam- 














was on his way to the fire. They left 
them People off. the Womans that is 
there Now will not ring the fire Bell. 
Now shie is Not Able. for the 3 days 
before the 4 of July we had 4 Diffrent 
Men Driving the fire team, the Driver 
Flaying in the Band. if you Dout this 
Messeg Investigate the Matter. These 
Buildings is Insured in your Co. 

Last of the service men to return 
to the United States headquarters of 
the Northern of London is Charles 


iners. Early in the war, Mr. Houghton 
joined the Canadian forces, and after 
a period of intensive training both 
at Halifax and in England, saw seri- 
ous work in France, Egypt and Africa, 
escaping with no mere physical harm 
than a broken arm. In the period of 
his absence, young Houghton covered 
probably 25,000 miles, and traveled in 
four continents. 








Passing Comment 








What They Are Talking About 
In Office and Field 




















INTEREST IN SPRINKLERED LOSS 


Fire underwriters are manifesting 
considerable interest in the recent large 
sprinklered risk losses which are so 
disquieting to the companies. 

“T wonder,” said a well known un- 
derwriter the other day, “how long the 
companies can go on paying these 
heavy sprinklered losses. Three mil- 
lions in Detroit this year. That cuts 
off all the profits. It takes a lot of 
sprinklered risk premiums to pay 
$4,500,000. Maybe a few more jolts 
like this and the companies will realize 
that their improved risk business is 
costing too much.” 

“It may be,” suggested another un- 
derwriter, “that the sprinkler companies 
also are somewhat to blame. In their 
anxiety to sell the equipment, with 
everything at present high prices, they 
have to hold down the cost to the low- 
est possible basis. That induces a ten- 
dency to provide for normal or even 
minimum possibilities instead of max- 
imum, and when a fire comes that for 
one of the many possible unexpected 
reasons develops beyond expectation, 
the equipment cannot care for it: the 
plant burns and the insurance compa- 
nies pay.” 

This phase of the question was put 
up to Capt. John J. Conway, of the | 
Cincinnati Salvage Corps. Nothing less 
than maximum requirements would sat- 
isfy the captain. Citing the Wads- 
worth Manufacturing Company fire as |} 
an example, he said: 

“Tf 400 heads opened, it would take 
8,000 gallons of water a minute to sup- 
ply them, and it would be impossible 
to put enough water up in the air to 
supply that amount indefinitely. But 
of what use were the two ovtside 
sprinkler connections? They hitched on 
two 700-gallon engines; but what good 
was 1,400 gallons of water when 8,000 
was needed? If there had been enough 
outside connections so they could have 
hitched on a dozen engines, they could 
have controlled the fire. And if the 
companies would require enough out- 
side connections to provide for max- 
imum water requirements, the sprink- 
ler companies would install them. 
Ample protection could be assured, at 
little additional cost for the equipment, 
and the companies would have fewer of 
these big bills to pay.” 

LOSS ADJUSTMENTS 

Apparently sentiment in favor of 
taking all loss adjustments, even the 
smaller ones, out of the hands of local 
agents, is increasing. At the recent 
meeting of the insurance commission- 
ers’ convention at Hartford, this 
course was advocated by a number of 


NEW BROKERAGE PLAN 


EVANS GROUP OPENS OFFICE 


Chicago and M. E. Moriarty Is 
Placed in Charge 


The American Eagle, Continental 
and Fidelity-Phenix, enlarging the 
service heretofore maintained by these 
companies at the home office for the 
benefit of agents and brokers, have es- 
tablished a joint brokerage department 
in Chicago at 207 West Jackson boule- 
vard in the offices of the American 
Eagle and have placed in charge M. E. 
Moriarty, who retains his title as as- 
sistant secretary of the Fidelity-Phenix. 

This move is intended to harmon- 
ize brokerage and agency interests, 
conserve to the agent the business of 
his territory, furnish improved ma- 
chinery for the use of its agents in 
soliciting business controlled through 
outside sources and simplifying the 
handling of brokerage business for the 
account of local agents of the three 
companies. 

The opening of this department is 
in keeping with the necessities of the 
times when so much business is cen- 
trally controlled and the solicitation 
of which by individual agents has failed 
to result in any degree of satisfaction 
to either agents or the brokers in con- 
trol. 








commissioners. Complaint was made 
by some of the commissioners at the 
Hartford meeting that when the local 
agent adjusts the loss, the settlement 
is not made on the proper basis. The 
local agent is too liberal. Fundament- 
ally he has the view point of, and is in 
sympathy with, the assured. 

The local agent is not exacting 
enough in the adjustment of the small 
claims. An observing loss man_ said 
the other day that this is about what 
happens when the assured reports a 
small loss. “There was a little fire up 
at my house the other night, and a 
waste basket was burned up and part 
of the plaster on the side of the wall 
burned.” 

“How much of a loss is it?” 

“Oh, I will have to have a man come 
in and fix up the wall and I suppose it 
will cost me $25 or $30.” 

“Have you had an estimate on it?” 

“No, but I figure it will cost me $25 
or $30.” 

“Well, you’re sure $30 will be about 
right then?” 

“Yes, that will just about cover it.” 

“All right, then I will send in the 
claim for $30.” 

This sort of thing takes place every 
day in the adjustment of losses. The 
agent does not make any effort to item- 
ize the small claims. The loss is re- 
ported in round figures, and usually 1s 
$5 or $10 in the assured’s favor. The 
insurance commissioners seem to feel 
that this loose handling of loss adjust- 
ments is giving the public the wrong 
impression concerning fire insurance, 
and creating the opinion that the com- 
panies have plenty of money to pay out 
for small claims whether they are Jus- 
tified or not. 

Numerous difficulties will lie in the 
path of any company attempting to 
take all loss adjustments out of the 
hands of local agents, and perhaps 
little will be done in this, direction un- 
less the companies act in unison. It 
some withdrew the privilege of allow- 
ing local agents to adjust losses, thos€ 
retaining the right to handle their own 
claims would have a great advantage 
over the agents not able to deal direct 
with the assured on losses. The 1n- 
surance commissioners seem to ‘eel 
that this question is one that demands 
attention at this time as it affords the 
companies the opportunity to pick up 
at least one loose end. 





Joint Department Is Established in ° 
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BIG INCOMES | 


For Insurance Agents! 











Contrary to public belief—Horses are 
steadily increasing in Number and in 
Value. In the United States there are 
21,563,000—valued at $2,248,626,000. The 
greater the number—and the greater the 
value—the greater amount of Insurance 
necessary. 





Recently—one Bull sold for $125,000. 
Cattle selling for thousands of dollars 
each is not unusual. In the United 
States there are 67,370,000—Valued at 
$3,423,691,000. The names and addresses 
of many of them are shown on Our 
Policies. 





Pedigreed Swine are being purchased 
in every section of the country. Some 
buyers pay from $10,000 to $30,000 each. 
Many of the ordinary class bring $500 
or more. In the United States there are 


73,370,000—Valued at $1,392,276,000. 





The increased price of Wool has greatly 
stimulated sheep raising. Fancy prices 
are being paid for both Ewes and Rams. 
In the United States there are 48,900,000 
—Valued at $1,392,276,000. A big reason 


for Insurance. 











PRS Se 


Big Opportunity For Fire Insurance Agents, 
Casualty, Accident and Health, and 
Life Insurance Agents 








INCREASE YOUR INCOME. YOU MUST EARN MORE TO PAY MORE 








These are times of HIGH PRESSURE and you can safely depend upon it—that the 
same unreasonable conditions will prevail for years to come. You might as well make up 
your mind RIGHT NOW, that all of this talk about Adjustment, and the bringing of prices 
back to Normal, is nothing but poor camouflage, and at the best—nothing more than a vague 
promise used to quiet the Unrest. 


The only safeguard for you, or for anyone else, is to provide for the condition—by 


EARNING MORE, Increase your Income and “Stand the gaff.” 


To do this, you first must have a source through which you can SURELY INCREASE 
YOUR INCOME. We are NOW offering you that opportunity, and if you can recognize 
A BIG PROPOSITION, you will certainly see this one AS A REAL ONE. 


READ CAREFULLY AND REFLECT: 

LIVESTOCK INSURANCE is one of the newer lines of Insurance, which is now recog- 
nized as indispensable. Day after day the Owners of Livestock are awakening to the vital 
necessity of insuring their Cattle, Sheep, Hogs, Horses, Mules, and Dogs, and this line of 
Insurance has many times proven to save the Fortunes, and the Last-Dollars of any number 
of owners. Even now, there is raging through the country AN EPIZOOTIC CONDITION, 
which is a disease that kills the stock, in nearly every instance, within a three-days’ period. 
It is a creeping disease, which spreads somewhat like the Foot-and-Mouth disease. Such 
conditions—and many others—prove the great necessity of Livestock Insurance. 


The Capital Livestock Insurance Co. has the most liberal and best proposition to offer 
to its agents—of all Livestock Insurance Companies. In short, most Companies limit their 
agents to territories and prospects—and this the Capital Livestock Co. does not do. 


We offer you—the unrestricted right of doing business in FOURTEEN STATES. 


We offer you—the unrestricted right of doing business with any prospects of good 
moral standing. 


We offer you—the largest commissions for all business you put under contract. 

We offer you—commissions, even on RENEWALS. 

Finally, you can select any territory, or territories, or prospects, and the only restric- 
tions are such as where Capital Livestock policies are in force at the time. 

We write the most complete Livestock line of any company. 

We write all lines of Livestock Insurance—and bar none. 

In every county—in every state—there is urgent need of Livestock Insurance. Your 


every neighbor, who owns a cow, or a horse, or a dog, cattle, sheep or hogs, needs Live- 
stock Insurance. 


We want BOTH kinds of Agents—the Exclusive Agent, who will make our business 
his exclusive business, and the Sideline Agent, who will operate our line in conjunction with 


the work he now already is doing. Hence, this offer includes the chance of your making 
money from either angle. 


YOU MUST BRANCH OUT— if you intend to keep pace with the times. You must 


break away from old ties where your sources are limited—and you must extend your time 


to greater pursuits. OUR PROPOSITION OPENS THIS WAY TO YOU. 


It will cost you nothing to investigate—and it will be greatly to your advantage if you 
do—we are sure we can prove to you many good reasons why you should take advantage 


of this offer. WRITE AT ONCE FOR INFORMATION. 








THE CAPITAL LIVESTOCK INSURANCE COMPANY 


DR. GAIUS W. HUBBARD, Underwriting Manager. 
Insurance Exchange, 175 Jackson Street CHICAGO, ILLINOIS 
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“The Old Line” 
Bankers Automobile Insurance Co. 


Exclusive Automobile Insurance 


Lincoln, Nebraska 
Authorized Capital Stock $500,000.00 


Exclusively Automobile Insurance in Western 
Territory to Meet Western Conditions. 


Writes both one and three year term policies, 
covering Fire, Theft, Tornado, Collision, Property 
Damage and Public Liability. Our extra special rate 
on farming farmers’ cars is the biggest business-getter 
in the history of Automobile insurance. Write for full 
' particulars. 


Standard Forms of Policies. 


Desirable Agents wanted in the following States: 
Nebraska, Kansas, Texas, Iowa, South Dakota and 
Colorado. 

















THE AUTOMOBILE | 
INSURANCE COMPANY 
OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 
LIABILITIES, EXCEPT CAPITAL 


$5,382,334.00 


t SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WINDSTORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
_AETNA CASUALTY & SURETY CO. 























BRITISH COMPANIES AGGRESSIVE 


The aggressiveness of the British 
Fire Insurance offices in seeking busi- 
ness is not confined to the United 
States but extends to all sections of 
the world in which they are operating. 
The companies came through the war | 


themselves in a financial condition 
justifying a marked expansion of their 
operations. While the business at 
home and the colonies moves along 
well defined lines, the field in the United | 
States is recognized as a peculiar one 
the handling of which is left altogether | 
to the judgment of the United States 
managers without suggestion or inter- 
ference from headquarters. It is ap- 
preciated that with the enormous in- 
crease in values here former line limits 
must be increased and all companies | 
are doing this. The British offices | 
are also great believers in specialties | 
and are writing these very freely. 


* *K * 
ORGANIZATION NEEDED IN EAST 








The enthusiastic interest taken by 
members of the Fire Underwriters As- 
sociation of the Northwest in the an- 
nual proceedings of the organization 
emphasizes the lack of any such asso- 
ciation in the East. While the head- 
quarters of the National Board, the 
Eastern Union and other underwriting 
bodies are located in New York City, 
these organizations are purely for 
business purposes, the social features 
being merely incidental. For some 
reason, the Blue Goose and similar or- 
ganizations which have done so much 
to promote good fellowship among 
members of the underwriting frater- 
nity in the West have signally failed to 
find favor in the East, a condition hard 
to explain and one greatly to be re- 
gretted. 
“ee ae 

SCANNING TRACTION LINES 
Fire underwriters are beginning to 
take cognizance of the fact that a con- 
dition of permanent deterioration 
seeins to have set in in interurban trac- 
tion properties. So far as can be 
learned, there has been no actual re- 
duction of lines at risk, but the business 
is not as eagerly sought as formerly, 
and physical hazards and deficiencies 
are more closely scanned than hereto- 
fore. 

A number of causes have contributed 
to this situation. The basic reason is 
that the interurbans are losing ground 
as common carriers. This, in turn, has 
its root in a number of circumstances. 

Even before the war, pleasure cars 
had made considerable inroads on pas- 
senger traffic of the lines, and trucks 
were cutting into the short-haul freight 
business. As the result, there was an 


freight rates in the effort to recoup lost 
revenue, but which resulted in further 
restriction of traffic. 

Then came the war, with tremendous 
increase in the cost of equipment con- 
stantly needing renewal, and frequently 
there was absolute inability to get it. 
Copper wire more than doubled in price 
and finally was almost unobtainable. 
Trolley wheels, for which 35 cents was 
the usual and 45 cents a high price, 
went to $1.85, then to $2.75, and finally 
had to be obtained, if at all, at prices 
fixed when delivered. 


VIEWED FROM NEW YORK 


iin bad physical condition, with few ex- 


upward tendency in both passenger and | 





WATSON 














armistice. Men with a little money 
have established truck freight lines to 
parallel the roads; there has been a 
big increase in the number of pleasure 
cars, further cutting into passenger 
traffic, and now the good roads pro- 
grams of various states give promise 


period in excellent shape and find | that there will be further heavy inroads 


| on both passenger and freight business. 

Influenced by these conditions, a 
number of roads, in various parts of 
the country, have been abandoned and 
“scrapped,” in whole or in part, and 
others are in a fair way to do the same. 
Those roads that are still running are 


ceptions; which makes for increased 
and increasing vigilance on the part of 
the underwriters, lest they carry too 
heavy lines at rates not warranted by 
conditions. 

ie 
LITTLE BURGLARY-RIOT BUSINESS 


While the fire insurance companies 
are writing riot and civil commotion 
insurance very freely, comparatively 
little call for indemnity against the 





acts of lawless mobs has been made 
upon the burglary insurance offices. 
The standard policies of the burglary 
companies specifically exclude liahil- 
ity for theft during a period of riot or 
insurrection; but for an added charge 
of 5 percent of the premium the hazard 
will be assumed in many cases. In the 
opinion of some managing underwriters 
this charge is too small, and they favor 
a higher figure. 
ee 
AIRCRAFT INSURANCE 


The National Liberty in organizing 
its department to write fire, theft and 
collision insurance on airplanes is 
arranging its facilities to take care 
of business that is acceptable. It has 
secured one of the well-known avi- 
ators who is conservative, expert, and 
gained a fine record in the air service 
abroad. It will not cover damage to 





the more fragile parts of the machine 
in case of lighting. It will have a de- 
cuctable clause for collision insurance 
so that it will not be lable for smalle- 
losses. It will only write machines 
that are piloted by men who have ob- 
tained a record for conservatism, cool 
headedness’ and mechanical ability. 
The company is not liable if there 1s 
any damage to the machines using 
other pilots. The aviator at the head 
office will make an investigation as to 
the pilot and his capability and de- 
pendability in guiding aircraft. 


Big Cotton Loss in Gulf Storm 


Nearly 6,400 bales of cotton were de- 
stroyed in the severe storm that swept 
the gulf coast of Texas several weeks 
ago. The loss to the marine insurance 
companies is placed at $1,000,900. 


Object Lesson Taught 


An agent writes: “In soliciting the 
| renewal of a fire policy the other day, I 
| learned that the insured had had a small 
loss from gasoline explosion, a larger 
loss last winter from the explosion of 
the frozen water-back of his kitchen 
range, and that a neighbor had a wind- 
storm damage to his piazza. Well, I 
used these incidents and succeeded in 
selling him an explosion and a tornado 
policy, besides renewing his fire insur- 
ance. 1 thought it good salesmanship, 
but it was suggested by my going into a 





Cars deteriorated rapidly, owing to 
inability to obtain material for repairs, 
and electrical equipment for the power 
plants was almost off the market. 


business. 


ment much deteriorated and finances in 
had shape. There has. been little im- 














provement since the signing of the 


mi 


Freight and passenger schedules were | 
boosted again and again, and every man ! 
who had a truck went into the freight | 


So the roads came through the war | 
with patronage “shot to pieces”; equip- | 





store for a pair of suspenders and ad- 
' miring the cleverness of the clerk in also 
| selling me a couple of neckties, a set of 
| collar and cuff buttons and a pair of 
gloves.” 

This is an object lesson for insurance 
agents who have failed to exploit the 
fact that they have more than one kind 
| of indemnity to sell—Now and Then. 





Under the direction of the New, Engr 


{land Exchange the 10, percent surcharge 
‘upon dwellings throughout the New 
| England territory has been ordered re 
!movyed as of Sept. 1 
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BACK TO THE LA SALLE 


While there seemed good reason to 
hold the annual meeting of the Fire 
Underwriters Association of the North- 
west at the Congress Hotel in Chicago 
this year, yet the big majority of the 
men are more than ever in favor of 
the Hotel La Salle as the permanent 
meeting place. It is near the insurance 
district and the men feel more at home 
in that part of town. The local peo- 
ple in Chicago find it inconvenient to 
reach the Congress Hotel in having to 
cross crowded streets. Many insurance 
men stop at the Brevoort, the Atlantic, 
the Morrison and other hotels adjacent 
to the La Salle. If a referendum were 
taken probably 90 percent of those who 
come to Chicago would vote for the 
Hotel La Salle as the permanent meet- 
ing place for the Northwest Associa- 
tion. 

The Congress Hotel endeavored to 
force the association to close its last 
afternoon’s meeting at 4 o’clock he- 
cause it needed the “Gold Room” for 
a big banquet to be held that evening. 
It seemed like the fates were follow- 
ing the association as there was a 
clash in the 1918 meeting over the Ho- 
tel La Salle desiring the big room for 
a luncheon at the noon hour which 
interfered with the Northwest meet- 
ing. The organization, therefore, met 
the same proposition at the Congress 
Hotel. 

* Oe OK 
NATIONAL LIBERTY’S MOVE 


The National Liberty will move its 
western department in the Royal build- 
ing in Chicago where it has been lo- 
cated for many vears to the building at 
the northeast corner of Lake street 
and Michigan avenue, which will be 
known as the National Liberty build- 
ing. This building is a reconstructed 
building, half of which was cut off by 
the enlargement of Michigan avenue. 
The National Liberty thus will move 
far from the insurance district, but its 
office can be readily reached by the 
elevated road. Manager C. H. Coates 
looked for space in the insurance vi- 
cinity, but could not find anything 
available at a reasonable price. He 
had an option on a building that is now 
occupied by the army on Superior 
street, but finally located on Michigan 
avenue at a rental much lower than 
could be secured in any building near 
La Salle street. 

Whether the breaking away of the 
National Liberty from the insurance 
zone will mean the formation of a new 
insurance district for general offices 
remains to be seen. The trend of busi- 


| 


| 
} 





} 
} 


ness and office structures seems to be | 


up Michigan avenue toward the north. 
The Chicago Tribune will have its office 
building on north Michigan and Austin 
avenues on the north side. A new 
bank wilt be established as the result 
of the improvement of north Michigan 
avenue. It will be located at north 
Michigan and Ohio street. The high 
prices for loop property and rentals 
are forcing many people outside of the 
loop. The Booth Fisheries Company, 
for example, now in the Majestic build- 
ing, will occupy two floors in the same 
building as the National Liberty. The 
McKinlock building at 209 W. Jackson 
boulevard is becoming an insurance 
headquarters but the rental there is 
how considerably higher than when 
the North America and Springfield 
bargained for space. 
* * x 
MARTINI-ROBERTS IN CHICAGO 


The Martini-Roberts Company of 
Omaha has opened an office in 1807 !n- 
surance Exchange. It is the idea of 
this office to do both a local and zen- 
eral business. The Martini-Roberts 

ompany is already general agent for 
the Twin City Fire and the Columbian 
National Fire for a number of central 


| 








| 





vestern states. George L. Martini of 

the firm looks after the general agency 

buSiness and does the traveling. He 

will make his headquarters in Chicago. 
* * * 


TREASURER SKIPS OUT 


Theodore Bethke, accountant in the 
western department of the Liverpool 
& London & Globe, who has been con- 
nected with the company for 15 years 
and acted as secretary-treasurer of the 
Employes’ Savings Association of the 
western department, has skipped out. 
A warrant has been issued for his ar- 
rest accusing him of embezzling $2,901 
belonging to the members. He con- 
fessed his guilt to an associate in the 
office and promised to make good. He 
skipped out and has not been located. 


* 


DE ROODE MADE PRESIDENT 


At the annual meeting of the Life 
Members’ Society of the Northwest 
Association in Chicago last week, 
Holger de Roode of Chicago, who has 
served as secretary since the society 


started, was chosen president. Mr. 
de Roode has made a most faithful 
and efficient official He has had 


charge of the program and the detail 
work of the meetings. J. C. Ingram, 
manager of the German-American, 
was made first vice-president, and J. 
W. O’Brien, Michigan state agent of 
the Home, secend vice-president. E. 
G. Carlisle, second assistant manager 
of the Springfield, was chosen secre- 
tary. 
CHICAGO PREMIUM RETURNS 


Following additional companies have 
reported to the city collector their 
Chicago fire insurance premiums for 
the fiscal year ending June 30. 


1919 1918 
Eureka F. & M., Ohio..... $ 5,199 $ 4,073 
Globe, Pennsylvania ..... 37.005 31,773 
Lumbermen’s ............ 24,372 29,231 
Merchants, Colorado ..... 6,598 6,896 


WUCCMMTEE 645 e Cc cteeee aus 15,675 15,711 
Security, Ohio 
United States 
Wheeling 


IN REGISTERED MAIL FIELD 


The Great American and American 
Alliance are now writing registered 
mail insurance through the automobile 
department in the western office at 
Chicago. The company is likewise 
writing the business from its home 
office. 

= & & 
CHICAGO AGENTS STIRRED 


It was a revelation to many local 
agents in Chicago to discover recently 
that riot and civil commotion insur- 
ance can be written on almost any class 
of risk. Until the rioting occurred 
in Chicago recently, there were many 
doubting Thomases so far as riot and 
civil commotion insurance 
cerned. 
indemnity could be sold only to the 


larger risks, where large numbers of 
men were employed, and there seemed 


to be constant danger of labor trouble. 
When the rioting started and stores, 


wholesale houses, factories, dwellings, 
and properties of every character were 
in danger, the insuring public began to 
realize the importance of the benefits 
of a riot and civil commotion contract. 
Chicago 
went out after business and turned up 
One 
prominent agent says that two out of 
three of the brokers that he talked to 
on the subject went out for business, 
and they sold half of the prospects en- 
countered irrespective of financial re- 


The agents and brokers in 


new premiums on every side. 


sources or the size or character of the 
property owned. 
* * 


Western Manager George W. Stuck of 
the Central Fire Office, which represents 
the Knickerbocker, American Equitable 
and Manufacturers, opened his office in 
this 


813 Insurance Exchange, Chicago, 
(CONTINUED ON PAGE 14) 
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Many felt that this form of 
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COLUMBIA 


of New Jersey 


(ESTABLISHED 1901) 


Company 





Operations to the Fire Insurance Field 





Western Department 
Insurance Exchange 
CHICAGO 


EXCELLENT FACILITIES AND SERVICE 
ABSOLUTE SECURITY 


HEAD OFFICE—FIRE DEPARTMENT 


| 

On October ist the Columbia Extended Its 
| 

| 

| 

| 100 William Street, New York 
| 














Pacific Department 
222 Sansome Street 
SAN FRANCISCO } 











Inspections 


and intel 





20 years in this field. —Dixit et Fecit— 
Office with Knight, Smith & Co. 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 


in Chicago, Cook County and the Greater Metropolitan District. 
{This inspectorate very properly gauges the expectancy of fire risks 
ently anticipates events before they eccur. FThe under- 
signed selis this talent to companies, agents, brokers and the busi- 
ness public, herewith tendering counsel to all State Insurance Officials, Legislative and Municipal 
Committees and all those who formulate insurance laws designed for the publie weal. 


C. W. PIERCE 


Independent Inspector and Fire Prevention Counselor 








J. G. HUBBELL, Mer. 


NATIONAL INSPECTION CO. 
INSPECTION OF HEAVY RISKS 


108 SO. LA SALLE ST., CHICAGO 











GEO. A. MOWRY 


President 
W. A. GORDON 
Secretary 


WM. WALSH 
Ass’t Secretary 














MINNEAPOLIS 
Capital $500,000 




















INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 


IOWA 


SOUTHERN INDIANA KENTUCKY 
H. L. MAURY 
ADJUSTER OF LOSSES 
612 Columbia Bldg. Louisville, Ky- 





IGL., WIS , IND. 
C.H.TAYLOR 
1865 Imsnrance Exchange, Chicago 
one Wabash 2546 
TER OF EERE LO 








wP. 
ILLINOIS INDIANA 
E H. SPERRY 


ee 

506 & 7 obeson Blidg., ( hampaign, Tl. 

Western Union or Long Dist. Phone (Office 147, 
Res. 468) facilitates prompt service 


ILLINOIS 
THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the cqnpanies. Bifilding Losses 
aspetulty. 








ILLINOIS—Northern and Centra 

Ben. C. Cooper, Insurance Adjustments 

Central Life Building OTTAWA, ILL. Phones 913R and 791 

Adjuster of FIRE AND WINDSTOR M LOSSES for Companies 
35 years in insurance work 








N@RTHERN ILLINGIS EASTERN IOWA 
and Inspection Bureau 
STACEY M. €: ~~ Chadwick, Blinois 
Adjuster of fire leeses and inspector of risks 
for the ies. 18 years’ experience in in- 
suraace 
IND. ILL, KY. 


H. N. ODELL ; 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marsae Losses 








Kansas Oklahoma Eastern Colorado 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 
Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 





NORTHERN MICHIGAN ADJUSTMENT COMPAN: 
iusters of Fire Lo 


sses 
206 Schirmer Bide 704 Federal Ave., Saginaw, Mic 


MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 











General Adjusters. 14 years experience. 
506 Palace Bldg., Minneapolis, Minn. 
‘KANSAS 
JOHN, M. . eS 





NEBRASKA 


CONFIDENTIAL ADVICE & ADJUSTMENT BUREAU 
W. H. Hatteroth, Attorney and Manager. 

Inspection reports. Investigation and ad 

all classes of claims. (Cases handled in court if nee 

essary. 1418 First National Bank Building, OMAHA 





OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 
Claims & Adjustments 
Ohio Bidg., Akron, O. Main 50, O. C. 2667 











WISCONSIN AND MICHIGAN 
Fire Loss nts. Wisconsin and No. Michigag 
DAVID LAWSON _ 
Room 1, Cook Block 
Local and Long Distance Telephone 786 
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You. Can Make 


the R. & R. Service Prove its Business Building, 
Money Making Value 


IT IS ‘‘The International Clearing House of 
Insurance Selling Ideas’’ 


For the General Agent, anxious to build 
an organization of successful producers: 


1. A Weekly News Review Digest — everything 
having to do with current interest in insurance 
activities, reduced to points, clarified and classified. 


2. Monthly Business Building Sections: 


A. Big Problems for the agency executive— 
a working analysis of opinions and experiences 
of executives in every line, focused to agency 
organization problems. 


B. Agents’ Plans for the field man—a monthly 
packet of inspiration; practical, tried-out, suc- 
cessful plans for getting business; full of ideas 
you can apply. 


A Correspondence Course in 
Life Insurance Selling: 


26 Lessons, written by acknowl- 
edged authorities, practical 
graphs and charts, and persona! 
service along the line that has 
made our International Weekly 
Production Club such a pro- 


nounced success. Course opens 
November |. Charter member- 
ship fee $1.00 per week. Open 
to members or non-members of 
this Service. Write for pros- 
pectus and enrollment blank. 


TEST the VALUE to YOURSELF 


Th2 coupon below makes it clear that the Service must prove ils value. 


—— a ee ee ee ee ey 


CUT OFF HERE 


The Insurance R. & R. Service 
R. & R. Floor, Holliday Building, Indianapolis, Indiana 


f— Enter membership in R. & R. Service, 
\_J at special rate, $2.00 per month. This 


order may be cancelled at any time pro rata. 


[— Send the packet analyzing R. & R. 


__J Service plan, without obligation to me. 


Name 


Address 


a y, 











INCORPORATED 1720 


Royal EXCHANGE ASSURANCE 


LONDON, ENGLAND 


. UNITED STATES BRANCH 


RICHARD D. HARVEY 
‘92 WILLIAM STREET, NEw YORK 


UNITED STATES MANAGER 











HoTeL FONTENELLE 


OMAHA, NEB. 


330 Rooms—330 Baths 
RATES 
One person - « « « Bes 
Two persons - + $3.50—$7.00 














| with suspicion. 
| evidence being gathered for the assured 
| that was to his 


| very high price. 


NO DECLINE IS FOUND 


PRICES WILL REMAIN HIGH 


Fred M. Lloyd of the Lloyd-Thomas 
Company Says Situation Should 
Be Realized 


Fred M. Lloyd, of the Lloyd-Thomas 
Company of Chicago, appraisers and 
engineers, is one of the best informed 
men on values in the country. The 
Lloyd-Thomas Company in its ap- 
praisal work fixes the valuations at its 
head office. This is not done in the 
field. The company keeps in close 
touch with market prices of all kinds 
of materials, equipment and machinery, 
confining its activities in this direction 
to the chief office. 

In commenting on building condi- 
tions at the present time Mr. Lloyd 
says that there is no possibility of 
prices being decreased to any great 
extent. Lumber, sash, doors and mill 
work are increasing in price. There is 
a labor scarcity which is having an ef- 
fect on prices. Mr. Lloyd says there is 
no reaction to be expected from build- 
ing cost, either for materials or equip- 
ment. There have been a few decreases 
in machinery prices, but as a whole 
there has been an advance. Metal 
prices are still up. Mr. Lloyd says that 
there are some people in the country 
who are still waiting for values to go 
down and have not increased their in- 
surance to any great extent since the 
phenomenal increase in prices. The 
man who is waiting for a decline will 
wait in vain, according to Mr. Lloyd. 
He might as well recognize conditions 
as they are and appreciate the fact that 
values are more likely to advance than 
decrease. 

No Normal Prices 

“Once in a while,” said Mr. Lloyd, 
“vou strike a man who declares he is 
waiting for normal prices to prevail. 
There ‘ain’t no such animal’ as normal 
prices these days when referring to 
valuations. The man who says that 
the present prices are ridicuously high 
and he is going to wait until they get 
down to a normal basis is not in touch 
with conditions. The word ‘normal’ is 
out of place when referring to prices of 
building material, machinery and so on 
today. There has been a steady ad- 
vance in prices for the last 50 years. 
Of course there have been fluctuations, 
but in the long rtin the prices have 
gone upward. 


Need More Insurance 


Mr. Lloyd has spent 20 years in the 
appraisal work. He gives it as his 
opinion that only about 25 percent of 
the assured in the country carry as 
much insurance as they should. Take 
the average owner of property and he 
is invariably underinsured in Mr. 
Lloyd’s opinion. Mr. Lloyd said that 
he has never known of a case where a 
man arranged for a correct appraisal 
who intended to burn out. The firebug 
does not want any evidence as to his 
actual value. No one overinsures, says 
Mr. Lloyd, unless he expects to have a 
fraudulent fire. 

Companies Were Suspicious 


In reverting to his early experiences 
with appraisals, Mr. Lloyd said that 
when they were first made the instit- 
ance companies looked on this service 
They felt that it was 


interest alone. In 
other words, they felt that the ap- 
praisers would value everything at a 
“Now,” remarked Mr. 
Lloyd, “insurance companies realize 
the value of correct appraisals. It is a 
big help in case of a loss to have items 
properly scheduled and valued. It is 


‘phoney’ loss if he has an appraisal 
that is correct.” 

Speaking of the coinsurance clause, 
Mr. Lloyd said that a number of prop- 
erty owners are skating now on thin ice 
and taking big chances because they do 
not carry sufficient insurance to meet 
the requirements of coinsurance. The 
appraisal placed before an owner 
shows him his values and he can com- 
pare these with his insurance. If a fire 
comes and the owner finds he has not 
sufficient insurance it is his own funeral 
if an appraisal has been made, as he 
can readily see in just what condition 
he is. 

An appraisement, says Mr. Lloyd, is 
simply a disinterested statement of 
facts. It is an itemized schedule of 
everything a man owns so that he has 
before him correct figures. 

Sometimes an owner of property wil 
have a valuation made by a local man, 
but later if a loss comes the local man 
may not be at hand, may have died or 
his records may not be in good shape. 
A corporation doing an appraisal busi- 
ness is a continuous enterprise. Its 
records are always on hand so that 
they can be gotten at any time. 


Should Insist on Appraisal 


Mr. Lloyd declares that local agents 
should insist very earnestly that their 
assured carry sufficient indemnity to 
meet the requirements and if they are 
not satisfied as to the values they 
should take steps to get proper figures. 
The insurance man should be .perfectly 
satisfied in his own mind that he has 
done everything possible to protect his 
client and to get him to carry sufficient 
insurance. 

Mr. Lloyd says that the Lloyd- 
Thomas Company has no _ interest 
whatever in the insurance side of con- 
cerns where it makes appraisals. It 
gives no advice whatever as to insur- 
ance, does not disturb the business or 
make any recommendations. It simply 
gives an impartial appraisal, merely ad- 
vising that the concern carry sufficient 
insurance to meet the coninsurance de- 
mands and to protect a concern against 
heavy loss. 
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(CONTINUED FROM PAGE 13) 
week with George H. Hannan as chief 
examiner and office manager. Mr. Stuck 
has already started organizing an agency 
plant and will be in full blast in a few 
weeks. Mr. Hannan has given up his 
position as manager of the Illinois Audit 
3ureau. 

* * * 
The field men of the western depart- 
ment of the Aetna gave a complimentary 
dinner Wednesday evening of last week 
to the new assistant general agents, 
John E. Davies and W. F. Watson. State 
Agent L. H. Wolff of Indiana presided. 

A. Moldt, an old member of the Insur- 
ance Survey Bureau and formerly special 
agent for inter-insurance companies, has 
gone with the Canadian Pacific railway, 
doing fire prevention work, with head- 
quarters at Calgary, Can. 

* xk x 

Special Agents A. K. Sedgewick and 
Barelay of the Cleveland National have 
changed their offices in Chicago to 511 
Hartford building. 

* K * 

State Agent Charles W. Davis of the 
Ohio Farmers has moved his office in 
Chicago to 320 New York Life Building. 

*K 7 k 

Western Manager ©. R. Tuttle of the 
North America is visiting the home office 
in Philadelphia, 

*x * 

Vice-President J. Schofield Rowe of the 
Bankers & Shippers of New York is on 
a visit to Chicago. 


ok * * 

H. H. Merrick, president of the Great 
Lakes Trust Company and president of 
the Chicago Association of Commerce, 
addressed the Chiengo Board at its 
Juncheon thiS week. The quarterly 
meeting will be held Thursday of this 
week at which Manager John F. Staf- 
ford of the Sun, J. M. Newberger and 
J. J. Van Every will be elected members 
of the executive committee. 
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OHIOANS FAVOR POLICY FEE 


Agents Expected to Urge Adoption of 
Uniform Plan at Coming Con- 
vention in Louisville 





CINCINNATI, O., Oct. 8—There is 
every indication that one of the im- 
portant questions that will come up at 
the Local Agents’ Convention at Louis- 
ville, even though it may not be on the 
program, will be that of the charging 
of a policy fee, and probably an en- 
dorsement fee as well. There is a gen- 
eral feeling among local agents that 
as a large proportion. of the policies 
written are so small that the agent’s 
commission, even in the excepted cities, 
will not cover the overhead, he should 
be allowed to charge at least a small 
policy fee, and most of them go so 
far as to say that an endorsement fee 
also is necessary. 

Agents Strong For It 

Ohio agents are strong for it. In 
some of the smaller municipalities they 
are “getting away with it.” It is known 


that the superintendent of insurance 
thinks it is necessary in many cases. 
Not long ago he had a rural agent on 


the carpet on a complaint from a policy- 
holder that he had been charged a policy 
fee. The agent explained that he had to 
ride a long distance on horseback to get 
the business, and that after he got it his 
commission was only $1.50; so he charged 
a policy fee. The superintendent said he 
was justified. 

The situation is no better in the cities; 
even in the excepted cities. Many poli- 
cies are written for as low a premium 
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J. J. ARCHER SHOT BY BANDIT | year has been doing the adjusting for 
| the Edward A. Winter Company. Mr 
ee Federman will handle fire, automobile 
Well Known Columbus Local Agent | and burglary losses, and will give par- 
Felled by an Automobile Thief ticular attention to small claims, which 
: usually are the last things touched 
as $5, on which the agent’s commission Near His Office by the larger adjustment offices, often 
is $1.25. Except in the smallest offices, Lae to the great inconvenience and loss of 
where the agent does virtually all his . 7 — a the claimant, which frequently creates 
»wn work, the overhead expense of writ- COLL M BUS, ‘O4. Oct. 7—While an antagonism to the mune or com- 
ing a policy is more than that. scores of persons looked on, John J.;| panies on the risk that results in loss 
‘ Archer Jr. of the Columbus insurance | of the business: Mr. Federman for- 

Some Actually Lose Money ae” ) . step ag F aig i . 

agency of Archer & Meek was seri- ; merly was a builder and contractor. 

If, as is often the case in the cities, : 


where people move more frequently than 


in the country, there are during the 
life of the policy from two to five en- 
dorsements on it, the agent not only 
has made no money, but actually has 


lost money. So the agents are consider- 
ing the problem of reinstating a uniform 
policy fee—probably about 25 cents—and 
will work for a similar fee for each en- 
dorsement. 





Springfield, Lima, and possibly one 
other Ohio city are beginning to see 
the advantages of such a charge; Cin- 
cinnati and Dayton agents are voicing 
their belief in its necessity, and agents 
in the Kentucky cities facing Cincin- 
natti will support the movement. The 


view of these men is that it is the only 
Way an agent can make a legitimate 
profit on his small writings, and that 
the amount will be so small it will make 
no difference with the large policyhold- 
ers, who would have to pay it in order 
that discrimination may be avoided. 


Ohio Woman Aids Tennesseans 


COLUMBUS, O., Oct. 7—Mrs. Madge 
Sprague, chief clerk in the office of State 
Fire Marshal Fleming, has returned after 
a week’s stay at Nashville, where she 
assisted Fire Prevention Commissioner 
Bell in perfecting a system of office rec- 
ords along the lines of the Ohio plan. 
Mrs. Sprague, who is Known to every 
field man in Chio for her uniform cour- 
tesy, added the Tennessee field men to 
her long list of insurance friends while 
on the visit to Nashville. 








cusly wounded by an automobile ban- 
dit in the shadow of the state house 
and on the most important corner of 
Columbus. The shooting ‘occurred at 
9:30 p. m. Monday, and the bandit 
escaped after a pistol duel with pur- 
suing officers. 

Mr. Archer, who is president of the 
Insurance Society of Columbus, had 


been in his office in the New First Na- | 


tional Bank Building with John M. 
Neuburger, state agent of the Atlas. 


As the pair reached High street they 
saw a man working on Mr. Archer’s 
machine. Mr. Archer grabbed the man 
and, assisted by Mr. Neuburger, started 
for Broad and High to get an officer. 


Commissioner 


in h 
quat 
“orp 


| fire 
; very 


Suddenly a pal of the bandit appeared, | 


a shot 


was fired and Mr. Archer fell, 
shot through the right elbow and 
chest. He was rushed to a hospital 


for an immediate operation. 

This shooting is the culmination of 
a series of automobile thefts, robberies 
and holdups that have set Columbus 
by the ears. It was thought today that 
Mr. Archer would recover. 


New Cincinnati Adjuster 


CINCINNATI, O., Oct. 8—An_inde- 
pendent adjustment office for the com- 
panies, that will handle several lines, 


but will specialize in automobile losses, 
has been opened at 1209 First 


Bank building, who for more than a 
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OTHO E. LANE, President 





Canadian Department 
W. E. Findlay, Manager 


22 St. John Street, Montreal, P. Q., Canada 


Atlantic Marine Department 
Wm. H. McGee & Co., Gen’l Agents 


15 William Street, New York City 


BERNARD M. CULVER, Vice-President 
WILLIAM L. STEELE, Vice-President 
CHARLES A. LUNG, Secretary 


HENRY J. ZECHLIN, Assistant Secretary 
MYLES WALSH, 
J. G. MACONACHY, " 
J. H. MACFARLANE, = 


NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 


Boston Department 
Rice & Whitney, Managers 


71 Kilby Street, Boston, Massachusetts 


Newark Department 
Lyon & Lyon, Managers 


Niagara Building, Newark, New Jersey 


“e 


“ee 
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Pacific Coast Department 
Edwin Parrish, Manager 


334 Pine Street, San Francisco, California 


Pacific Marine Department 
Thomas S. Deering, Manager 


314 California Street, San Francisco, Cal. 
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KEYSTONE UNDERWRITERS 


DEPARTMENT OP 
The United American Insurance Co. 
The Union Insurance Co. 


The Globe Fire Insurance Co. 

The Western Insurance Co. 
All of Pittsburgh, Pa. 

Combined Capital - $ 900,000 Combined Net Surplus - - - $ 733,329 

Combined Assets - - 3,179,134 Combined Surplus to Policyholders 1,633,329 

HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 


FISH & SCHULKAMP 
Reliab ents Wanted in . : 
seers oo Ohio, — General Agents for Wisconsin 


an isconsin. Madison ¢ Wisconsin 








THE LIVERPOOL & LONDON & GLOBE 


Insurance Company, Limited 


Its United States assets are $17,083,985.30, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policyholders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 

















CURGE £. FEENEY, President 


SOWARD T LYONS, Secretary-Treasures A M. WAGNER, Supt. of Agencie: 


The Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


Che Securities of this Company are deposited with the Indiana. Insurance 
Department for the Protection of Policyholders and Creditors 


Assets .. ° 
Surplus to Pulicphelders ‘ 


\gents Wanted in n Indiana, aeemeiee Ohio, Michigan, Wisconsin and Minnesota 


— eee _ a ae ee 











PIONEER 


Fire Insurance Company 


of America 


29 South LaSalle Street 
CHICAGO 





atta 











AN ILLINOIS 
COMPANY 








The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 

Why not make room in your ey for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 








Capital $400,000.00 Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 
”  WM.&. DICKELMAN HENRY J, WOESSNER HAROLD J. BARBOUR 


DICKELMAN, WOESSNER AND BARBOUR 


Successor to Wm. L. Dickelman & Co. 
Insurance Exchange General Agents ( Ss a Canada) Excess Lines Telephone V Wabash 


B ng icage 


greatly to the detriment of all parties 
concerned. This is a live tip to live in- 
surance agents.” 


Capt. Conway Gives Address 


Capt. J. J. Conway of the Cincinnati 
Salvage Corps addressed the Ohio field 
men at the joint session along educa- 
tional lines, and incidentally mentioned 
the fact that all the field men should 
collect and distribute all the fire preven- 
tion facts in sight. He gave a charac- 
teristic talk that was well received and 
called attention to many hazards that 
might not be present at the time an 
inspection was made. 

At the regular session the Fire Under- 
writers Field Club elected to membership 
F. W. Sharer of the Springfield F. & M. 
and Dean Baldwin of the Detroit F. & M. 
At the meeting of the Ohio Association 











of Fire Underwriters, Secretary Wm. F. 
Kramer of the Reliable Fire, Dayton, O.,, 
was a guest. 


Ohio Notes 


Iva E. Hine, owing to illness, has sold 
his local agency business at Mantua, O,, 
to M. T. Kelly. 


F. A. Kaercher of Youngstown, Ohio, 
died in that city last week, after a long 
illness, aged 72 years. He has repre- 
sented the United States Fire Insurance 
Company for the past twenty years in 
that city. 

David A. Lynch, formerly in the loca] 
agency business at Fostoria, has been 
appointed superintendent of the Toledo 
district office of the Ohio Audit Bureau, 
succeeding A. E. Lloyd, resigned. Mr, 
Lynch has had sev eral years experience 
in the local agency business. 
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IMPORTANT MICHIGAN CHANGE 





Reynolds Chrysler Company Opens 
Detroit Office—H. W. Crowell of 
North America a Partner 





DETROIT, MICH., Oct. 8—The 
Reynolds Chrysler Company of Jack- 
son and Flint, Mich., has entered De- 
troit having appointed the Haskins 
Agency Company Wayne county rep- 
resentatives. Phillip Braun, manager 
of the insurance department for Rey- 
nolds Chrysler, will spend a good por- 
tion of his time in Detroit cooperating 
under the new arrangement. 

H. W. Crowell, state agent in Mich- 
igan of the North America, has re- 
cigned to join forces with the Haskins 
Agency Company as vice-president. He 
has acquired a substantial interest in 
the agency, and will act as insurance 
engineer of the organization. He has 
been in the Michigan field for many 
years, having traveled for the old 
Phenix of Brooklyn and London As- 
surance before going with the North 
America. 

Under Mr. Braun’s direction the in- 
surance business of the Reynolds 
Chrysler Company has grown to large 
proportions, starting with a moderate 
local business in Jackson to a large 
volume in that city. Last year an office 
was opened at Flint. The Reynolds 
Chrysler Agency is the only agency 
in Michigan maintaining offices in more 
than one city, and is now equipped with 
splendid facilities and inducements for 
brokers. 

The Haskins Agency which is 20 
years old acts as state agent of the 
Maryland Casualty, and represents a 
number of fire companies locally. 





Kankakee Agents Banquet 


The annual banquet of the Kankakee, 
Ill., Board will be held at the Country 
Club in Kankakee, Oct. 28. The local 
agents will spend the entire day on 
the golf links at the Country Club and 
will have a number of invited guests 
among the managers and field men. The 
Kankakee Local Board banquets are 
always big features and have attracted 
some of the finest talent in the business. 
The program this year will be up to 
standard. 





Mistake in Indiana Hand Book 


The special agent for the Security Fire 
of Davenport for Indiana is now John L. 
Lind, Peoria, Ill., and not C. O. Mogle as 
shown by the Indiana directory recently 
published. The publishers would like to 
ask that purchasers of the book correct 
their copies accordingly. 


Sues for Alleged Back Taxes 














Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Bidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Prompt Service Telephone, Cherry 5154 











Suit was filed last week in Marion 
county superior court at Indianapolis 
by State’s Attorney General Ele Stans- 
bury against the Ohio Farmers. for 
$17,031, alleged to be taxes due the state 
for a period from 1889 to 1915, according 
to an interpretation of the state’s recip- 
' rocal laws by the present administration. 

This is a test case and the outcome will 
| determine whether similar claims can 
| legally be made upon a number of com- 
| panies. ’ 





CLUB FOR MILWAUKEE CLERKS 


Three-Year Educational Course for 
Employers of Fire Insurance 
Companies Proposed 


MILWAUKEE, WIS., Oct. 7.—The 
formal organization of the Fire Insur- 
ance Club of Milwaukee, which eventu- 
ally will become a member of the In- 
surance Institute of America, was ef- 
fected at a meeting held Friday eve- 
ning, Oct. 3, when twenty-two charter 
members were enrolled. The election 
of officers and directors, and the adop- 
tion of a constitution and by-laws, will 
be accomplished at another meeting 
Oct. 13 

The new club is an _ organization 
similar to those already existing in Chi- 
cago, Boston, Hartford and other im- 
portant insurance cities of America. It 
was proposed by Robe Bird, second 
vice-president of the Milwaukee Me- 
chanics, who long recognized the need 
of an agency, whereby men engaged in 
the business of fire underwriting might 
gain a more intimate acquaintance with 
the technique of the business as well 
as promoting social intercourse among 
persons having much in common ina 
business way. 

The object is to provide an educa- 
tional course of three years for juniors, 
intermediates and seniors in such sub- 
jects as fire protection, hazards, build- 
ing construction, woodworking and tex- 
tile industries, etc. Lectures will be 
given by speakers obtained from the 
Insurance Institute and company off- 
cials. 

The club primarily will be an em- 

ployes’ organization, with the full and 
cordial support of company officials. 
Its charter membership is composed of 
employes of the three large fire com- 
panies of Milwaukee, namely, the Mil- 
waukee Mechanics, the Concordia and 
the Northwestern National. 

The organization of the club has been 
under way for several weeks. Member- 
ship is open to representatives of local 
agencies as well as of the home offices 
in Milwaukee. The purpose of the club 
is educational. There are so many 
changes and extensions in fire insurance 
lines that the young men of Milwaukee 
wish to prepare themselves for advance- 
ment by keeping up to date. 

Prominent speakers at the Northwest 
meeting in Chicago last week dwelt on 
the need of study and training in fire 
insurance. The Fire Insurance Club of 
Chicago has been a big success in its 
educational work. Many prominent men 
of that city have taken part in the club 
work and to a considerable extent owe 
their advancement to the benefits gained 
from affiliation with the club. Milwau- 
kee is an important insurance center and 
it is believed a large membership can 
be secured. 


Fight Michigan Arson Ruling 


NEW YORK, Oct. 7—Managing fire un- 
derwriters learned with amazement of 
the recent dismissal by a Michigan court 
of a party accused by the state fire 
marshal of arson. The court declared 
that under the statutes of the common- 
wealth it was no crime for a man to 





burn or attempt to burn his own prop- 
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erty so long as that of others was not 
jeopardized. The insurance company in- 
terested in the loss will resist payment, 
and very properly, for its executives 
appreciate they owe a duty to the pub- 
lic as well as to their stockholders in 
fighting all questionable claims. Arson 
in the great majority of siates of the 
Union is looked upon as a very serious 
offense, tending, as it does, not alone 
to the destruction of property, but to 
the loss of life as well, and anyone con- 
victed of such an offense is harshly dealt 
with. If the Michigan statutes were fol- 
lowed generally, no community in the 
land would be safe, for fires have an 
uncanny way of spreading beyond their 
original bounds, and easily assume con- 
flagration proportions. To let those 
guilty of arson go unpunished would be 





furnishing an incentive for the commis- | 


sion of one of the most cowardly crimes 
in the calendar. 


Peninsular Fire About Ready 


Secretary J. Floyd Irish of the new 
Peninsular Fire of Saginaw, Mich., was 
in Chicago last week looking over the 
field material. as he will appoint a state 
agent for Michigan. The Peninsular 
Fire will be ready for active work the 
second day of January when its flag will 
be tacked to the mast. Its $1,000,000 
stock is now being sold and will be mar- 
keted by that time. Mr. Irish was for- 
merly a local agent in northern Indiana 
and was also an inspection bureau man 
in that state. The new company will 
start with ample financial backing. 


Ticknor Starts His Work 


| either vertical or horizontal spread of 
| fire, several buildings are of excessive 


Fred Ticknor of Peoria, who has just | 


resigned as manager of the branch office 
of the Illinois Inspection Bureau to be- 
come special agent of the Springfield, as- 
sisting State Agent Homer Caldwell, has 
already started on his job. Mr. Ticknor 
has many friends throughout the state 
who believe that he will make as big a 
success in the field as he has as a bu- 
reau man. 


Indianapolis Agency Sold 


The general agency of Miesse & Cof- 
fin, Inc., of Indianapolis, has been pur- 
chased by Theodore Stein, Jr. This car- 
ries with it the transfer of the Indiana 


| men, 


' eral stores principally. The incorporat- 


general agency of the Globe Indemnity | 


and the local agency of the Liverpool & 
London & Globe. Harry Miesse, who 
originally was general agent of the 
Globe Indemnity and then formed a part- 
nership with Clarence E. Coffin.as Miesse 
& Coffin, retired from the agency over a 
year ago to give his entire time to local 
war work, he having taken the lead in 
developing the war garden idea in In- 
dianapolis. He is not at present in the 
insurance business and Mr. Coffin has not 
announced his plans for the future. 


Field Openings in Indiana 


Frank A. Gantert, state agent of the 
North British & Mercantile in Indiana, 
has been promoted to the assistant gen- 
eral agency of the company’s central de- 
partment and will make his headquar- 
ters at the home office. When Frank L. 
Stabler went to the home office from 
Indiana, Mr. Gantert succeeded him as 
state agent of the North British. 

The promotion of Mr. Gantert adds 
another to the present unusual number 
of good field openings in Indiana. The 
Camden and Svea are aiso without state 
agents. The National Union and Hart- 
ford Fire need survey men. The Ameri- 
can and National of Hartford have open- 
ings for farm specials and the Fidelity- 


Phenix has a place for a special agent. | 


Demand for Riot Insurance 


The calling out of the troops in north- 
ern Indiana, especially at Gary and In- 
diana Harbor, to quell the strikers, has 
served to focus again the danger that 
confronts the people in labor disturb- 
ances. This has caused revival of in- 
terest in strike insurance, especially 
among the merchants and other small 
business people. The bigger risks were 
covered early in the game. The smaller 
ones are now seeking insurance. Com- 
panies like the Springfield, North Amer- 
ica, Aetna, North British, the Continental 
group, the Automobile of Hartford and 
others are going out strong for the 
class. 


Report on Ft. Wayne 

The gross fire loss at Ft. Wayne, Ind.., 
for the past five-year period, as given 
by the fire department records, amounted 
to. $529,476; the annual loss ranged be- 
tween $51,309 in 1916, and $153,205 in 
1918. The average number of actual fires 
was 289, ranging between 222 in, 1915 


| by insurance companies and the applica- 


| Elliott 


‘the purpose of throwing light on this 


and 365 in 1918, with loss per fire of 
$366, a low figure. Based on an average 
population of 76,500, the average num- 
ber of fires per 1,000 population was 
3.78, a moderate figure, and the average 
loss per capita was 31.37; a low fig- 
ure. 

As to the fire fighting facilities, the 
National Board engineers say: 

“Source of supply seriously unreliable: 
fire supply in congested value district 
only fair; elsewhere adequate supply 
available only in a few loeations. Fire 
department undermanned; in need of 
minor equipment. Fire alarm not of sat- 
isfactory type; housed in non-fireproof 
building.” 

Speaking of the conflagration hazard. 
they say: 

“In the congested value district, con- 
struction is mainly light and poor joisted 
brick with little or no protection against 


height and area, there are many individ- 
ual fire breeders, and building to build- 
ing exposures are serious; the fire 
department is undermanned and only 
moderately equipped, water supply is 
inadequate, high winds are frequent and 
streets are only of moderate width: the 
resulting conflagration hazard is high. 
Congestion is not marked in the manu- 
faciuring districts and factories are 
quite well equipped with private fire ap- 
paratus; spreading fires are not prob- 
able. Residential sections are mainly 
frame with shingle roofs, and in the 
more congested portions are subject to 
the hazard of flying brands.” 





Wisconsin Retailers Fire Chartered 


The Wisconsin Retailers’ Mutual Fire, 
with headquarters in Milwaukee, has 
been incorporated in Wisconsin with- 
out capital stock by officers and mem- 
bers of the Wisconsin Retailers’ Associ- 
aiion. The association is composed 
largely of grocers and general mer- 
chants. The retail jewelers, furniture 
hardware dealers, implement 
merchants and numerous other classes 
ot retailers in Wisconsin already have 
organized and are operating muiual 
fire companies, so that the new mutual 
will attempt to write grocers and@ gen- 


ers are George E. Spindler, Charles J. 
Petri, W. A. Tomek and others. 


Klauss Pleased With New Law 


INDIANAPOLIS, IND., Oct. 7—Otto L. 
Klauss, Indiana state auditor, expresses 
Satisfaction with the first six months’ 
working of the insurance law passed 
at the last legislature, giving the state 
additional authority over fire insurance 
companies, especially in the supervision 
of rates. He says the state has now 
complete check on all schedules made 


tion of the same by their rate-making 
bureau, as well as a definite knowledge 
of the companies’ underwriting experi- 
ence within the state. He says fur- 
ther: 

“Reciprocal or interinsurance associa- 
tions have been operating in Indiana for 
some years, but as these organizations 
have not heretofore been subject to 
supervision by the insurance depart- 
ment, no comparative statements can 
be made on this class of business. How- 
ever, the officers in charge of the various 
exchanges licensed express a willingness 
and determination to make this a re- 
liable and profitable form of insurance. 
Many new exchanges have been estab- 
lished and a great volume of business 
is promised from this geld.” 


Wisconsin Field Meeting 


MILWAUKEE, WIS., Oct. 8.—The 
quarterly meeting of the Wisconsin Field 
Men's Club will be held Oct. 14. The 
quarterly meeting of the Wisconsin In- 
surance Club will be held in the office 
of the Milwaukee Mechanics at the 
same time. 

In the afternoon a joint meeting of 
the two clubs will be held in the assem- 
bly room of the Milwaukee Board. The 
educational committee, of which C. P. 
Helliwell of the Queen is chairman, has 
prepared a questionnaire relative to a 
number of rules in Wisconsin in writing 
use and occupancy insurance, and has 
arranged to have Assistant Manager 
Middleton of the Western <Ac- 
tuarial Bureau attend the meeting for 


subject. 

Immediately following the joint meet- 
ing, the first annual meeting of the 
Conservation & Fire Prevention Associ- 
ation of Wisconsin will be held and the 
work for the .coming year will be 


The Fireman’s Fund Insur- 
ance Company was estab- 
lished and_= started in 
the fire business in 1863, 
organized a marine depart- 
mentin 1867 and originated 
the agency system for auto- 
mobile business in 1904. 


Today the company stands 
in the front rank in all three 
lines throughout the country. 











SNCORPORATED 1852 


MILWAUKEE MECHANICS’ 


INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 
Cash Capital - $1,250,000.00 


FIRE, MARINE, WINDSTORM, AUTOMOBILE, SPRINKLER LEAKAGE, 
RIOT AND EXPLOSION INSURANCE 

















The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 


ASSETS - - - - = 


- - $1,765,472.60 
SURPLUS TO POLICYHOLDERS - ~ - 


1,096, 744.07 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


| A Reliable, Progressive Agency Company Representatives solicited | 














ANTHONY MATRE 


President 


HENRY REIS, M. D 


Vice-President 


JOSEPH BERNING NAPOLEON PICARD 


Vice-President Secy-Treas. 


DIRECTORS 
THOMAS E. GALLAGHER —- HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 







NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 


ASSETS OVER ONE NILLION CHICAGO; 














INCORPORATED 1851 


WESTERN ASSURANCE 


COMPANY OF TORONTO, CANADA 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTION AND 
STRIKES—MARINE AND TORNADO INSURANCE 


Assets January 1, 1919, in U.S... 22... 06.2.0... cece eee Seah) doitegediaes Jaen $ 4,693,580.53 





assigned, Secretary James F. Joseph of 


Seam ik Gi WOE Cr has oro crac cc cascenséccsccesecentcasdnusenees 1,733,616.33 
Total losses paid in. United States from 1874 to 1918, inclusive, $45,098,883.86 
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any 
“A Staunch and Reliable American Company” 
EST. 1880 D. M. FERRY, yk President 
E. J. BOOTH, Vice-President 


F. A. SCHULTE 


Treasurer 
H.E. EVERETT 
Secretary 


E. P. WEBB 
Asst. Secretary 






" NSURANCE: © 
Zar ae oo - i i 
ie es 38 Tiers of Honorable Indemnity” 
4 CASH CAPITAL, $400,000 


00 
cons $1, ee 05 Surplus to Policyholders, $829,562.45 Losses paid over $9,414,889.24 
M. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 








Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 
FORT WORTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 
loss raiio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers ef hail coverage, 








W. C. BUCHANAN, Pres. S. R. NUGEN, Sec’y. C. A. BERRY, Vice-Pres. ROY NUGEN, Treas. 
The State Mutual Fire Association 
(Established 1900) 
FIRE HOME OFFICE 300-302 PAULTON BLDG. Fire, Lightning & Tornado 


AcruALccsr. SIOUX FALLS, S. D. 


A GOOD COMPANY + SATISFIED POLICYHOLDERS = SUCCESS 


First Class Business Solicited 
Residence Property a Specialty 








GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Operating in Michigan Only 


ANTHONY KLAASEN, Pres. WM. A. HAAN, Secy. PAUL HOEKSTRA, Treas. 








The Union Mutual Fire Insurance Assn. 
of Emmetsburg, Iowa 
INCORPORATED 1897 


P. J. SHAW 


GEO. H. BAKER 
President 


Secretary 











Surplus to Policy Holders over $160,000 


AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 


J. W.MeGINETY, Secretary Indianapolis 








THE AUTO OWNER WANTS fin cnc' eaten we write ie the way wo do. 
THE AGENT WANTS THE SAME KIND 


MID -WES at's another reason 


MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 
Wichita, Kansas. 33 J. B. HENDERSON, Secretary 














“* Fire Insurance as You Would Write It’’ 
The Merchants ree Insurance Co. of Indiana 


Stock Company) 
The Indiana Retail i ackene Mutual Fire Ins. Co. 


(A Mutual Company) 
Both Companies under same management in the same office. 
Gome Office: Suite 804 Merchants Bank Ralph B. Clark, 
Indianapolis Secretary & Mgr. 








—The Original gists’ te 5 Insurance Company— 
ncorporat 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bidg. 
Total Aasets $282,855.70. Operating only in Ohio and Indiana 
PHILIP LEHR, Pres. ROBT. rg EO Treas. Cc. L. McINTIRE, Secy. 























Special Agent: C. C. FELTS, Ft. Wayne, Ind. 
PROSPECT ——— for the accident andi lici h kk systematicall full 
Send for Pp ion of cabinet and pocket case. sails ti aun me 
THE NATIONAL UNDERWRITER, 1362 I Exchange, CHICAGO 





the Chicago advisory committee will be Pattengill- Foster Company. Mr. Klock- 
present. | Siem will continue his loan business and 
| 
! 





do loss adjusting. He has been in the 
: insurance business in Lansing for 38 
Indiana Notes } years, 

W. J. Woods, state agent of the Fi- 
celity-Phenix for Indiana, and his wife, 
are spending several weeks in Montana, 
visiting their daughter. 

Machine shops of the American Car 
& Foundry Company at Terre Haute 
were burned Oct. 4, with a loss esti- 
mated at $100,000. Insurance is placed 
by the general offices of the company 
in New York. 


A. H. Miller & Co., of Sullivan, Ill, have 
recently purchased the insurance agency 
of Bolin & Hill of Sullivan. The latter 
partners closed their insurance business 
on account of interest in other lines, 
The sale included the Great American 
and the Niagara. The Miller Agency 
has always been Bureau, but the pur- 
chase of these companies makes it now 

— a mixed agency. This agency writes an 
Harry C. Klocksiem, one of the. well | extensive farm business as well as mer- 
known local agents in Lansing, Mich.,| cantile and is one of the growing 
has sold his insurance business to the | agencies of the state. 








STATES OF THE NORTHWEST 














GAIN IN MINNESOTA FIGURES! WESTERN NATIONAL STARTS 
| ; 


New Company at Fargo Licensed and 
Is Now Writing Business in 
North Dakota 


Big Increase in Tornado Writings— 
Majority of Companies Have Fa- | 
vorable Experience for 1919 


{ 

MINNEAPOLIS, MINN., Oct. 8—}] FARGO, N. D., Oct. 7—The new 
Companies operating in Minnesota} Western National Fire of this city had 
will show a good gain in tornado pre-| its official opening last week. A very 
miums this year, due principally to the | fine volume of business has already 
stimulation given to this branch of the} been written. This company has 
business following the big storm at} splendid backing throughout the en- 
Fergus Falls, Minn. What happened | tire state. There are a number of 
there was used as an object lesson by | North Dakota stockholders and agents, 
agents in all sections of the state and| All the agents are interested finan- 
for about a month afterwards, there | cially in the company, and in fact all 
was considerable new tornado business | are banker agents. It is writing a 
written. The normal gain in the fire} general line of fire and tornado husk 
premium income will be offset by the | ness and will specialize on farm and 
abrogation of the surcharge. The few] automobile. Automobile coverage is 
companies which did not curtail their | written covering fire, theft and_tor- 
operations in Northern Minnesota are} nado. It is issuing a three-year term 
showing a good gain this year. The! farmers’ policy. Field work will be 
majority of the companies withdrew handled by Secretary H. E. Day, Vice- 
from that section of the state, follow-| President A. C. Shively and Manager 
ing the conflagration last fall, thereby | C. R. Daggett. Over $400,000 stock 
cutting off a fair sized portion of their | of the company has been sold and in 
annual premium income. This loss is} a few months the entire stock will be 
apparent in making comparisons with | disposed of. The authorized amount 
last year’s writings. is $500,000, with net surplus of $250, 

The record in northern Minnesota] 000. It was recently announced that 
has quickened competition in the south- | George W. La Brande of St. Paul had 
ern part of the state. The land boom] been appointed special agent of the 
in southern Minnesota has served to] Western National. Mr. La _ Brande 
direct the attention of many country | went to Fargo to sell some stock for 
agents from the pursuits of new pre-| the company, but only remained a 
miums. On the other hand, field men | short time in the work. 
have been able to concentrate their — 
attention on the southern part of the 
state and hay € been able to spend a Mobridge will extend its waterworks 
time in traveling and developing busi-| system by the installation of 15 blocks 
ness in that section. The loss ratio | of mains. 
this year, in Minnescta, is about aver- Lemmon has reorganized its fire de- 
age. partment with a full quota of 36 men, 
divided into three companies. Quarters 
will be provided in the new city hall 

Watertown will dispose of the balance | when completed. 

Cat see see oe one Gs tae Russell G. Bard has been appointed 
and replace same with motorized equip- | examiner in the South Dakota depart- 
ment, arranging also at the same time | ment in place of Guy Barton, resigned 
for the purchase of street flushing ap- | to associate himself with the new Policy- 
paratus. ; holders’ Life of Sioux Falls. 


South Dakota Notes 











IN THE MISSOURI VALLEY 


—— ees 











Travis Demands Farm Change 
TCPEKA, KAN., Oct. 7—Fire insur- 
Several Million Dollars Written There ance companies operating in Kansas 


have been requested to appear before 
as Results of Recent Race Superintendent Frank L. Travis at 
Disturbances 


OMAHA SEEKS RIOT COVERAGE 





Topeka Oct. 15 to try to make a satis- 

factory adjustment of farm schedules. 

Travis practically has issued an _ ulti- 

OMAHA, NEB., Oct. 7.—As a re- | matum to the insurance companies that 

ger - eT > P sar d rood cause 
sult of the recent race riot in Omaha, | they #re to appear and show & 


. : for the present schedules or they will 
during which a mob set fire to the be arbitrarily changed by the state.@r 


county court house, entailing a loss | partment, after due hearing) as pre- 
of nearly $1,000,000, several million | scribed by law. 

dollars’ worth of riot and civil com- 
motion insurance was written by local 
companies within a few days after 
the occurrence. Practically all public ineattate commen tie pee 
buildings and many privately owned cenaa ee ‘ue oar A of a threshing ma- 
buildings in the city now carry insur- | chine which causes a fire loss is one of 
ance against loss in this manner. The | the latest questions checked up to the 
court house was a magnificent stone | Kansas state department of insurance. 
and marble structure, built four years | One of the larger mutual fire compen 
ago at a cost of $2,000,000. The dam- | °f the state has raised the point, atte 


; : . yaying a number of losses on grain 
age sustained proved conclusively that hee tn fire was traced directly ue 


there is no such thing as an absolutely | threshing outfit. The company maintain 


Subrogation on Threshers 
TOPEKA, KAN, Oct. 7—Whether an 











fireproof building. that threshers are careless about install- 
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OHIO’S OLDEST—43 Years in Business 


Cc. A. L. PURMORT, Secretary 


Central Manufacturers’ — 
HIO 


VAN WERT, OH 





For Representation Address 


| CENTRAL MANUFACTURERS’ MUTUAL INSURANCE COMPANY 
OHIO’S LARGEST—Cash Assets $1,500,000.00 
AUTOMOBILE INSURANCE COMPANY 


Providing all forms of automobile coverage in conjunction with 


LUMBERMEN’S MUTUAL CASUALTY COMPANY 


Cash Assets over $500,000.00. Net Cash Surplus over $200,000.00. The only legal reserve mutual writing automobile liability insurance in Ohio. 
JAMES S. KEMPER, Manager 


11 South La Salle Street 
CHICAGO, ILLINOIS 


OHIO’S STRONGEST—by Any Measurement 

















The THE LARGEST EXCLUSIVELY AUTOMOBILE 
NATIONAL MUTUAL IN OHIO 
MUTUAL 


Writing Full Floater, Fire, Lightning, 


Insurance Co. Windstorm, Explosion and Theft 











CELINA, OHIO December 31, 1918, we had over 19,000 Policy Holders, Nine 
Million Theft and Eleven Million Fire Insurance in force. 


E. J. BROOKHART, 
Secretary Live Agents Wanted in Ohio and Indiana 











General Fire Department 


Automobile Fire and Theft Department 
A COMPANY 45 YEARS OLD 


THE MERCHANTS’ & MANUFACTURERS’ MUTUAL INSURANCE CO. 





OF MANSFIELD, OHIO 





DIVIDENDS .TO POLICYHOLDERS 


S. N. FORD. President 





NET CASH SURPLUS OVER $100,000 
AUTOMOBILE INSURANCE AT COST 


We have considerable territory open in Ohio and can make 
you an attractive agency proposition. 


Write for particulars 


G. W. DeYARMON, Secretary 








Northwestern Mutual 





; - 
4 


Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
w Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 





The Leading Mutual Fire Insurance Company on the Pacific Coast 


te One Gee ee oe a ew ewe 








THE BUCKEYE UNION INSURANCE CO. 


Elmer D. Webb, Pres. Lima, Ohio 


Ohio’s Youngest Company Specializing on Automobiles 


Ira E. Wagner, Sec. 











The fact that we are youthful means we have openings 
for good agents in Ohio. Address Home Office. 








3. B. JONES, Secretary and Manager 





~ HEALTH and ACCIDENT INSURANCE: 
ei AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 


At Actual Cost—Participating—Three Year Policies 
Extra Low Rates to Rural and Small Town Auto Owners 


The Liberty Mutual Insurance Comp 


DAYTON, OHTO 








WRITE 
TODAY 


LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
805-6 Pioneer Bldg., St. Paul, Minn. 











The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’l Agent 
The only Ohio Company Specialising on Plate Glass Insurance. Not an Experiment. 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 





TOTAL ASSETS 








A. C. CUMMINS, President 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 


BUSINESS CONFINED TO OHIO 





$2,486,445.48 
R. SMITH, Secretary 











E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance - $8,918.528.00 
Total Assets 472,284.09 








|An Agency Company 


MANSFIELD,OHIO. 





Ohio’s largest and strongest 
Automobile Insurance Com- 
pany. 


Famous all over Ohio for the 
Complete Protection and 
prompt Service furnished to 
Agents and Policyholders. 


Full Coverage Automobile In- 
surance at reduced rates. 














Dayton Mutual Fire 


DAYTON 
Insurance Co., “ouio 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 

























Neasly Fifty Years of suseess under same managemen} 
INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


SALEM, OHIO 
Losses Paid Since Organization, $1,252,848.24 


Net Cash Surplus $221,123.76 


J. AMBLER, Secretary 























LOST P ICY 
CERTIFICATES 
Save woak of aancelling and iting lost pol- Total Cash Assets $300,319.63 
pm No t st ets 

~Nape +. gegen J. R. VERNON, President 
pf poh] ati, ‘i hyper. 
12 50, 300 200 500 1000 200 5000 
8% 9.85 $8 $450 97.25 = Incorporated 1838 

— Sold by — 

WHE NATIONAL WDERWRIGER 

Rorggh Motes } 

| Ciieago i M. ALLEN, President 





MT. VERNON, OHIO 


SURPLUS OVER $200,000.00 
Business Confined to Ohio 


H. S. JENNINGS, Secretary 


KNOX MUTUAL INSURANCE CO. | 


Farmers Alliance 
Insurance Company 


of Kansas 
McPHERSON, KANS. Organieed 1887 


Resources in Cash and Contingent Assets, $610,000.00 
Surplus, $225,000.00 Siricily Mataal 

WANTED—First class Adjuster; also 
Assistant Manager. Agents wanted m 
unoccupied territory. 


I.F TALBOTT, Pres. C.F. MINGENBACK, Secy 
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FIRE INSURANCE 
BY STATES 


IS NOW READY FOR DELIVERY 
Concerning the business of each company in each state, it 


shows 
RISKS WRITTEN 
PREMIUMS RECEIVED 
LOSSES PAID 
LOSSES INCURRED 
AVERAGE RATE OF PREMIUMS 
BURNING RATIOS 
LOSS RATIOS (Paid and Incurred Basis) 


Gives the 1918 figures, compared with the aggregate results of each 
company from 1880 to 1917 inclusive. 


A NEW TABLE 


A new feature of the 1918 book is a table published*for the*first time 
this year, compiled by Charles A. Jenney, F.S.S., F.R.S., showing the 
aggregate results of each company’s operations in the entire United 
States. This table and the several recapitulation tables make a most 
valuable study for Speciai Agents, Executive Specials, Managers and 
Company Officials. 


$20.00 Per Copy 


Che Gcekly Cuiderwriter 


Eighty Maiden Lane 
NEW YORK CITY 











7 A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New Y ork 


Representing local agents, under contract, wherever situated; 
guaranteeing to them the SERVICE of a “branch office’? in New 
York, the greatest insurance center in the country. 

Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 
thereto. 

Also surplus lines of agents PLACED with responsible companies. 

Accuracy, despatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 


Full detailsconcerning the “‘service’”’ and references FURNISHED 
UPON APPLICATION. 
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9H. M. BARFIELD 
President 


H. S. BASSETT 


Secretary 


CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 


Surplus to Policyholders . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRE=SS 





OHIO AND MICHIGAN AGENTS WANTED! 














ing spark arresters on all engines, and 
that in these instances the owners of 
the threshing outfits should be com- 
pelled to stand a share of the loss. The 
department suggested that the company 
take the matter into court for a test 
case. 


Main Office in Omaha 


Liberty Fire of Omaha has estab- 

itself in new quarters in the 
Finance building, 1817 Douglas street. 
P. F. Zimmer of Lincoln, Neb., secretary 
and general manager of the Nebraska 
National, who is president of the Liberty, 
has moved to Omaha in order to take 
charge of both companies at the Lib- 
erty’s headquarters. The executive office 
of the Nebraska National will therefore 
be in Omaha. 


The 
lished 


Nebraska Meeting Postponed 


OMAHA, NEB., Oct. 7—The fall meet- 


ing of the Nebraska Association of 
Local Agents, which was to have been 


held in Omaha Oct. 3, was postponed in- 
definitely because of unsettled conditions 
resulting from the recent race riots in 
that city. 





Safety Work Aids Fire Prevention 


KANSAS CITY, MO., Oct. 7— That 
safety work results in fire prevention has 
been proven in Kansas City. The Kan- 
sas City Bolt & Nut Company, one of the 
largest industrial plants in the city, got 
into safety work in January, 1917. Acci- 
dents in the plant have been greatly re- 
duced in the two years. The most sig- 
nificant result, however, is this given by 


Mr. Neville: 


| city 


“In these two years we have tapped 

water only once and called out the 

fire department only once.’ 
Previous to the organization of 





| ers 
' marshal of Ohio; 





H 


———t 


safety committee and the maintenance 
of safety work, a fire alarm was an al]- 
most daily occurrence in the plant. 


Des Moines Seeks 1920 Convention 


DES MOINES, IA., Oct. 7—Des Moines 
delegates to the National Association 
of Insurance Agents convention at Louis- 
ville Oct. 15 will make a determined 
fight to bring the next national con- 
vention to Des Moines. Secretary 
Clancy of the State Association states 
that the lowans will be on hand with 
a big delegation. The Des Moines dele- 


gation will also go to St. Louis to at- 
tend the Missouri state convention on 
Oct. 14. 


Kansas Notes 


Hutchinson has called a special elec- 


tion for Oct. 21 to vote bonds for $30,006 
for additional fire stations and equip- 
ment. 


Three hundred fire fighters from Kan- 
sas towns and cities are expected to at- 
tend the thirty-second annual meeting of 
the Kansas State Firemen’s association 
at Pittsburg next week. The State Ag- 
sociation of Fire Chiefs will meet at the 
Same time and place. Among the speak- 
are T. Alfred Fleming, state fire 
Lew T. Hussey, Kansas 
state fire marshal; Frank L. Travis, state 
superintendent of insurance, and F. J, 
Stewart of the Kansas inspection bureau. 





John L. Bleakly, president of the Iowa 


tral National Fire of Des Moines and 
former state auditor, is head of a new 
$1,000,000 concern, to be known as the 
National Investment & Finance Com- 
pany. 

W. S. Ridgell, former state fire com- 
missioner of Nebraska, died in a hos- 
pital at Lincoln last week. He was 
| appointed by Governor Morehead and 


h | served throughout the term of Governor 
the: 


Neville. 
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REVISING OIL RISK SCHEDULE 


: Lower Rates Proposed in Texas to 


| 


| ment. 
| before a decision is announced. 





Keep Business From Going Out- 
side of the State 


AUSTIN, TEX., Oct. 7.—The mat- 
ter of revising the former schedule 
applying on petroleum oil risks, par- 


| ticularly a revision downward in order 
| that the 
| ness in the oil fields which is now go- 


Texas agencies may get busi- 


ing to outside brokers and placed in 


, unlicensed companies, was considered 
| at a hearing this week before the Texas 


Fire Insurance Commission. The com- 
mission took the matter under adv:se- 
It probably will be two weeks 


Lose $1,000,000 in Premiums 


It was stated during the hearing that 
premiums lost by Texas agencies by 
business going to outside brokers is 
approximately $1,000,000. Because of 
the inroads of the outside brokers the 
Texas Fire Insurance Commission can- 
celed its former schedule and permitted 
the companies to write oil risks at any 
rate they saw fit and under their own 
regulations, subject to approval-by the 
commission. The hearing héld “this 
week was to adopt a schedule to put 
the business on a recognized substan- 
tial basis. The companies seek its 
adoption and it is approximately one- 
half the charges in the old or suspended 
schedule. 


Charge Cut in Half 
In the old rating refineries had a 
basic charge of $1 and the proposed new 


charge is 50 cents; 
was formerly $1 and the charge 
be 50 cents, while on gasoline 
the largest feature of the oil business, 
the former charge was $1.75 and the 
tentative schedule fixes it at $1. The 
new rates would be given sufficient flex- 
ibility for the companies to meet any 
changes by the outside brokers. 

It was explained during the hearing 
not only do Texas agents lose their 
commissions to the outside brokers but 
that Texas licensed companies do not 
get the business; therefore, the state 
of Texas loses the gross premitim tax 
colleeted annually on business 
in the state by licensed 


crude oil in tanks 
would 


in tanks, 


companies. 





written | 
| term policies of the National Board are 


The hearing was attended by a number 
of insurance men, and representatives of 
oil companies. 


GENERAL AGENCIES’ POSITION 


Big Offices Play Important Part in Fire 
Insurance Operations in Lone 
Star State 


DALLAS, TEX., Oct. 7.—Large ag- 
gressive fire insurance general agencies 
are still a prominent feature of the 
fire business in Texas. In no other 
state in the union do general agencies 


have so active a part in the business. 
Because of the great distances, the 
logical way of handling the agency 


plants in the early days was through 
general agencies. From an economic 
standpoint companies could not bear 
the burden of the expense that the 
establishment of an individual company 
plant required. Many years ago the 
one way to get business in Texas with- 
out sending twice the amount taken in 
in expenses was through a well estab- 
lished general agency. 

In more recent years some com- 
panies have seen fit to break away from 
these offices and establish plants of 
their own. But the general agencies 
still exert considerable influence. Be- 
cause of the fact that they write fire. 
casualty, life, live stock and every other 
form of insurance, agents have come 
to look to them for service. Connec- 
tions thus formed are not easily broken. 
It seems certain that for many years 
to come general agencies in Texas 
will continue to occupy a sirong posi 
tion. 


Oklahoma Schedule Revised 
OKLAHOMA CITY, OKLA., Oct. 
Revision of the Oklahoma Schedule No 
2 has just been completed and approved 
by the state insurance board. The prin- 
cipal changes made in the schedule are 
in the three-quarters value clause which 
under new schedule does not apply to 
any public buildings; modification of the 
rule for the application of the iron safe 
and inventory clauses. The annual short 
rate table is more complete, giving Pprop- 
er percentages for short period for any 
number of days during the year. The 
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made to conform to the new forms and 
various clauses are made uniform in 
language. 


NEW HOUSES FOR FORT WORTH 


Movement Started to Develop Resi- 
dence Districts by Means of 
Stock Housing Company 


FORT WORTH, TEX., Oct. 7.— 
Fire companies are taking an interest 
in the housing-situation at Fort Worth. 
The Burkburnett and Ranger and other 
Texas oil fields lie directly west of 
Fort Worth, which has become the 
distributing point for the new oil sec- 
tion that has been opened up. The 
development of additional territory is 
constantly bringing new citizens to 
Fort Worth with the result that for 
many months it has been impossible 
to properly house the new comers. 

As a consequence a number of pub- 
lic spirited business men of the city 
have combined and formed a _ stock 
company with a capital of $100,000 
which will later be increased to $500,000 
or more for the purpose of erecting 
houses in all parts of the city. The 
suburbs particulariy will be developed. 
The present price of building materials 
will not deter the movement and con- 
struction will commence immediately. 
This means that Fort Worth agents 
are shortly to be provided with a 
generous amount of preferred business. 


Red Rooter From San Antonio 


CINCINNATI, O., Oct. 8—F. F. Ludolph, 
secretary of the San Antonio (Tex.) Fire 
Insurance Exchange, acompanied by Mrs. 
Ludolph, arrived in Cincinnati yesterday, 
having come all the way from the Alamo 
city to root for the “Reds” at the wind- 
up of the world series. They would have 
been present at all the games if Secre- 
tary John F. Ankenbauer, of the Under- 
writers Association, could have obtained 
tickets, but the best he could do for them 
was at the close, and they came through 
for that. 


Writing Tornado Insurance 


Local agents along the gulf coast of 
Texas have been busy writing tornado 
insurance since the hurricane at Corpus 
Christi. Corpus Christi had a hurricane 
years ago but most of the people had 
forgotten it and hence very little tor- 
nado insurance was carried. The people 
had thought that Galveston might be 
blown off the map but Corpus Christi was 
safe. This has stimulated a desire for 
tornado insurance along the gulf shore 
although the rate is twice as high as 
in the inland sections. The gulf coast 
of Texas is liable to be struck by the 
West Indian hurricanes at any time. 





Oklahoma Notes 


The Lumber Mutual Fire of Boston 


has made application for admittance to 
Oklahoma. 


Ernest R. Unger, Sapulpa local agent, 
will leave this month for an extended 
business trip to Florida. 


C. T. Ingalls, head of the Oklahoma 
Inspection Bureau, returned Oct. 1 from 
a month’s vacation in California. 


J. O. Crawford, former agent in the 
farm department of the Aetna, has re- 
signed to go into the automobile busi- 
ness at Ardmore. 

New rate books for Duncan, Savanna, 
Manitou, Stigler, Kinta and Earlsboro 
were issued last week by the Oklahoina 
Inspection Bureau. 

The King Realty Company has re- 
Placed the V. F. Self Company as agent 
of the National Liberty at Okmulgee. 
W. H. J. Barclay has replaced J. N. Starr 
as agent for the Home at Gibbon. 

Edward B. Ench, former inspector for 
the Oklahoma Inspection Bureau, has 
given up his work with the bureau to 
become connected with the firm of Treze- 


vant & Cochran as special agent in Okla- 
homa City. 


New agents reported to the Oklahoma 
Audit Bureau are: C. S. Anderson, Con- 
neticut, at Ada; McIlhenny & Thurman, 

&L.& G., at Bartlesville; John Sut- 
ton, Commercial Union, at Fletcher; Gla- 
mer Insurance Company, Lehigh, and 
George F. Dennis, Perry, Palatine. 

E. W. Soderstrom, actuary for the state 
imsurance board, ‘and John Connolly, 
fate fire marshal, will leave this week 
Cal the State Agricultural & Mechanical 
ch. lege to make a thorough inspection, 
: eck up the various rates and see that 

€ insurance is properly placed. 

















INSURANCE IS AS OLD AS THE SUN 


THE SUN INSURANCE OFFICE, OF LONDON 


Was Established in 1710, and is the Oldest Fire Insurance Company in the world 


Y THE PATRIOTIC ASSURANCE CO., Ltd. 


Founded 1710 OF DUBLIN, was Established in 1824, and Offers Indemnity Proved by Every Test of Time 
209th Year eae 








Established 1824 
THE INSURANCE COVERAGE is Complete, Modern and Satisfying—Nothing better can be bought. 


THE CLAIM-PAYING HISTORY of the companies is Notable for the Prompt, Liberal and Considerate 
treatment of their Policyholders. No company has a prouder record than ours. 

THE SERVICE TO AGENTS is all that might be expected from organizations that have steadily 
developed in efficiency, strength and the highest business ideals during their many years of life. 





AGENTS WHO DESIRE SUPERIOR COMPANY REPRESENTATION 


UNITED STATES BRANCH 


54 Pine Street, NEW YORK 
P. T. KELSEY, U. S. Manager 


, IN UNOCCUPIED TERRITORY, ARE INVITED TO NEGOTIATE 


WESTERN DEPARTMENT PACIFIC COAST DEPARTMENT 


76 West Monroe Street, CHICAGO SAN FRANCISCO 
JOHN F. STAFFORD, Mar. C. A. HENRY, General Agent 

















Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional business 
beyond the capacity of admitted companies. 
Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
United States Deposits. Immediate telegraphic binders given. 


MARSH & McLENNAN 


Insurance Exchange, Chicago 


19 Cedar St. 1615S California St. 201 Sansome St. 
NEW YORK DENVER SAN FRANCISCO 


17 St. John St. 
MONTREAL 


107 S. Fifth St. 901 Ford Bidg. 
MINNEAPOLIS DETROIT 


314 Superior St. 23 Leadenhall St. 
DULUTH LONDON 














' FRED. S. JAMES & CO. © 


General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 


Agency Superintendents 


123 William Street 
New York 


CARROLL L. De WITT P. A. COSGROVE 



































REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE CoO. 


SIOUX CITY, IOWA 
Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 
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KING, ALLEY & LAWRENCE 


96 Maiden Lane GENERAL AGENTS New York City 


Acceptable fire risks solicited from agents and brokers in all parts of the 
United States and Canada 
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IMPERIAL ASSURANCE COMPANY = =zs- 0 


Pa ee 
Enables its Agents to take advantage of progressive movements and new features in 3 Sansome St., San Francteas 


insurance. Imperial writes Use and a a Rental and other special 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 
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lowa Citizens Fund Mutual 
Insurance Association 
Mason City, Lowa 


A.J. Killmer, Pres Earl J. Neutson, Secy. 




















Re-Insurance DEE A, STOKER 
Excess Re-Insurance RE-INSURANCE UNDERWRITER 
Catastrophe Hazard 11 So. LaSalle St. CHICAGO 


Accident, Compensation, Liability and Excess Auto Fire Covers 











‘Harrison 4 ) Ray-Forman-Fowler 
813 Counsel 


JOHN E. HOGAN 


Adjustments (Companies Only) 
INSURANCE EXCHANGE BLDG. 
CHICAGO, ILL. 


A Complete Automobile Claim Office 








PERSONAL-INJURY COLLISION 
PROPERTY-DAMAGE : FIRE 
COMPENSATION (SUBROGATION) THEFT 








National Liberty 


Insurance Gompany 
of Amerira. 


INCORPORATED UNDER THE LAWS OF (WS OF THE STATE OF NEW YORE IN 1859 
STATEMENT JANUARY 1, 1919 
Cash Capital . $1,000,000.00 
- $9,609,646.00 Net Surplus = - 
titi inhaling Capital - 7,214,228.11 Ht mp to Policy Holders . 
HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 


$2,395,417.89 
3,395,417.89 














THE CASUALTY REVIEW—A MONTHLY MAGAZINE FOR 





KENTUCKY AND THE SOUTH 7 
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Goodrick With Virginia Federation 


RICHMOND, VA., Oct. 7—State Sena- 
O’Connor Goolrick of Fredericks- 
burg has been named general counsel 
for the Insurance Federation of Virginia. 
He assumed his duties Oct. 1, establish- 
ing offices in Richmond. Soon there- 
after a call was sent out for a general 
round up of agents in all lines, an in- 
vitation being extended to a meeting 
here Thursday, Oct. 9. It was expected 
that National Secretary Mark T. McKee 
would be present to make an address 
and give valuable pointers on perfecting 
the organization in Virginia. Senator 
Goolrick is expected to spend a goodly 
part of his time in Richmond in the next 
three months directing the work of get- 
ting the federation on a firm footing. 


Enters the Adjusting Field 


H. L. Maury, who formerly traveled 
for the Milwaukee Mechanics in Ken- 
tucky, has become an independent ad- 
juster at Louisville, covering Kentucky 
and southern Indiana. He has been con- 
nected with the insurance business for 
a number of years and has made a special 
study of losses. 


Change in New Orleans Agency 


Walmsley & Co., Inc., have succeeded 
to the interests of Edwin Shelby & Co., 
Ltd., and R. M. Walmsley, Jr., at New 
Orleans. Besides representing seven 
well-known fire companies, the new firm 
is general agent for the Massachusetts 
Bonding, casualty lines, and the Atlanta 
Home Underwriters, automobile depart- 
ment. The firm is composed of S. P. 
Walmsley, president; R. M. Walmsley, 
Jr., treasurer; C. B. Walmsley, vice- 
president, and J. E. Vergnes, secretary. 
Cc. B. Walmsley has charge of the real 
estate department, while the fire de- 
partment and active management of the 
office is in the hands of H. R. Sieger. 


Kentucky Conservationists Reorganize 


LOUISVILLE, KY., Oct. 7—At a meet- 
ing of members of the Fire Prevention 
& Conservation Association of Kentucky, 
today, a reorganization was effected, and 
new officers elected. L. C. Riker of Har- 
rodsburg, Ky., who had been elected pres- 
ident, and other officers elected at a 
previous meeting had refused to serve, 
due to being removed from the city, or 
too busy to give the work attention. The 
new officers elected were: 

President, W. T. Sweeney; vice-presi- 
dent, George R. Snyder; secretary-treas- 
urer, Frank G. Snyder. An executive 
committee (known as a cabinet) com- 
posed of five members was named as 








ACCIDENT AND HEALTH MEN 


follows: David Caldwell, chairman; C, R. 








The Leading Fire 
Company of the World 


Fire, Tornado 
INSURANCE COMPANY, Limited 


Assets in United States $18,2 


Invested in the highest grade of American Securities and held in 
American Policy Holders by United States Insurance Departments 





P. W. CADMAN, Asst. Mgr. GEORGE W. LAW, Manager 


Not Here for a Day 
But for All Time 


WESTERN DEPARTMENT, ROYAL INSURANCE BUILDING, CHICAGO 








Sprinkler Leakage, Automobiles 


69,657 


trust for sole protection of 
and United States Trustees. 


L. C. STARK, Genl. Adj. 


Boynton, G. Gordon Long, Joseph ym, 
Rogers and B. F. Weitzel. The state 
will be divided into five districts, with 


one of the executive members in charge 
of each district. These districts will be 
outlined at a meeting on Oct. 15, at 
which time inspectors will be chosen by 
each of the district leaders to aid in 
the work. 


Discuss Mutuals’ Competition 


LOUISVILLE, KY., Oct. 7—The Ken. 
tucky Fire Underwriters Association met 
in Louisville today for the regular 
monthly meeting. At this session a long 
discussion was heard relative to competi- 
tion of mutual companies, and how to 
best proceed in an effort to cause or 
force them to pay their pro rata of the 
assessment rates. This matter was 
turned over to the advisory committee, 
During the session it was explained that 
these companies are taking advantage of 
the work done by the Kentucky Actuarial 
Bureau at the cost of the other compa- 
nies, using the inspections, rates, ete, 
charged by the regular companies and at 
a lower cost to the insured. This failure 
to pay the pro rata of the costs is deemed 
unfair. 


Kentucky Notes 


Havely & Helms, Morristown, 
local agents, have recently 
the agency of P. M. Bewley. 


Eugene S. Love, of Clay, Ky., 
chased the agency of King 
latter concern will 
mercantile business. 
in the insurance 


Tenn., 
purchased 


has pur- 
& King. The 
enter the general 
Love was formerly 
business. : 


Frank G. Ott, Lexington, Ky., has 
purchased the business of John A. Smiley, 
who will continue holding an interest, 
The business will be operated under 
the name of Ott & Smiley. 


The Raywood Cil Co. recently put outa 
blaze at a new well on the Freeman 
Lease, near Bowling Green, Ky., after 
losing about 2,000 barrels of oil in.a 36- 
hour fight. 


George H. Parker, of the Kentucky 
Actuarial Bureau, made a trip to Shelby- 
ville, Ky., on Monday, to investigate a 
short water supply, which resulted in 
two pumpers being shipped from Louis- 
ville and used in pumping water from a 
railroad reservoir a half mile to the 
city reservoir. 


Danville will be inspected by specials 
of the Virginia Fire Prevention Associa- 
tion Oct. 30. It will be the first inspec- 
tion conducted by the association in two 
years. John H. Baker, special agent for 
the Virginia Fire and Marine, holds over 
as president of the association. Herbert 


’ 


C. Taylor is secretary. 


Massachusetts Notes 


The Great Lakes of Chicago and the 
Manufacturers of that city have been 
licensed in Massachusetts. 


Kenneth H. Erskine, 
connected with the Underwriters Asso- 
ciation in New York, has been appointed 
special agent of the Northern Assurance 
for the northern New England states, 
with headquarters at Portland, Me. 


Frank R. Knox, special agent for the 
Hanover Fire for Connecticut and west- 
ern Massachusetts, has tendered his res- 
ignation to enter the local agency of 
Cc. W. Johnson & Co. at Holyoke, Mass. 
George R. Frank has been appointed Mr. 
Knox’s successor. 

Night classes for men _ will be_re- 
sumed by the Insurance Library of Bos- 
ton early in November, the subjects cov- 
ered being those of the junior first year 
of the Insurance Institute course. The 
young women who attended the course 
for women last year, and others, are 
being canvassed looking to a resumption 


who has_ been 











of similar courses the coming season. 





ESTABLISHED 1809 


War Risks and 


Every policy is backed 
by the entire assets of 
the Fire Branch. 


SECURITY 








CECIL F. SHALLCROSS 
UNITED STATES MANAGER, 76 William St., New York 


NORTH BRITISH & MERCANTILE 
INSURANCE COMPANY 


Fire, Tornado, Sprinkler Leakage, Automobile, Marine, Explosion, 


Kindred Lines 





Our Fieldmen and Engineers are 
prepared to give ae — 
on Insurance Probl. 


ENTERED UNITED STATES 1866 


SERVICE 
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| GEORGE L. 


| 1101-209 W. Jackson Lvd., 


Apply to your Agent for Insurance covers on | 
EXPORTS and IMPORTS 


| PARCEL POST—Domestic and | 
| Foreign 


| HOUSEHOLD FURNITURE and 
MERCHANDISE IN 

| TRANSIT 
| 

| 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


| Insurance Company of North America | 
| Marne Deyartment 


McCURDY | 
MANAGER 


CHICAGO, ILLINOIS 
| Telephones: Wabash 1543—1027 

















PALATINE 


UNION 
CALIFORNIA 


FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 
Assurance Co., Ltd., of London 


Insurance Co., Ltd., of London 


COMMERCIAL UNION 


Fire Insurance Co., of New York 
Assurance Soc., Ltd., of London 


Insurance Co., of San Francisco 


WESTERN DEPARTMENT 

N. E. Cor. Clark and Monroe Streets 
hicago 

H. C. EDDY, Resident Secretary 





| PACIFIC COAST FIELD | 























Hotel Dyckman 


> MINN 





THE COMPEETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
conlies dig 
nity with a fi 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 


€.| for.ladies and 


gentlemen, al- 


soa Club Grill 


Exclusively European Plan—$1.58 and upweud 
Under the exclusive management of - 
H. J. TREMAIN 











137 So. La Salle St. 
CHI 


INSURANCE STOCKS 
BOUGHT AND SOLD 


Quotations Furnished 


BABCOCK, RUSHTON & COMPANY 


CAGO 


Central 8900 











ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE INSURANCE 











DEMAND FOR RIOT INSURANCE 

Owing to Anticipated Labor Troubles 

in Colorado, Agents Find Mar- 
ket for Strike Policies 





Companies report that there is con- 
siderable demand for riot and _ strike 
insurance in Colorado because of an- 
ticipated labor trouble in that state. 
Heretofore the demand from that sec- 
tion has been very light, but within 
the last few days there has been a 
notable increase. Speciai agents are 
getting out on the firing line assisting 
local agents in stimulating the pros- 
pects. 





Report on Federation Meeting 
DENVER, COLO., Oct. 7—At the first 
meeting of the Insurance Bureau of the 
Denver Civic and Commercial Association 
reports of the work at the recent con- 
vention of the National Council of In- 
surance Federations at White Sulphur 
Springs, Va., were given by the five 
delegates from this city that were pres- 
ent. The Denver men at the convention 
were Claude W. Fairchild, state insur- 
ance commissioner; Frank C. Goudy, J. 
Frank Edmonds, Henry F. Evans and 
Charles L. Drake. At the meeting a 
committee was appointed to designate a 
fire protection day for Denver. 


Colorado Demands More Loans 


DENVER, COLO., Oct. 4.—“The insur- 
ance companies doing business in Colo- 
rado are not making loans within this 
state in proportion to the reserves they 
maintain in their Colorado branches, 
J. A. Ferguson, Denver real estate man, 
declared in an address to the Denver 


Real Estate Exchange. The insurance 
companies maintain in Colorado, accord- 
ing to Mr. Ferguson, reserves of $60,- 


000,000, and their loans in the state are 
less than $11,000,000. 

“T Know of one company,” said the 
speaker, “which has a reserve of $7,000,- 
000 and has no loans in this state. The 
companies should treat Colorado in the 
matter of loans as liberally as they treat 
Kansas, Nebraska, Oklahoma, Iowa, and 
the Dakotas. There are plenty of oppor- 
tunities for good loans in Colorado and 
Colorado needs the capital for develop- 
ment.” 





Deduction Made for Reinsurance 


In accordance with an opinion of the 
attorney general that but one tax should 
be paid for gross premiums, the New 
Mexico insurance department has notified 
the companies that it will allow, in the 
payment of premium tax, a deduction for 
reinsurance placed with companies ad- 
mitted to that state, the amount so de- 
ducted to be included in the gross pre- 
mium account of the company accepting 
the reinsurance, and tax paid thereon. 


Great Lakes Enters California 
The Great Lakes Fire of Chicago has 
applied for admission to California with 
the Central Fire Office of San Fran- 

cisco as general agent for the state. 


C. F. Milliman Resigns 


SAN FRANCISCO, CAL., Oct. 8—Chas. 
F. Milliman has resigned as assistant 
general agent for the Pacific Coast de- 
partment of the North British & Mer- 
cantile and allied companies, effective 
Nov. 1. His resignation comes as a sur- 
prise to the local fraternity, coming after 
his promotion to chief clerk in May and 
appointment as assistant general agent 
in July. Mr. Milliman has been with the 
North British since 1911 and came to 
the Pacific Coast in 19138 to take charge 
ot the improved risk department. Before 
leaving Monday on a three weeks trip 
through the northwest Mr. Milliman 
stated he would announce his future 
plans upon return to San Francisco. 





Joint Supervisory Meeting 

The annual meeting of the joint super- 
visory committee in charge of the Rocky 
Mountain field will meet in Denver, 
Oct. 27. 


G. S. Pettis’ Change 
SAN FRANCISCO, CAL., Oct. 8—G. S. 
Pettis, chief clerk for the Pacific depart- 
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66 Broadway, New York 


EB... P. PER. CO, ie 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


HOM E OFFICE 
wugger® LOUIS H. PARKER “uci 
. 


MANAGING DIRECTOR FIRE INS. CO. 
PRUUUEELOEEEEEERERGRSOGRDEEEEODEDEDEDEGEEEDEQUDEORENUREEEEGEGUROEIGUGIEEDEEEEEUEGEEEDEROGEETELEEUEEEUEE De 


ARIZONA 
FIRE INSURANCE COMPANY? — 


PHOENIX, ARIZONA 


PUTCO 








CENTRAL DEPARTMENT 
COVERING 


iLLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 


SPECIAL AGENT 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 
VICE-PRESIDENT AND 
5 GENERAL MANAGER 


2019 INSURANCE EXCHANGE 
CHICAGO 




















A USEFUL AND DESIRABLE AGENCY COMPANY 
For Agents in Iowa, 


Kansas, Colorado, 1 ANCE 
Wyoming and SUR oil 


Nebraska FIRE, 


TORNADO, AUTOMOBILE, 
FARM AND CITY PROPERTY 


Home Office: 1406 Farnam St., Omaha, Nebraska 














WRITE HAIL INSURANCE 


Establish your connections now for 1919 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON KANS. 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 
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Many of our agents made from $1000 to “to $2000 in commissions in 45 days in 1918 
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H. C. WHALEN, Pres. A. S. BUZZE, Secy. 


THE CENTRAL STATES FIRE 
INSURANCE COMPANY 
Wichita, Kansas 





Writing 
FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
e Entered 
KANSAS OKLAHOMA TEXAS 














HAWKEYE SECURITIES FIRE 


INSURANCE CO. 
Inc. 1918 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, la. 























THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 


Address ufter July 1, 1919 














110 Fort St., West, Detroit, Michigan ecticn | 
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Iowa National Fire Ins. Co. 
“== Des Moines, 


FIRE--LIGHTNING--TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company For IOWA Business 
. IOWA Agents wanted 
JOHN L. BLEAKLY, President 


FRANK L. MINER, Vice-President C. M. SPENCER, Secretary 
C S. VANCE, Second Vice-President FRANK P, FLYNN, Treasurer 









































F. R. Ormsby, Pres. G. F. Hutchings, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 
Surplus to Policyholders $403,670 


Joseph Winum, Treas. & Asst. Secy* 





Capital $300,000 





An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 











1794—125th ANNIVEKSARY—1919 







GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H, W. STEPHENSON, Vice-Pres, 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM’L P. RODGERS, Asst. Sec’y 


> 


CASH CAPITAL $1,000,000 
TOTAL ASSETS on SURPLUS TO POLICY HOLDERS 
$4,737,532.76 $1,310,917.86 


FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED 








NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY ist, 1919 


Total Assets, $1,438,440 
Net Surplus, $146,837 


; OFFICERS 

Se ei EIN vo soin no's) win Suc c's ablneweisu sea snishiocussaaubinneens eer .....President 
JOHN F. GRIFFIN............--sceeeeeeeeeeeee+-Wice-President and Manager 
Og a ee rT errr ye oe 
EE IE... bw weichwosseeednmebabescecapen tina acssenisaee Vice-President 
WILLIAM COLLING..........secceeceeeeees- Lreasurer and Assistant Secretary 
H. j. GIBSON... apocccceccccccessccccccscccssccccccscecs Assistant Secretary 


~~, 


Capital, $400,000 






















AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 


Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 


V.V. MOULTON, Sec'y., F. P. WRIGHT and F. A. WALL, Field Sc 2’0, 


ment of the Automobile of Hartford for 
the past three and a half years, has re- 
signed to go with the H. M. Newhall & 
Co. general agency as superintendent 
of agencies. Before going with the Auto- 
mobile, Mr. Pettis was with the Caledo- 
nian for 21 years and is well known in 
the local territory. 


Returns to Great Falls 


R. M. Messick of Great Falls, Mont., 
the well known insurance man, who went 
to Chicago to engage in the business, 
has returned to Great Falls and will re- 


| establish himself there. 


| The 
| has been 


| 
| 


| wards and J. C. 
| 
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CLEMONS, KNIGHT, MENARD CO., INC. 
AGENTS GENERAL INSURANCE AGENTS 
Springfield Fire & Marine Ins. 725-726-727 Farwell Bidg., Royal Insurance Co., Ltd., 
Co. of Massachusetts DETROIT, MICH. ngland 
ver Fire Ins. Co. R. M. CRITCHELL Travelers Insurance Co. of 
of New York Managing Underwrite artfo 
Maryland Casualty Co. of eral Agents: Fidelity-Phenix Fire Insurance 
Baltimore North American Accident Co. Co. of New York 


— 








Pacific Coast Notes 


Western Insurance of Pittsburgh 
licensed in Colorado. 


The E. l. Thompson Agency Company 


has been incorporated in Hugo, Colo., 
to carry on a general insurance, real 
estate and brokerage business. The firm 


has been capitalized at $5,000 and has 
the following directors: E. I. Thompson, 
H. G. Hayward, W. D. Owen, S. C. Ed- 
Piburn, all of Hugo. 











| NEWS FROM THE EAST 














RAISE SALARIES AT HARTFORD 


Action of Hartford Fire in Granting 
Increase to Employes Is Fol- 
lowed by Aetna 


HARTFORD, CONN., Oct. 7.—The 


much expected “break” in Hartford in- 


i surance circles in the meeting of in- 





| surance Exchange was formed. 
; traveled the 


' cessful 





creases among employes was made 
when the Hartford Fire declared a gen- 
eral increase of 10 percent for all e¢m- 
ployes in addition to an extra month’s 
bonus. The 10 percent increase applies 
only for October, November and De- 
cember and is as President Bissell 
states “an emergency remuneration.” 
Before the period mentioned expires 
the company hopes to meet a solution 
of the present living problems with its 
employes. The extra month’s bonus 
was declared only to those who had 
been with the company since Jan. 1, 
1919. 

Following this announcement Presi- 
dent William Clark of the Aetna Fire 
announced a general increase of 10 
percent for all employes, but declined 
to give any further particulars. 





London & Scottish Office 


H. N. Kelsey, United States manager 
of the London & Scottish Assurance, 
nas secured quarters at 206 Broadway, 


New York. He has had work to secure 
an office and has been handicapped in 


| getting under sail because of it. 


George E. Wood’s Change 


NEW YORK, Oct. 7—To assume the 
management of the New York suburban 
and the New Jersey departments of the 
Central Fire Office, Ine., of New. York 
City, George E. Wood has resigned the 
assistant managership of the New York 
Suburban Insurance Agency, effective as 
of Nov. 1. Mr. Wood is probably the 
best known and most popular figure in 
the New York suburban underwriting 
field, having been a manager in the ter- 
ritory ever since the Suburban Fire In- 
He has 
field extensively, knows 
practically every agent and risk in it, 
and has a continuing record as a suc- 
profit producer. In the broad- 
ened opportunity offered him by the 
Central Fire Office, Inc., he should add 
to an already honorable reputation. 





New Equipment at Pittsburgh 


Pittsburgh, Pa., has recently installed 
eight new pieces of motor apparatus 
consisting of five American La France 
triple combination pumpers, two 75-foot 
aerial trucks, one combination chemical 
and hose, Also five new motorized fuel 
autos and four new district chief’s cars. 
Pittsburgh is now 60 per cent motorized. 
Bonds have been issued for entire new 
electrical equipment for the fire alarm 
system to be installed in the city build- 
ings. The bond issue amounts to 
$90,000. 


Eastern Notes 


The Camden branch of the New Jersey” 


rating office is now located at 308 Market 
street, in newly renovated premises, spe- 


——_. 


cially fitted up for the bureau. William 
A. Carty is the expert assistant in charge, 
The Western Alliance of Chicago ang 
the Guardian Fire of Salt Lake City have 
applied for admission to New York, 


The North America has _ appointed 
Darby, Cooper & MacDaniel as its auto. 
mobile agents in New York City ana 
Vicinity. 


Frank Lock, manager of the Atlas As. 
surance in New York, has returned from 
England after two months visit to that 
country. 

William A. Whelpley, automobile gee. 
retary of the Importers & Exporters of 
New York, has been elected a director of 
the company as well. 

Commissioner Donaldson of Pennsyl- 
vania has been authorized by the courts 
to take charge of the Tower City Mutua] 
Fire of Hazleton, which announced last 
week that it would go out of existence, 
A hearing will be held Oct. 20. 

C. R. Whitehead has been appointed 
secretary of the Commerce of Albany 
to succeed A. J. Hinman, who is fe. 
tiring on account of ill health. Freq 
Stein has been appointed assistant see. 
retary to succeed Mr. Whitehead. 

Cc. P. Stewart, president of the New 
Jersey Insurance Company, and also of 
the managerial firm of C. P. Stewart & 
Co. of New York, arrived home several 
days ago after spending three months 
in England and upon the continent. 

The Hartford Fire expects to purchase 
the large reservoir adjoining the prop- 
erty recently purchased for its new home. 
The city no longer uses this reservoir 
and offers it for sale at $22,000. Richard 
M. Bissell, president of the Hartford, 
states that the plans for the new build- 
ing will be ready in about two weeks, 
The reservoir will no doubt be filled in 
and used for building purposes. 


Oct... 9. 

STATEMENT OF THE OWNERSHIP, 
MANAGEMENT, CIRCULATION, ETC, 
REQUIRED BY THE ACT OF CON. 
GRESS CF AUGUST 24, 1912 

Of The National Underwriter, published 

weekly at Chicago, IJll., for October 1, 

1919. 

State of Illinois, \ = 

County of Cook SS. 

Before me, a Notary Public, in and for 
the State and county aforesaid, person- 
ally appeared John F. Wohlgemuth, who, 
having been duly sworn according to 
law, deposes and says that he is the 
business manager of The National Un- 
derwriter, and that the following is, to 
the best of his knowledge and belief, 
a true statement of the ownership, man- 
agement (and, if a daily paper, the cir- 
culation), ete., of the aforesaid publica- 
tion for the date shown in the above 
caption, required by the Act of:August 
24, 1912, embodied in section 443, Postal 
Laws and Regulations, printed on the 
reverse of this form, to-wit: 

1. That the names and addresses of 
the publisher, editor, managing editor, 
and business managers are: 

Publisher, The National 
Company, Chicago, Il. 

Associate Editors, C. W. Van Beynum, 
H. J. Burridge, Chicago, Ill. 





Underwriter 


Managing Editor, C. M. Cartwright, 
Chicago, Ill. 
Business Manager, John F. Wohlge- 


muth, secretary, Chicago, Il] 

2. That the owners are: (Give names 
and addresses of individual owners, or, 
if a corporation, give its name and the 
names and addresses of stockholders 
owning or holding 1 percent or more of 
the total amount of stock.) The National 
Underwriter Company, Cincinnati, Chi- 
cago, New York; E. J. Wohlgemuth, Cin- 
cinnati, Ohio; John F. Wohlgemuth, Chi- 
eago, Ill.; C. M. Cartwright, Chicago, IIL; 
H. M. Digins, Cincinnati, Qhio; W. S. 
Crawford, New York; Hazel W. Branta, 
Chicago, Ill.; J. E. Dunne (3 shares), Mrs. 
J. E. Dunne (3 shares). 

3. That the known bondholders, mort- 
gagees, and other security holders own- 
ing or holding 1 percent or more of 
total amount of bonds, mortgages, or 
other securities are: (If there are none, 
so state.) None. 

4. That the two paragraphs next 
above, giving the names of the owners, 
stockholders, and security holders, 1 
any. contain not only the list of stock- 
holders and security holders as they 
appear upon the books of the company, 
but also, in cases where the stockholder 
or security holder appears upon the 
books of the company as trustee or in 
any other fiduciary relation, the name of 
the person or corporation for whom such 
trustee is acting, is given; also that the 
said two paragraphs contain statements 
embracing the affiant’s full knowledge 
and belief as to the circumstances = 
conditions under which stockholders an 
security holders who do not appear upon 
the books of the company as trustees, 
hold stock and securities in a capacity 
other than that of a bona fide owner, 
and this affiant has no reason to believe 
that any other person, association, or 
corporation has any interest, direct pe 
indirect, with the said stock, bonds, & 
other securities than as so stated by 


him. 
John F. Wohlgemuth, 
Secretary. 

Sworn to and sebetr ines | before me 
his 1st dé of October, 1919. 
oo eT P. J. V. MeKian, 
(Seal) Notary Public. , 
My commission expires December % 





1920.) 
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VALUE OF AUTOMOBILE LOCK 


Great Majority of Cars Are Stolen | 


While Unlocked in Street— 
How Thieves Work 


times inclined to minimize the value of | 
Any lock that can , 


the automobile lock. 


in the history of the industry, and there 
is every confidence that it will continue 
just as strong for two or more years. 
Detroit automobile manufacturers state 


; that there is a shortage of 2,500,000 cars. 


By rushing production during the re- 


|; mainder of this year 1,500,000 cars may 


; be produced. 


‘ : | far short of the 
Automobile underwriters are some- | 


This production will fall 
demand, and the in- 


| dustry is facing the problem of double 


be made, it is argued, can be broken, so | 


what is the use of allowing a credit for 
a lock that is really not an absolute 
prevention against theft under any and 
all circumstances? It is, of course, true 
that any automobile lock can be broken 
by the automobile thief if he has time 
It is also true that any safe now being 
manufactured can be broken into by an 
expert yeggman if he has sufficient time 
to get in his work. 

However, so far as automobiles are 
concerned, it must be remembered that 
at least 95 percent af all automobiles 
are stolen while standing in the street. 
Only a very small percentage of the 
total automobiles stolen are taken from 
public or private garages. The auto- 
mobile thief gets in his work where it 
is the easiest. He is.on the lookout for 
unlocked cars standing in the street. 
If they are locked he cannot run the 
risk of tampering with a lock on a 
crowded thoroughfare. 

Automobile thieves in the large cities 
ordinarily work in pairs. When an au- 
tomobilist leaves his car to enter a 
building one thief stands by the car, the 
other follows the owner into the buikl- 





ing to ascertain whether or not he is | 


going to use the elevator to go to one 
of the upper floors. If the owner gets 
into the elevator the signal is given 
and the thief on the outside jumps in 
the machine and drives away. Auto- 
mobile owners who are going to stop 
fer only a minute or two seem to think 
it not necessary to lock their cars be- 


cause they will be coming out so soon. | 


They therefore neglect to safeguard the 
car and a machine of this kind is what 
the thieves are on the tookout for. A 
car that has been running and which 
has a hot emgine and is left unlocked 
by tts owner on the street is termed 
by the automobile thief a “het can.” 

If all automobiles left on the street, 
for whatever length of time, were 
locked, there would undoulbtedly be a 
50 pereent reduction in the number of 
cars stolen. Even the boldest thief has 
not the audacity to openly tamaper with 
the mechanism of a car standing at the 
curbing on a public street. This in- 
volves too much risk. Thieves walk 
along the streets im cities like Kansas 
City, Cleveland, Detroit, Chicago and 
St. Louis for the purpose of detecting 
cars that are unlocked. The machines 
that are locked are passed up. Those 
without locks are: driven away. The 
answer to this is more locks and greater 
encouragement of locks on the part of 
the automobile writing companies. 





New Wisconsin Mutual Organized 


The American Automobile Mutual of 
Wisconsin has been organized with head- 
quarters at Menomonee Falls, Wis., to 
write fire, theft and property damage 
as well as defense of suits. Officers have 
been elected as follows: President, E. 
0. Eckland; vice-president, A. R. Baer: 
Secretary and treasurer, Elmer H. 
Kambe; directors, Cameron W. Fraser, 
Ernest Kambe, W. H. Rintelman, Elmer 
H. Kambe, A. R. Baer and E. O. Eckland. 
The moving spirit in the enterprise is 
Mr. Fraser, who is one of the leading 
manufacturers and business men of 
Menomonee Falls, as well as being in- 


terested in local banks and a_ local 
agency, 


Big Demand for Cars 
DETROIT, MICH., Sept. 17—It is al- 
ready apparent that every automobile 
company in Michigan and Ohio will in- 
crease production in 1920 from 35 to 100 


Percent. The demand was never greater 


production, and is in hepes to care for 
its foreign as well as domestic business. 

All of the bigger plants are making 
great plans for expansion. The Ford 
Motor Co. will produce 2,000,000 cars in 
1920, which will bring its daily produc- 
tion up to the 3,600 mark. <A schedule 
of 80,000 machines in 1920 is contem- 
plated by the Hudson Motor Co. 





Broken Gas Pipe Destroys Car 


J. J. Doyle, automobile adjuster fer 
the Pacific coast automobile department 
ef ithe Fireman’s Fund, tells of an un- 
usual automobile loss. A woman driving 
an expensive sedan lost control of her 
car, ran over a gas lamp post, broke it 
off and, in attempting to back off, forced 
the broken past up into the bottom ef 
the car. The gas escaping from the pipe 
enclosed in the casing of the post was 
ignited by the car’s exhaust and under 
the natural pressure this big gas jet 
acted as a blow torch, completely melt- 
ing the metal parts with which it came 
in oontact and entirely destroying the 
body .of the car. 


“Auto Theft Trust” Broken Up 


ST. LOUIS, MO., Sept. 23.—Through the 
confession of a paroled ex-convict, St. 
Louis police hawe recowered 10 stolen 
automobiles and were given clues which 
will lead to the recovery of an additional 
40 cars disposed of in southern [llinoia 
by a systematized “auto trust” which, 
police say, solicited sales in advance end 
stole ears of the type desired by their 
“agent.” 

As a result six indictments were re- 
turned at Murphysboro, [l., charging 
prominent business men with receiving 
stolen property. One of the Murphys- 
boro men, ‘he said, paid the gang $50 toe 
have his car stolen after he had insured 
it for $1200. 

Police deelare the arrests will put an 
end to the wholesale theft of cars here. 


Insurance Man Halts Thieves 


MILWAUKE®, WIS., Sept. 30—Instinec- 
tive vigilance ef a former insurance man 
saved what probably would have been a 
heavy loss by automobile theft in Mil- 
waukee during the past week. Edward 
A. Weschler,. formerly with the August 
Rebhan Agency, while driving down- 
town at noom, noticed the Marmon car 
of am intimate friend, Norman Inbasch, 
standing on a_ side street, with two 
youths of 20 or 22 in thé front seat, en- 
gaged in manipulating the various dash- 
board applianees. Knowing Mr. in- 
busch’s daily schedule, Mr. Weschler 
stopped and asked what the trouble was. 
The boys explained they were taking the 
ar to the garage for adjustment. When 
Mr. Wesehler asked who owned the car, 
the boys said, “Mrs. Smith.” He called 
a traffic patrolman and the youths 
started to run, pursued by passers-by. 
They were finally captured. 





Automobile Collision Claims 


There are many claims fer collision 
damages reaching automobile insurance 
eompanies due to road bed causes. In 
the early stages companies did not cover 
damage to cars due to bad roads. There 
are many roads now being built and re- 
paired requiring detours so that auto- 
mobilists are compelled to ride over some 
very poor stretches of road. This has 
caused a number of mishaps and claims 
have been made under the _ collision 
clause. Some companies have questioned 
whether their policy covers road bed 
collisions. Some elearly cover’ such 
claims. 


Dinning’s New Offices 


A. H. Dinning, the independent ad- 
juster at Detroit, Mich., is moving into 
considerably larger quarters this week 
at 806 Free Press building, where his 
offices will occupy half a_ floor. Mr. 
Dinning’s office is doing a big business. 
He has a corps of seven men giving 





their entire time on the work. Mr. Din- 
6 Fist 








Automobile and Parcel Post 
Insurance 


Special Department Maimta:ned 
for Purpose of Giving Expert 
and Efficient Service 


Local and General Agents Wanted 
A pply to 


Appleton & Cox 


Attorneys 
3 South William St. NEW YORK 


Representing Companies of Known Reputation 





Mnzcins epee: 

















ORGANIZED 1854 


The Mechanics ii, of Philadelphia 


COMPANY 
JANUARY 1, 1918 


Cash Capital, $250,000 Net Surplus, $358,700.31 
Surplus to Policyholders, $608,700.31 


EASTERN DEPARTMENT HoME OFFICE WESTERN DEPARTMENT 


D. H. DUNHAM, PRES. J. A. SNYDER, SEC’Y NEAL BASSETT, VICE-PRES. & MGR. 
JOHN KAY, VICE-PRES. PHILADELPHIA, 
A. H. HASSINGER, SEC’Y PENNA. W. T. BASSETT, ASST. MGR. 


NEWARK, N. J. CHICAGO, ILL. 





ORGANIZED 1855 
FIREMEN’S [INSURANCE OF NEWARK 
JANUARY 1, 1918 
Cash Capital $1,250,000 Net Suplus $2,384,971.20 
Surplus to Policyholders, $3,634,971.20 


EASTERN DEPARTMENT WESTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT NEAL BASSETT, 
JOHN KAY, VICE-PRES. VICE-PRES. & MGR. 
A. H. HASSINGER, SECRETARY W. T. BASSETT. ASS'T. MGR. 
EWARK, NEW JERSEY CHICAGO, ILLINOIS 








EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, Secreta 
THOMAS C. TEMPLE, Secretary GEORGE C. LONG, JR., Secreta 
HENRY P. WHITMAN, Ass’t Secretary FRED C. GUSTETTER, Ass’t Secretary 


EDWARD Y. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, Ass’t Secretary 


Surplus to Policyholders . . . . . . $10,506,412 
Total Losses Paid .... - . « $1,623,036 


Cash Capital - Three Million Dollars 


Reinsurance Reserves ..... . . . $7,601,014 
Reserve for Outstanding Losses and all 

other Liabilities . . .... =. =. . 1,598,770 
Net Suuglae 6 oie te sel ae ores) 6 


Total Assets . . . . . $19,706,197 











— 


Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED, 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange, 


SURPLUS 
LINES aAnp 
FLOATERS 


Chicago, Tl. 











CUSTOMERS’ EXPIRATION BOOKS 


Give your customer something useful. 
ALL. STYLES AND SIZES. 


THE NATIONAL UNDERWRITER. CO. 





Insurance Exchange, Chicago 
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AN ORGANIZATION 


Not A Mere Company 


—an organization of men, with high ideals who know 
insurance in all its phases. 
—an organization of men, not a mere, cold blooded Com- 
pany, working smoothly in the interest of insurance and 
the broker. 
—an organization, whose officers and department managers 
extend their personal efforts, energy and attention to 
serve the broker. 


The Importers and Exporters Insurance Co. 


MARINE — FIRE 
17 So. William St. 
Surplus to Policy Holders - 


AUTOMOBILE 


New York 
$1,404,261.74 




























; 


THE 


TOKIO 


H. W. MURRAY, Supt. of Agencies 


Marine and Fire 
Insurance Company, Limited 
United States Fire Branch 


J. A. KELSEY, General Agent 
80 Maiden Lane, New York 


19 So. La Salle St.; 


Chicago 


I 




































DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 


DETROIT : - - ‘ 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 



























L. S. MacEnaney 






epee 
Ieoraaronss. Iuka 


ma a 
So. 





John W. McGinety 


li ASSETS, ae 000.00 


Dy Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 
Marine insurance. 


MacENANEY & McGINETY, Managers and Attorneys in Fact 


| nix in 
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American Merchants 
Fire Insurance Company 








Kansas 





Missouri 


City - 


Capital and Surplus 
$250,000.00 


™, 


Rein surance 
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N. T. 
F. G. HE 


of Watarocec m3) 


STUART MORGAN, State Agent, Michigan, East Lanting 
enver 
ULIAN, State Agent, Ohio and West Virginia, Columbus 

MAN, State Agent, Indiana and Kentucky, Indianapolis, 


e FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER 


CASHMAN & EVAN S, General Agents, Colorado, 


LEAKAGE, RIOT AND 
EXPLOSION INSURANCE 


d. 

P. P. WIPPELL, State Agent, Illinois and Wisconsin, P.O. Box 225, Chico 

O. T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas Sa. 
E.S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha; ‘Ni 





| no company will assume this risk spe- 


Starts Writing Automobile 


The Imperial of New 
to write automobile 


York has started 
insurance. It is the 
running mate of the Phoenix Assurance 
and George F. Kern, general agent of 
the automobile department of the Phoe- 
New York, will be in charge of 
department of the Imperial. 


Committees Meet in Hartford 


committees of the National 
Conference are meeting this 
week at Hartford. On Cct. 6-8 there was 
a meeting of the physical hazards com- 
mittee at which the general subject of 
rating by makes of automobiles was 
thoroughly discussed. The dealers’ forms 
committee will meet Oct. 9 to consider 
suggestions made by the various local 
conferences by way of changes in pres- 
ent forms. 





Various 
Automobile 


Motor Notes 


A series of lectures upon automobile 


insurance will be given this fall under 
direction of the Insurance Society of 
New York. 

The United States senate has passed 
the bill, already through the house, pro- 
viding $5,000 fine and five years’ im- 


prisonment for transporting stolen auto- 


mobiles in interstate commerce. 


POINTERS 


COMPANIES’ ATTITUDE AS TO 
ELECTRICAL EQUIPMENT 


Question—Is there any company 
that covers the loss by fire to electrical 
apparatus caused by short circuit or 
lightning that is generally excluded in 
the “Electrical Exemption Clause’? 

Will you also kindly advise if tor- 
nado insurance can be written to cover 
transformers that are constructed on 
poles? 

If these two classes can be written 
kindly advise the names of the compa- 
nies writing such business and the 
rates at which they are written. 

Answer—No company will cover the 
loss by fire to electrical apparatus 
caused by short circuit. The writing 
of such business would simply invite 
a moral hazard. If the insured owned 
an old electrical equipment the ap- 
paratus could simply be short-circuited, 
loss claimed and the company carry- 
ing the business would have to pay. 
The coverage is too broad and no com- 
pany cares to undertake it. 

Tornado insurance on transformers 
constructed on telegraph poles is not 
regarded as desirable business. A few 
companies have written business of 
this character, but only under pressure 
from the agent and when the writing 
of this class resulted in the securing of 
other desirable business. Ordinarily, 
telegraph poles and transformers are 
written under schedule and in this way 
the business so divided that when a 
loss occurs any one company sustains 
only a small claim. This is regarded 
as the desirable way of handling this 
class and unless unusual reasons exist 








cifically or in connection with other 
business from the same assured or 
with a prospect of other business com- 
ing in later on. 


LIABILITY FOR FIRE 
FROM FUMIGATING DISK 


Question—A client in fumigating his 
house set a candle in a dish contain- 
ing water down on the parlor rug. The 
amount of water did not prove suffi- 
cient to outlast the life of the candle, 
and the dish becoming hot, seared 





1919 


| ning has worked up a fine automobile a 
business, and a number of the adjust- TANT : oi eee 
ers give their whole time to automobile | | Ww ee eae te Fire agape 
losses. R.°W. Smith, who is one of the || Of large Chicago brokerage office. Appli- 
automobile specialists in Mr. Dinning’s || Cations must contain full particulars of 
office, is also an airplane expert. He experience and salary desired. Addresg 
was first master mechanic in the air- 28-S, Care The National U nder- 
plane service in France, and Mr. Din- erekind 
ning’s office is, therefore, in readiness 
to handle airplane adjustments. Rar cues baeeneeei a ae 
| a 





FARM SPECIAL AGENT 


Field man, wishes field work with farm depart- 
ment, Middle Western Territory (Mis i or 
Indian a preferred). Seven years local and Three 
Home Office experience (Loss Dept.) Highest 
references. Address 29-T care The National 
Underwriter. 














ANTED.—A man of experience 


to take charge of mailina large Western 
Department Fire Insurance Office in Chicago, 
A good position open for the right man, 
State salary and experience. Confidential, 


Address 31-V, care The National Underwriter, 











——————., 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 


Organized 1881 





COMBINED STATEMENT 


Capital - - - $250,000.00 
Assets - 959,818.99 
Surplus to Policy Holders 631,728.12 





F A. tte Prest. 
ADA NUS, Secy 
ae BARTON "Asst. Secy. 
“2 B. HEATON, State Agt. 

















en, 


LOUIS NEWMARK & CO. 
“Adjusters for the Assured” 
510 Insurance Exchange 


Teleph 175 West 
Wabash 2508 CHICAGO Jackson Blvd. 
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450 Reoms=1.50 up 
| 3MBaths 


Mos? fs 
Centrally Located 
“One Block 
rom 

Lasalle Station, 

Post ¢ Office 
Board: ei rade 
Biter PRider 


Clark St. near Jackson Blvd. 
Chic cago 




















.7 STRICTLY FIREPROOF 
NEW HOTEL+ 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 
o minute from the 

i, Insurance District 
see The Patronage of In- 
surance Men Is 

Solicited @ 
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through the rug, and left a mark on the 
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polished floor. There was no blaze as 
we understand it. 

Our assured asks damages under his 
fire policy, both to the rug and to the 
puilding. Please state whether there is 
liability. 

Answer—Your question brings up the 
old controversy about friendly and hos- 
tile fires. In this case under a tech- 
nical reading of the fire insurance con- 
tract the company carrying the risk 
would be liable for such fire as oc- 
cured outside of the dish being used 
for fumigating purposes. In other 
words, any fire in the dish would be 
termed a friendly fire for the reason 
that the candle was placed there for 
the purpose of burning and with the 
knowledge of the owner. However, 
when the fire extended beyond the dish 
it became a hostile fire and the com- 
pany might be properly called upon to 
pay the loss. cae 

The case is something similar to one 
where the companies are asked to pay 
the loss to wearing appare!, due to 
scorching from an electric iron. There 
is always some question over a claim 
of this kind because of the fact that no 
flame ensures. Companies wishing to 
stand on technical grounds could deny 
liability under this claim and be within 
their rights, but the majority of com- 
panies would be inclined to pay a claim 
of this kind. 








| 
Comprehensive House- | 


hold Furniture Form | 


While the printed household furni- 
ture form used by fire companies is 
sufficiently explicit and indicates clearly 
that most everything an assured pos- 
sesses in the furniture line is covered, 
the uncertainty of insurers is frequently 
expressed and agents have many que- 
ries to whether this or that is covered 
under the policy form. The average 
property owner trusts to the agent and 
files his policy away, not knowing, in 
a majority of cases, just how he is in- 
sured; but some are more curious and 
the inquiries made are oftentimes 
curious in the extreme. The uniform 
dwelling and household furniture form, 
as adopted by the uniform forms com- 
mittee, has been put into force pretty 
generally in the west and reads as fol- 
lows as to the furniture item: 


SES Wade On household and kitchen furn- 
iture and utensils, useful and ornamental 
(the property of assured and all mem- 
bers of assured’s family), including car- 
pets, rugs, draperies, curtains, beds, bed- 
ding, linen, family wearing apparel and 
materials for same; plate and plated ware; 
printed books and music; piano stool and 
cover; p.ano and other musical instru- 
ments; mirrors, portraits, pictures, paint- 
Ings, engravings and their frames; all at 
not exceeding cost; watches and jewelry 
and bicycles in use; baby carriages, ama- 
teur photographic outfit and supplies; fish- 
ing tackle, firearms, athletic and sporting 
implements; carpenter and garden tools 
and implements; sewing machines, trunks, 
traveling equipments, canes and umbrel- 
las; lamps, china, glass and crockery 
ware; fuel, family stores and supplies; 
electrical apparatus, appliances and de- 
vices; and all other furniture and fixtures 
not belonging to and constituting a per- 
manent part of the building; all only while 
contained in, or attached to, above de- 
scribed dwelling house.” 
his form has not yet been put into 
force in Illinois, and an enterprising agent 
ina thriving town in that state, no doubt 
having been bothered more or less in the 
Past by insurers wanting to know what 
their policies covered, has gotten out his 
own form, which leaves no room for doubt 
as to what is insured under the household 
urniture item. The extensive enumera- 
tion of articles in the subjoined form, 
alphabetically arranged, is, of course, un- 
necessary, but all insurers do not know it. 
so the agent makes capital out of the 
fact and, it is reported, he has found it 
4 profitable innovation. 


ae On HOUSEHOLD FURNITURE, 
useful and ornamental, including: 
Amateur Photographic Outfits 
piuiats’ Materials 
s 


Bedding 

Bric-a-Brac 

Branzes 
iard Tables 

Bieveles es and Appurtenances 
y Carriages 

Curtains _ 

Cutlery 

arpets 

Canes 
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CITY company™ 


Incorporated 1870 


Incorporated 1851 


Capital $500,000 


NORTH BRANCH FIRE company 


Incorporated 1911 


Net Surplus $160,493.14 


SUNBURY, PA. 








Capital $250,000 








Capital $200,000 


Assets $1,392,556.14 


OF PENNA., PITTSBURGH 


Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE: compaxy.” PITTSBURGH, PA. 


Net Surplus $116,057.35 Assets $644,677.62 

















ASSETS 
$1,662,212.57 


CASH CAPITAL $839,580.00 


CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY gt 


CLEVELAND, OHIO 


E. KIMBALL 
PRESIDENT 


ARCHIBALD KEMP 
SECRETARY - TREASURER 
& MANAGING UNDER- 


POLICY HOLDERS 
$1,209,812.34 


APPLICATIONS FOR AGENCIES DESIRED 














Peninsular Fire Insurance Company 


EXECUTIVE OFFICE 
GRAND RAPIDS, MICHIGAN 
Will write general classification with special service and something new for farm insurance. 
alesmen who oan present a high grade proposition convincingly will be inter- 
. A Michigan company—organized, owned and managed by Michigan men. 


HOME OFFICE 


SAGINAW, MICHIGAN 


ested. . . 


COLON C. LILLIE, President 


COMFORT A. TYLER, Vice-President 


J. FLOYD IRISH, Managing Underwriter 








tere 








F. H. Hawley, President 


W. E. Haines, Secretary 


71ST ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


COO ee Shady Deane taken $4,632,142 
MIs. co oc oc Sc adeccne sonadaawn danse ae 
Reserve for Reinsurance................... 2,845,381 
NEMO fo. ccc ce cccccee idackéecéenccenccean, |e 
Net Surplus ........... aaadewae aeccecescce 1,40R FGA 
Increase ........... a tdawanhs avauvdaceesduuns 26,280 











Its Name Indicates Tia Chacacter. 


American National Fire Insurance 
Company 


COLUMBUS, 
OHIO 


Capital $500,000 


JOHN W. ZUBER, President 


JOHN A. DODD, Secretary 


Progressive, Yet Conservative. 


Operating Along Sound Lines. 

















F.C. VAN DUSEN, President 


Minneapolis 


. 


JOHN D. McMILLAN, Vice-President 


FIRE AND 


warine Insurance Company 


¥ 
WAL*ER C. LEACH, Secy 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


We can tell them to you = 
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Chandeliers 

Chinaware 

Crockery 

Draperies 

Electric Fans 

Family Wearing Apparel 
Furs 

Fuel 

Family Stores and Supplies 


Maps 

Music 

Musical Instruments 

Mirrors 

Medicines 

Opera Glasses 

Organs, Including Stools and Covers 
Printed Books 

Pianos, Including Stools and Covers 





Fire Arms 

Fishing Tackle 

Golf Paraphernalia 

, Glassware : 
Garden Hose and Equipments 
Garden Tools 

Games 

House Cleaning Apparatus 
Iron Safes 

Jewelry 

Kitchen Utensils 

Linens k 

Lodge Regalias 


Pictures and their Frames 

—! and their Frames not exceeding 
ost. 

Phonograph and belongings 

Pool Tables and Appurtenances 

Porch Furniture 

Portieres 

Refrigerators 

Rugs 

Room Ornaments 

Ranges 

Satchels 

Sewing Machines 





Liquors 


Scientific and Surgical Instruments 











WM. B. CLARK, President. 
A. N. WILLIAMS, . . Vice-President 
E. J. SLOAN, . Viee-President 
GUY E. BEARDSLEY, 
Vice-President and Secretary 
RALPH B. IVES, 
Vice-President, at Western Branch 
E. S. ALLEN, Assi 
W. ROSS McCAIN, 


tane & + 





gy 

Assistant Secretary 

W. F. WHITTELSEY, Marine Vice-President 
: . Marine 


R. E. STRONACH, Secretary 
GEO. L. BURNHAM, . Comptroller 














WYNNE & 


1554 Penobscot Bldg. : 





General Agents for Michigan 
NEW AMSTERDAM CASUALTY COMPANY 


Agents wanted in Michigan 


KINSELLA .. 


CAPITAL $1,000,000 | 


Detroit, Mich. 











ALL LINES OF INSURANCE 
HANDLED 


The Wheeler, Kelly & Hagny Co. 


INSURANCE 
215 East Douglas Ave., WICHITA, KANSAS 


ENGINEERING DEPARTMENT 
IN CONNECTION. 








WE SPECIALIZE ON 


CHARLES S. BOYNTON, President 


“State Mutual Hog Insurance Co. 


HOG INSURANCE. 
THE PIONEER COMPANY OF ILLINOIS 
Illinois Agents—Are You Overlooking Something ? 


Farmers Bank Building 
Springfield, Ill. 


We Have No Competition 


A. C. LITTLEJOHN, Secretary 








Today is Live 


Territory in Ohio, Indiana, Illinois. 
THE KASKASKIA LIVE 
Home Office: - = 


The Best Field in the Insurance Business 


We want good men who work among farmers and stockmen to communicate with us 


INCORPORATED 


Stock Insurance 


, Michigan, Minnesota and Oklahoma 
STOCK INSURANCE CO. 
> Shelbyville, Illinois 











NEBRASKA LIVE STOCK INSURANCE COMPANY 





Authorized Capital and Surplus 


$1,000,000.00 





KEELINE BUILDIN 


W. B. HOWARD, President and General Manager 
CAPT. CARL F. SWANLAND, Secretary 


G, OMAHA, NEBRASKA 
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Excellent opportunity for good live agents. 


Communicate with the Home Office 


Statuary 

Sporting Utensils 
Stoves 

Silver and Plated Ware 
Tools and Tool Chest 
Trunks 

Toilet Articles 

Toys 

Traveling Equipment 
Typewriters 








Umbrellas 
Watches 
Water Filters 
Works of Art 


and such other household effects ang 
articles of virtu belonging to the assureg 
or members of the family, none exceeding 
cost price, all while contained in the aboyg 








LIVE STOCK 





INSURANCE 





described building. 





WRITES ONLY HOG INSURANCE 





American Live Stock of Omaha Is 
Giving a Fine Service With 
Its Indemnity 





The American Live Stock of Omaha 
is writing only hog insurance. It is 
not covering any other animal. Its 
veterinary service is in charge of Dr. 
J. S. Anderson, who for four years 
was the state veterinarian of Nebraska. 
Dr. Anderson has worked out a free 
treatment and vaccination service 
against cholera. The American Live 
Stock on the average figures that it 
cests an owner one cent a day to in- 
sure each hog after it is 6@ days old 
until it is ready for the market. Its 
policy runs for six months. The hog 
policies go into effect within ten days 
after the application is taken in order 
that the herd may be inspected. The 
American policy insures the entire 
herd over 60 days of age and pays full 
indemnity on all brood sows and pedi- 
greed hogs and 20 per cent on the first 
5 percent of commercial hogs to die 
and full indemnity thereafter on them. 
While cholera is the greatest single 
cause of death of hogs, statistics show 
that only 10 percent of all the hogs 
that die had the cholera. The vacci- 
nation that is given hogs is only effect- 
ive in case of cholera. 

C. F. Schwager, the president of the 
American Live Stock, is one of the 
best informed men in the country on 
hogs and while he realizes that com- 
panies insuring hogs are in a way 
blazing the path, yet he feels that there 
is a big demand for this brand of in- 
demnity and it must be worked out. 
He lays great stress on the fact that 
sufficient premium must be charged to 
meet all the demands adequately. 


FAVORABLE SELLING SEASON 








Opportunity to Get Out After Live 
Stock Business—Why Farmer 
Will Buy Now 





Live stock agents who have been 
somewhat inactive during the vacation 
season will find it decidedly to their 
advantage to get out after business at 
this time of the year. During July and 
August the farmer is busy harvesting 
his crops and cannot be approached to 
good advantage. Now that cooler 
weather has come and the crops are 


out of the way, he is in a more fe. 
ceptive frame of mind. The big work 
of the year has been disposed of, and 
there is more time for the reception of 
anyone having something to offer for 
sale. It is up to the live stock ingyr- 
ance agent to get in considerable solicit. 
ing work during September, October 
and November for the reason that dur- 
ing the winter months the roads be. 
come impassable and the weather de. 
cidedly disagreeable. During the next 
two months and a half, live stock 
agents have before them one of the 
best canvassing periods of the year, 
There is a greater need for taking 
out live stock insurance at this time. 
Very shortly the live stock raiser will 
commence to change feed. The ani- 
mals will be taken in from the fields 
and started upon the winter feed. This 
always causes more or less disease and 
disability, and if the herd is fairly large, 
several deaths often occur. 

More dangerous than this is the pos- 
sibility of live stock contracting forage 
poison at this season of the year. After 
corn has been harvested, it is the cus- 
tom to allow horses and cattle to graze 
over the fields formerly planted in corn, 
and forage poisoning is often con- 
tracted from the corn stalks. This 
malady is liable to break out in any 
section and often affects entire herds. 
Ordinarily stock raisers own more 
live stock in the fall than at any time 
during the year. Sales are made in the 
spring to the dealers, but the man on 
the farm makes the principal additions 
to his herds in the fall. There is, 
therefore, a greater liability during the 
fall months which means that it is 
possible for the live stock agent to in- 
sure for larger amounts in the fall 
season. 





al 
Miscellaneous Notes 


Palestine, Tex., is to improve its 
waterworks system. A _ bond issue of 
$125,000 for that purpose has been ap- 
proved by the attorney-general. 


William F. Ward of the New _ Jersey 
Insurance Department is to be_ the 
speaker at the October meeting of the 
New laa Special Agents’ Association 
Oct. 20. 


October 9, 1939 











Loss Clerk Wanted 


Clerk wanted for Loss De- 
partment. Some experience 
preferred but will train in- 





WANTED: Young man as assistant in 
Casualty Department of large Chicago 
brokerage office. Applications must con- 
tain full particulars of experience and 
salary desired. Address 27-R, care The 
National Underwriter. 





experienced person of right 
material. Address, giving 
age, experience and salary 
expected, Cleveland National 
Fire Ins. Co., Cleveland, 0. 






































PEORIA, ILL. 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 


Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 


BERT BUCKLEY, Secretary 

















Flynn Building 
Des Moines, Iowa 








Cash Capital $100,000.00 


AGENTS WANTED IN IOWA 


NATIONAL LIVE STOCK INSURANCE CO. 


We Are the ORIGI- 
NATORS of HOG 
Insurance 
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STATE INSURANCE IS 
CALLED REAL MENACE 


Executive Secretary of New York 
Federation Urges Need of 


Organized Action 
CITES TOWNLEY LEAGUE 


Proposed Legislation and Political 


Movements Affecting Insurance 


Are Reviewed 


BINGHAMTON, N. Y., Oct. 7— 
Stanley L. Otis, executive secretary of 
the Insurance Federation of the State 
of New York, speaking on the subject 
of “The Insurance Federation and 
Coming Legislation” before the Insur- 
ance Club of Binghamton last night, 
emphasized the growth of the various 
movements in the country looking to- 
ward state insurance of different sorts 
and the necessity for organized effort 
in opposition to them. He said in 
part: 

Situation in New York 

The New York Insurance Federation 
was successful in its opposition to state 
insurance measures in the last legisla- 
ture and its publicity and educational 
work has been extended. The Insurance 
Federation is prepared to vigorously 
defend the structure of insurance when 
attacked by the advocates of state in- 
surance and present strong opposition to 


all forms of Bolshevism and radicalism 
now sweeping over the country. 


Kuhns & Pogge Get the General 
Agency of Company for Illinois 
and Northern Indiana 


The Iowa Bonding & Casualty of 
Des Moines has now completed its 


| arrangement for its general agency in 





The failure of government operated | 


business has never been more clearly 
emphasized than in the present investi- 
gation of the management and affairs 


of the State Insurance Fund acclaimed | 


the best example of government insur- 
ance. The examination has already un- 
covered gross mismanagement, awards 
divided with grafting employes and 
fraud of every description. ‘ 


National Nonpartisan League 


Notwithstanding the conviction and 
sentence of A. C. Townley, president of 
the National Nonpartisan League, one 
had but to read the newspaper accounts 
sent back by the reporters with Presi- 
dent Wilson on his recent tour of the 
country to realize that the Nonpartisan 
League is still a mighty factor in the 
middle west and northwest. It was often 
referred to and always with the infer- 
ence that the influence and power of the 


Nonpartisan League is one of great 
weight. With its two daily papers in 


North Dakota, its great national weekly, 
two State weeklies and 70 county week- 
lies, is it any wonder it continues its 
Strength and power. Its dues of $16 for 
two years created a fund of $3,000,000 
and enabled the socialistic and radical- 
ist views of its leaders to be spread 
broadcast. The referendum vote of the 
people of North Dakota favored all seven 
Socialistic bills, among them state work- 
men’s compensation insurance, state hail 
insurance and state fire insurance of 
public buildings. The amended constitu- 
tion authorizes the state to “engage in 

any industry, enterprise or business.” 
The failure last week of a bank in 
Fargo, on account of unwieldy loans to 
Townley and Nonpartisan League pro- 
oy discloses a pyramiding of collateral 
an utter disregard of banking 


Chicago, it going to the well known 
firm of Kuhns & Pogge. Kuhns & 
Pogge will be the general agents for 
Illinois and the northern part of In- 
diana. They will represent the com- 
pany for all lines which will include 
plate glass, compensation, the various 
forms of liability and surety. The 
Kuhns & Pogge office will equip itself 
with experts to handle these various 
lines. The Iowa Bonding has not 
written plate glass insurance but will 
do so through the Kuhns & Pogge 
office, it adopting the merit system of 
rating. The underwriting will be done 
by this firm which has specialized on 
plate glass for years and has the larg- 
est premium income in plate glass in- 
surance of any office in Lilinois. 

Kuhns & Pogge will continue to 
represent the New Jersey Fidelity and 
Plate Glass. It has built up a large 
burglary and automobile business for 
the New Jersey. Kuhns & Pogge is 
a high grade firm, composed of two 
men who are stars in their respective 
lines. The Iowa Bonding is one of 
the cleanest propositions that has been 
organized in recent years. It has as 
officers men of wide experience who 
are thoroughly conversant with insur- 
ance. 








methods and furnishes an illuminating 
example of the practical application by 
socialists of economic principles. We 
notice also from the daily papers that 
“The Bank of North Dakota, known as 
the Nonpartisan League Bank, has sold 
$3,000,000 of bonds to financial houses 
in New York and Chicago to start off its 
various state enterprises.” The lack of 
success of their state socialistic schemes 
is shown by the fact they were evidently 


| forced to come to New York to float the 


loan at less advantageous’ terms. It 
would be interesting to know the names 
of the bankers who purchased the bonds 
thus furnishing the capital of “The Bank 


| of North Dakota” and encouraging the 





North Dakota experiment. 
Power of Public Opinion 


In order for any movement to succeed 
it must have the power of public opinion 
behind it. Not only must the object be 
a just one and the cause a righteous one, 
but the people must understand it. Pub- 
lic opinion unfortunately is not strongly 
in favor of insurance companies and 
their representatives. So many men with 
little or no knowledge of the business 
become agents and start out to write 
insurance without even a _ preliminary 
study of its underlying principles that 
an unfavorable impression is made. A 
prejudice exists in the minds of the as- 
sured in regard to the settlement of 
claims which must be treated fairly and 
intelligently in order to be overcome. In 
the shaping of public opinion, which is 
simply a manifestation of human nature, 
one should be influenced by their knowl- 
edge of human behavior. It is the un- 
conscious thought that often influences 
a person or a group of persons. The re- 
sistance toward insurance is well known 
and so, as insurance men, we would do 
well to learn more of the science of 
human behavior and its effect on public 
opinion as on its decision depends the 
future of the insurance business in the 
United States. \ } 




















Casualty and Surety Premiums Last 
Year Amounted to $22,778,448 
With $8,223,299 Losses 


The following shows the Illinois pre- 
miums and losses on casualty and surety 
items for 1918: i 
Class of Business 


; Premiums 
Accident and health 


Losses. 





and workmen's 

collective ........$ 4,151,723 $1,837,728 
JP 5 aes 3,376,537 836,157 
Workmen's compen- 

a ee 9,017,715 3,309,235 
Fidelity and surety 1,946,941 348,989 
Prte Stee). e55c cs «61,668,752 523,209 
Steam boiler and fly 

MEE. . a cwenen aces 296,673 21,654 
Burglary and theft. 952,000 504,530 
CS 1) A eee a 63,658 32,929 
Auto and teams 

property damage.. 1,658,499 667,428 
BOWO DIGEM cic ccans 249,202 116,098 
Other classes ...... 64,728 25,342 

PURGE (i ks pte eeus< $22,778,448 $8,223,299 





Proposals for state or government in- 
surance continue not only in this country 
but abroad. The British labor party’s 
declaration for governmental life insur- 
ance has been followed with a demand 
for state insurance of all kinds and an 
issociation of over 100 companies and 
associations has been formed somewhat 
on the lines of the Insurance Federation 
and has cabled for assistance particularly 
respecting the operation and result of 
state funds in the United States. 


State Measures Projected 


A proposal has just emanated from 
Massachusetts for the creation of a 
United States Fire Insurance Bureau 


to take over the fire insurance business 
of the country by the absorption of the 
present fire underwriting companies. At 
the last session of the Massachusetts 
legislature a bill was introduced pro- 
viding for the appointment of a commis- 
sion to recommend a plan of state insur- 
ance for all lines of insurance, and hear- 
ings before a commission have just been 
concluded on a proposed law for com- 
pulsory insurance of all automobiles and 
providing for the establishment of a 
state fund to write the automobile lia- 
bflity coverage. 

In New York state we may expect re- 
introduction of the monopolistic work- 
men’s compensation bill, the health in- 
surance bill, and the motor vehicle bill. 
In its legislative activities the Insur- 
anee Federation opposes all bills of a 
state insurance nature and lends its sup- 
port to those proposals which will benefit 
the insurance business as a whole. 


American Labor Party 


The New York city branch of the 
American Labor Party was organized at 
a meeting held Jan. 11, with 882 dele- 
gates from labor unions present. The 
platform of this new party declares that 
social insurance should be operated by 
the state and the definition of “social 
insurance” by those interested in the 
subject of having the state conduct it 
is a broad one. It is essential that we 
develop a political solidarity and effec- 
tiveness from a voting standpoint simi- 
lar to labor unions and other semi-politi- 
cal bodies as legislators pay little atten- 
tion to the interests that are not or- 
ganized. 

The opportunity for the National Coun- 
ceil, with its enlarged scope, is here and 
through state federations is amply 


equipped to conduct a successful cam- 
paign for the continuance of the busi- 
ness of insurance as a private enterprise 
and become a powerful force in the 
struggle to prevent the nationalization 
of industry and the overthrow of the 
basic- fundamentals of our government. 














DISABILITY EARNINGS 
STILL RATHER LIGHT 


Accident and Health Companies 
Are Not Making Much Profit 
Just Now 


COMMENT FROM THE EAST 


Officials Say That Movement for Uni- 
form Policies Cannot Be Re- 
vived at Present 


NEW YORK, N. Y., Oct. 7.—One 
of the leading accident insurance offi- 
cials was asked this week if he thought 
there was any likelihood of the uniform 
policy movement being resurrected and 
companies coming to an agreement on 
contract forms that would be mutually 
acceptable. His another 
question. What chance do you think 
the Knights of Columbus and the 
Masons have of getting together in 
one organization? 


reply was 


Other officials are not so pessimistic, 
although they feel that nothing can 
be accomplished for the time being. 
The work of the committee _ that 
brought in recommendations for a 
uniform policy for accident and 
health insurance and uniform plans of 
operation was not without influence. 
For instance, the Equitable Life of 
New York adopted the suggestions of 
the committee as to policies. Although 
the Equitable has gotten out other con- 
tracts the basis for its main sellers is 
the contract advised by the committee. 
The Equitable lopped off some of the 
superfluities and frills that the commit- 
tee desired to. eliminate. 

Few Companies Show Profit 


One official declared today that the 
only possible factor that would bring 
about uniformity was starvation. He 
meant by that remark that a continu- 
ous yearly deficit in the disability de- 
partment would after a time cause the 
companies to get together. As a mat- 
ter of fact there are but a few com- 
panies (and they can almost be counted 
on the fingers of one hand) that are 
making any money in health and acci- 
dent. Some companies through a very 
successful system of underwriting, 
through careful selection and conserva- 
tive practice, by keeping away from 
sections that have always proved un- 
profitable, by writing very sparingly on 
unprofitable classes, are making a rea- 
sonable profit. The great majority of 
companies are either breaking even, or 
relying on their other lines or their 
interest earnings to help them out, but 
they are not making a showing that 
they are proud to exhibit to their 
stockholders, so far as disability is con- 
cerned. 

Competition Developed Frills 

When the committee canvassed the 
field its members saw that there were 
certain features in accident and health 
contracts that had developed from the 
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processes of sharp competition. These 
features were largely talking points 
and yet in the aggregate they were 
costing money and no additional pre- 
mium had been required 


A well informed accident man said | 


today that the committee was inter- 


ested in the viewpoint of various offi- | 
}men in this line 


cials. The companies that had been 
making money in the disability lines 
looked at the business from one 


standpoint. The companies that had 
been losing money right along had an- 
other viewpoint. The former, he 


thought, had by far “the saner vision. 
Many of those that have been con- 
fronted with a deficit from year to year 
wanted to swing the pendulum far 
back from where it was. This official 
said that a course of this nature would 
have been unjust to the public and 
would have brought the -disability busi- 
ness into disrepute. The companies 
that had been making money right 
along saw that there were certain ex- 
crescences that should be removed. 
Any reform, however, had to be mod- 
erate. 
House Confinement Clause 


One of the officials in commenting 
on the health insurance policies re- 
marked that the house confinement 
clause should never have been al- 
lowed in the policy. It has caused no 
end of friction. Either an assured is 
capable of doing no work whether he 
is in the house or not or he is able to 
discharge some of his duties. He is 
either totally disabled and is entitled 
to full total disability benefit or he is 
partially disabled. Some of the com- 
panies believe a much higher premium 
should be required where partial dis- 
ability is allowed in health insurance. 

Life Indemnity Clause 


One of the questions before acci- 
dent companies today is the life indem- 
nity clause attached to both accident 
and health policies. So far as health 
insurance is concerned many officials 
say that it opens the way to malinger- 
ing and will be costly to the companies 
as their liability accrues. Others feel 
that it is a big talking point and the 
new business secured offsets the few 
cases of permanent disability that com- 


panies will have. Some of the large |< 


agents find it the principal reason that 
big men-take out accident and health 
insurance. They want to guard against 
the major contingencies and are not so 


much interested in temporary disa- | 


bility. 
One of the large companies at- 


ness on an annual premium basis. 
Seemingly it has had to recall this 
edict and allow the quarterly and 
semi-annual plan to prevail, as many 
assured seem to desire that method. 
Some companies, however, do not al- 


low quarterly payments on health in- |e 


surance, and are finding that they can 
get by with semi-annual or annual pay- 
ments. 


Will Write Plate Glass 


The Continental Casualty of Chicago 
will begin writing plate glass insurance 
Jan. 1. The Continental is gradually 
adding miscellaneous lines to its list. 
The last line that the company added 


was burglary. Duncan C. McIntyre, who | 


has charge of the burglary department, 
is an experienced plate glass man and 


will take on the plate glass insurance | 
department. The Continental is well | 


tortified and will have all the facilities 
to give the best plate glass service. 


Republic Casualty’s Increase 


The Republic Casualty of Pittsburgh 


has voted to increase its capital to 
$750,000, the new stock to be sold at $30 
a share, the par being $10. The new 


stock was immediately subscribed by 
the directors and much of it has heen 


paid for. The amount of the new capital | 
is $200,000 and there will be $400,000 | 


added to surplus. When the capital is 
paid in it will have about $860,900 net 
surplus. The Republic Casualty is mak- 
ing rapid progress. 


» most successful fidelity {investigation brings out some unfavor- 
salesman in the i 
ing On opportunities for 
This underwriter declares that he has 


. had cts for that | had opportunity 


I g but he has is aimed to ‘be conscientious in 
day in specializing on n fidelity aie: He 


failure of most 
to their lack of persistency in keeping 


loss including “Dural arly 


salesman gets the expiration dates and 
; some material about each prospect. 
y additional call he 


much greater hold up or burglarly loss. 


can add to his 
This should all be systema- 
tized and kept on a card for his infor- 
i He said very frequently when 
[ a change the as- 
salesman who has 


take a $200,000 blanket 
salesman says that he invariably recom- 


be taken and then $100,000 specific bur- 
This is cheaper 
sured will turn to the 
been keeping in touch with him for a 


given to contesting losses on technical- 
He asserts that most companies 


Regardless of the ae. : : 
fair and square in 


today desire to be 
close business associations between an =e 


y, however, at times to fight for his 


man who has been on the job who then 


claim in every snlesiniiie, 


remarked that he seldom runs into — piesa 
assured is ruled against eee 


gp Reams beside his 
akan the one having the business. 
cited in numerous cases where he had 
been after a prospect for seven or eight 
years without getting results and then 
finally got it because he had never given 


cautions salesmen against standing by 


they are right or wrong. 
pany will have confidence in his judg- 
if he only upholds the assured 
he feels the assured 
Standing by the assured at all times 
merely to play 
weakens his position at the head office. 


: : sa into his hands 
mistake of changing from one company 


bond salesman must stick to one insti- : 
i He holds the prospect must get salesman says that it pays 

: surety man to build up a large fidelity 
clientele because they 
than contract bond holders. 
salesman was wiped off his feet a few 
years ago, because he had specialized 


are more steady 
ies ee te ienenel, loses much of 


his momentum. 





fidelity tonite are of the same char- 
| acter and much alike in verbiage, 
|salesman must learn to paint the pic- 
tempted to put all its commercial busi- | i i iff 
|some new talking points that will ap- 
| peal to the assured. f 
of imagination and be able to portray 
| to his prospect the beauties es his bond. 


period of depression and labor troubles 
and he lost almost all his business. 
then started systematically to develop 

Fj bond e enge iog iciti 


way ‘a he wade 
vises every sagen to annie his busi- 
as much knowledge 
as ie can about it re be able to aualify 

If a business man real- 
salesman knows what he 
is about, and can give him suggestions 


his prospect, he must take advantage of 


: enki and time, 
|} might seem Abeer but eventually the 
command the account. 
in getting up the constitution and by- 


laws or amending these for a fraternal Paisisaleoniantearorna he endeavors 


He wants to place the respon- 
} He sees to it that 
bankers blanket bond principle i i 

loss does come and is more than the 
§ principal sum, he will always be blamed 
will be extended to mercantile f insisti 


| characterizes as the most important de- 
velopment in fidelity bond underwriting 
It is a permanent con- 
tract because it meets a legitimate de- 


| v decide himself as to the maxi- 
/ in recent years. 


Day Made President 


withstanding the fact that under < 


obliged to take applications from his Amsterdam Casualty 


° P California at the 
request the service for 
fect on their employes. 

of a b Surry company’: f° service . McHale, United 


States Casualty, as secretary-treasurer. 


UNLIMITED POLICIES 


CONTINENTAL CASUALTY MOVE 


Will Issue Contracts Without Restric-. 
tions as to Liability on Automo- 
biles in Missouri 


There has been much thought in the 
east and elsewhere as to the feasibility 
of companies writing unlimited auto- 
mobile liability coverage. Owing to 
the larger verdicts and claims that are 
being made because of automobile ac- 
cidents agents have been soliciting 
larger limits. Some have suggested 
that there be an unlimited liability pol- 
icy. It has remained for the Conti- 
nental Casualty of Chicago to make 
the first break and in Missouri where 
there is an open automobile liability 
field, it will issue this form of policy, 
The company in making the announce- 
ment says that it is made necessary by 
the large verdicts awarded in automo- 
bile liability personal injury cases. The 
cost of this new coverage is very low, 
being but 25 percent more than the 
regular manual charge for the $5,000- 
$10,000 limits. 

The Continental Casualty has been 
in favor of a policy of this kind and 
was the first company to advocate it. 
Owing to the automobile liability rate 
war in Missouri the National Work- 
men’s Compensation Service Bureau 
removed all restrictions in that state 
as regards automobile insurance. It is 
understood that the Bureau will take 
up the subject of legalizing this policy 
for all states. It is likely to come up 
at the next meeting. The Continental 
will be prepared to issue an unlimited 
automobile policy in every state as 
soon as the Bureau has reached its de- 
cision in the affirmative. The Conti- 
nental thus shows its progressive spirit 
in taking the lead in a needed move- 
ment of this kind. Undoubtedly in the 
near future unlimited automobile lia- 
bility coverage will be written by all 
companies 


Want Experience Compiled 

NEW YCRK, N. Y., Oct. 8—After de- 
ciding that a revision of rates in New 
York state is advisable, the governing 
committee of the Compensation Inspec- 
tion Board recommended that experi- 
ence in New York, Pennsylvania, Massa- 
chusetts and New Jersey be compiled for 
the purpose of revising the pure pre- 
miums and loading and __ preparing 
rates to be effective March 31 next. A 
committee was named to amen‘ the ex- 
perience rating rules and making more 
effective the promulgation of rates. The 
committee ratified the revised constitu- 
tion of the National Council on Work- 
men’s Compensation Insurance and will 
eall a full meeting of the board on 
Oct. 22 to authorize the board’s mem- 
bership in the larger association. 


Lion’s Plate Glass Policy 


The Lion Bonding has just completed 
a new form of plate glass policy that 
is attracting wide attention. Replace- 
ments are automatically covered with- 
out further premium payments. The 
Lion has sent out a new schedule of 
rates on plate glass insurance, that will 
enable its agents to secure considerable 
extra business. 





Norwich Union’s Office 

NEW YORK, Oct. 6—The Norwich 
Union Indemnity has opened its home 
office at 45 John street, New York, the 
former United States headquarters of the 
Law Union & Rock. W. G. Falconer, who 
is to have charge of the company in this 
country, has arrived from Hartford, 
where he was an official of the Hartford 
Accident, and is now organizing his staff. 
H. E. Southham, manager of the accl ident 
branch at the head office, has arrived an 
will assist Mr. Falconer until he gets 
established. It will be some weeks be- 
fore the Norwich Union Indemnity }§ 








ready to start. 
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PERSONAL GLIMPSES OF CASUALTY MEN 











Require Some Restrictions 


Owinc to the system 
New York City, 


have 


employed in 
stock brokerage 
allowed 


con- 
and 
e amounts 
of securities here and there, resulting 
in heavy 


cerns office 


very young men to carry larg 


boys 


messenger hold up _ losses. 
Liberty bonds and other negotiable se- 
curities have been pillaged. 
covered chiefly by 
brokers’ bonds which prob- 
ably resulted in more or less careless- 
ness on part of offices 
sending out boys not properly guarded. 
The Surety ASSOCIATION OF AMERICA has 
been forced to take 
limit the liabiltiy under such condi- 
tions. The risk on United States gov- 
ernment coupon bonds and certificates 


These 
messengers were 


blanket 


brokerage 


some action to 


of indebtedness as well as foreign gov- 
ernment coupon bonds will be limited 
when the amount carried by messen- 
ger exceeds $10,000. When over 
$10,000 and not more than $50,000 the 
surety will be liable only when the 
messenger is accompanied by a guard 
of 30 years or older. When the 
amount so carried exceeds $50,000 the 


surety requires two similar guards. 





Undoubtedly brokerage 
been sending young men of immature 
age on these very important missions 
feeling that they were properly 


ered by their surety 


cov- 
bonds and hence 
take a 
Stock exchange houses have 


the insured did not big risk. 
been pur- 
blanket bonds of 
large size, feeling that they were amply 
protected in 
ups. In 


chasing brokerage 


case of messenger hold 
many cases, undoubtedly, the 
messengers have beer 
the robbers. 
carrying 


1 in collusion with 
of the messengers 
amounts of securities 
have mysteriously disappeared. 

The public at large has taken excep- 
tion to this practice on part of brok- 
erage houses and unless the surety 
companies themselves had taken some 
action to limit their liability, undoubt- 
edly there would have been a revul- 
sion of public feeling that would have 
forced action of some kind. It may 
be that the unlimited blanket bond has 
been carried too far and that in cases 
of this kind it tend to induce 
crime. This form of bond is popular. 
It should not be outlawed. 


Some 
large 


may 


Public Liability Insurance 


CASUALTY agents can well give more 
time to the solicitation of the various 
forms of general or public liability in- 
Here is a field that is 


surance. pro- 
lic in returns. It is a class that offers 
splendid inducements because it is 


probably the least covered of the vari- 
ous fields of insurance. Many 
go after the big premium business. 
They are attracted by the compensa- 
tion lines and forget at the same time 
they can just as easily secure the public 
liability. Many agents seem to forget 
that when they workmen’s 
compensation policy an assured is but 
partially covered. He is protected only 
so far as injuries to his workmen are 
concerned. He, however, is liable to 
the public or those not in his employ 
who may be injured while on or about 
his premises. 


agents 


issue a 


There are a multitude of ways by 
which injuries can be sustained by out- 
side people for which the 
operator of a property 
injury days 


owner or 
is liable. An 
usually 


these means a 





claim whether it be just or not. The 
expense of investigation and carrying 
on negotiations for a settlement or 
conducting a lawsuit is at hand. Some 
of the’ great catastrophes involve the 
public and not the workmen. 

Public liability insurance rounds out 
the business of an agent. It is prob- 
ably the most certain of ali the various 
forms of insurance insofar as it will 
be needed and will be written by pri- 
vate when some of the 
others be taken over by state 
funds. Public liability insurance is a 
clean cut proposition, easy to solicit 
and easy to handle. An agency that 
has a lot of public liability business is 
in a most enviable position because the 
loss of a single 


companies 
may 


line does not make 
such a big hole in the premium receipts. 
About every sort of building and every 
contractor is a prospect for public lia- 
bility insurance. Agents could well 
look up the prospects in their com- 
munity, go after them hard and the 
reward will be great. 


Educational Courses 


GENERAL MANAGER FREDERICK RICHARD- 
son of the GENERAL ACCIDENT in an ad- 
dress in Chicago in telling of the pro- 
posed work of the INsurANCE INSTITUTE 
OF AMERICA called attention to the need 
of study courses where the practical side 
of insurance can be learned. While 
courses are available in some of the 
large cities through the instrumentality of 
the insurance clubs yet men and women 
employed in other localities are not able 
to take advantage of these courses to any 
great extent. Mr. RicHarpson declared 
a plan should be formulated whereby any 
one desiring to make himself more effi- 
cient in insurance and to take a voca- 


tional training should have the oppor- 
tunity. 





Stress was laid on the fact that young 
people would take these courses and fit 
themselves more adequately for their 
work if they knew that a diploma would 
mean more rapid advancement and larger 
compensation than if the course had not 
been taken. Naturally an employer can- 
not base the recognition and salary he 
gives an employe entirely on a diploma 
of this kind. However, if a man has the 
ability, initiative and ambition and has 
had the special training too, he is en- 
titled to more consideration on part of 
his employer. The man who, enriches his 
mind and acquires a larger knowledge of 
his business certainly is much better forti- 
fied for his task. Mr. RicHarpson’s 
suggestion is most timely. 


houses have | **! 
of the 
| partment, 
»| the Wollaston 


Howard G. Hinckley, for thirty years 
connected with the Massachusetts 
Accident, for a long time as manager 
publicity and development de- 
dropped dead last week at 
station, while 


| for a train to take him to his office. He 





was 63 years of age and leaves a widow. 


Previous to his connection with the 
Massachusetts Accident Mr. Hinckley 
was connected with the Bay State 
Casualty and was well known in the 
New England field. 

David Meiklejohn, who has _ been 
identified with the New York branch 


office of the Travelers, has resigned his 
position as assistant manager to be- 
come agent in New York of the Trav- 
elers and the Travelers Indemnity. He 
will have his office in the same building 
as the Travelers branch office. Mr. 
Meiklejohn has devoted the last five 
years of his life to business produc- 
tion and has made many friends among 
the brokers. 


Since President E. R. Gurney took 
charge of the Lion Bonding & Surety 
of Omaha its business has materially 
increased. Its premiums for the first 
eight months of last year amounted 
to. $288,244. For the similar period 
this year, they amounted to $539,827 
President Gurney is a banker, a shrewd 
business man and successful adminis- 
trator. He is putting the Lion to the 
front. 


W. R. Sanders, secretary of the 
American Liability of Cincinnati, and 
chairman of the executive committee 
of the Health and Accident Under- 
writers’ Association, is in the hos- 
pital, where he recently underwent 
an operation for a carbuncle in which 
blood-poisoning had set in. It is 


waiting | 








| the Aetna 


hoped he will be back 
a couple of weeks. 


at his desk in 


W. R. Chirpe has 
special agent for the Hartford Acci- 
dent & Indemnity and the automobile 
and transportation department of the 
Hartford Fire in Iowa, Kansas, Min- 
nesota, Missouri, Nebraska and North 
and South Dakota, with headquarters 
in Des Moines. Mr. Chirpe has been 
special agent of the Aetna Life and 
Casualty in Cook County. 

Dudley C. Griffith has been ap- 
pointed as special agent of the Ocean 
Accident & Guarantee, representing the 


been appointed 


miscellaneous lines. For the time be- 
ing he is now in Indiana with head- 


quarters at Indianapolis. He was for- 
merly connetced with the Aetna Life 
with headquarters at Indianapolis. 


E. S. Keating, superintendent of the 
burglary department of the Fidelity & 
Deposit at the home office, died last 
week. From 1909 to 1912 he was sec- 
retary of the Burglary Insurance Un- 
derwriters Association. 

The Massachusetts Bonding will have 
a new home office building in Boston. 
It has purchased property at Arling- 
ton and Newbury streets and the archi- 
tects are now working on the plans for 
the home office structure. It will be 
perhaps eight stories high. The com- 
pany has outgrown its present quar- 
ters and found it necessary to get more 
space. 

William B. Mann, superintendent of 
the accident and health department of 
the Ocean, has been on an extended 
southern trip and is now visiting the 
larger agencies in the central west. 














| Various Forms of Airplane | 
| Insurance Being Written 








Question—We have seen several 
references in your paper to the writing 
of airplane insurance. Can you tell us 
what forms or airplane insurance are 
being written, what companies are 
handling the business, and whether the 
premium. rates are low enough to per- 
mit of the writing of this class of in- 
surance among the average owner of 
airplanes? Does any company write 
property damage against airplanes? 
For instance, would it have been pos- 
sible for the Illinois Trust and Savings 
Bank, which was damaged by an air- 
plane accident in Chicago to have pur- 

chased liability insurance, protecting 
it against damage, such as was done in 
the recent accident? 

Answer.—There is considerable in- 
terest in the writing of this form of in- 
demnity at this time. Some.of the fire 
companies are taking up the writing of 
fire and collision insurance. Among 
the companies writing this 





| cident in Chicago, which howev 


| airplane. 
cover on | 


airplanes are the North British and} 
Mercantile, Pennsylvania Fire, Queen 
and National Liberty. 

The Travelers has given more at- 


tention to the writing of the casualty 
lines on airplanes than any other com- 
pany. 
pensation insurance at the rate of $240 
per pilot per year. This is a tentative 
rate and may be changed if the experi- 
ence proves it to be inadequate. About 
three months ago, the company re- 
duced to this figure from $1,000 per 
pilot per year. The company also 
writes liability and property damage in- 
surance, but will not separate these 
two lines. That is both must be writ- 
ten and neither will be written singly. 


| way 
The Travelers will write com- | 


However, either will be written if com- 
pensation insurance is also taken out. 
Public liability insurance is provided 
with the regular $5,000 and $10,000 
limits at a rate of $125. This rate is 
divided $50 for public liability and $75 
for property damage. Airplanes used 
essential points are often not covered. 
for trick or stunt flying will not be 
covered. Only the machines used for 
ordinary purposes and not employed 
for speed exhibitions will be written. 
Property damage insurance written 
on airplanes protects the owner of the 
machine against any damage that may 
be done to property. The public lia- 
bility feature of the policy protects 
the owner against any damage done 
to the public. For instance, if an air 
pilot should likht in a corn field, de- 
stroying considerable of the crop and 
: claim should be brought against him 
by the owner of the corn field, the in- 
surance policy would protect against 
a loss of this character. It is not pos- 
sible for an owner of a building to pur- 
chase 


insurance against damage done 
by an airplane, such as the recent ac- 


er, was the 
a dirigible balloon and not an 
The underwriting of this busi- 
ness is still in the experimental stage 
and it may be found necessary to in- 
crease the rates as experience is accum- 
mulated. The Travelers and the fire 
conipanies writing the collision end of 
the business are merely feeling their 
along and it is quite likely that 
rates will be altered from time to time 
as experience indicates the necessity 
of a change. 


result of 


Capt. Elmer E. Johnson, Ja., has been 
appointed field assistant in the agency 
department of the compensation and lia- 
bility end of the Travelers. He served 
on the Travelers’ staff in New York City 
and was assistant manager at Buffalo 
at the time he resigned to enter military 
service. He returns to the Travelers 
after having been discharged from the 
service. 





I 
{ 


ere anes aera > 


ws a ae 





























































32 


CASUALTY 








THE NATIONAL UNDERWRITER 





























The Sign of 


Good Casualty Insurance 


LIABILITY 


BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 


ESTABLISHED 1865 


London Guarantee é Accident Company, Ltd. 


OF LONDON, ENGLAND 
Head Office, Chicago F. W. LAWSON, General Manager 





CONKLING, PRICE & WEBB.......... Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chieage 
FRED. L. GRAY COMPANY............ 23.26. Managers, 328- 336 Security Bank Bldg., Minneapolis 
IND & RAYMOND......cccccceececeees General Agents, Southern Michigan, Journal _ Detrolt 


-General Agents, West Virginia, Board of Trade Bld 
eae Gen. Agts., Northeastern Ohio, Leader-News Bldg, Cleveland 
.-Gen, Agts., S io, 1217-18 First Nat. Bank ay Cine: 
., 214 Tacoma Bldg., Tacoma; 1708 L. C. 
..Gen, Agts., Lucas Co., 
Dist. Agts., Savings Bldg., 





Lima, Ohie 



























Assets $1,175,707 


Behind the Contracts of the 


AmerIcAN REINSURANCE COMPANY 


HANOVER BANK BUILDING 
NEW YORK CITY 


HENRY W. IVES & CO., Underwriting Managers 


stand solidly invested assets in excess of $1,100,000, ample 
reserves and an enviable reputation for fair dealing. 


REINSURANCE EFFECTED IN. 
COMPENSATION, PUBLIC AND GENERAL LIABILITY, HEALTH 
AUTOMOBILE AND BURGLARY LINES 

UNDER EQUITABLE CONDITIONS 














a an 


The American Credit- Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 
The American’s Unlimited Policy not only provides absolute prozestion against abnormal soss on 


all outstanding covered accounts, but serves to prevent losses. 

H you are a manufacturer or jobber, write for the full particulars of this service. 

415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES ¢ 3 

R. J. LYDDANE, Generali Agent 1140 Marquette Bidg., Chicage 























Agents: If you desire connection with a Company rendering REAL 
SERVICE write to one of the following agencies in your territory: 
P. A. COOLING CO., General Agents, 404 Amer. Central Life Bldg., 

Indianapolis, Ind. 
OSCAR R. WITTE & CO., General tn 403-6 Wainwright Bldg. 
o. 
FRANK V. SMITH & BROS., Gencral Agent, 4 428 Reserve Bank Bldg. 
ty, 
E. J. MILLER, Genanl y males 311 Gas & Electric Bldg. 
JOPLING & WHITESIDE, General Agents, 305 Hoyt Bldg. 
Wichita, Kansas 


(For Other States Write Home Office) 
We Specialize in Accident cnd Health, Plate Glass and Automobile Insurance. We Write All Casualty Lines. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital, $300,000 Assets, Over $1,500,000 


Denver, Colo. ' 
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INSURANCE CO. OF NEW YORK 
| | Home Office: 47 Cedar St., New York City 
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ACCIDENT AND HEALTH 











SAFETY METHODS OUTLINED 





Many Points of Interest to Casualty 
Underwriters Brought Out 
at Cleveland 


CLEVELAND, O., Oct. 7.—In many 
ways the eighth annual congress of the 
National Safety Council, which closed 
Saturday, should bring renewed in- 
spiration to those engaged in the 
casualty insurance business. The 
trouble is that but few casualty men 
attended the congress to secure inspira- 
tion at first hand. Already the move- 
ment has been successful in reducing 
the accident rate in hundreds of big 
plants and on the highways and about 
the home, but the real results wili 
come after the new educational move- 
ment gets under way. 

Americanization, which came in for 
especial discussion, is of itself most 
important to the accident underwriters 
from the fact that foreigners, ignorant 
of the language and customs of the 
country, constitute a greater industrial 
hazard than do those who are edu- 
cated and understand the purposes of 
everything they see and are easily in- 
structed in rules of safety. 

At the meeting of the health sec- 
tion, Dr. C. A. Laufler, medical director 
of the Westinghouse Electrical & Man- 
ufacturing Company, East Pittsburgh, 
discussed industrial health hazards, giv- 
ing special attention to methods for 
avoiding tuberculosis and lead poison- 
ing. 

Frederick S. Crum, assistant statisti- 
cian of the Prudential, addressed the 
public utilities section on “Public Acci- 
gents and Their Cost.” The monetary 
cost of accidents is enormous, he said. 
The loss is much greater to males than 
females, both because more men are in- 
jured than women and because men’s 
services are rated much higher than 
those of women in the industries. Even 
the cost of accidents to children may be 
estimated, because of their value to the 
country in the future. 

A rough division of all accidents, as 
made by the speaker, is as _ follows: 
Home accidents, one-fourth; industrial 
accidents, one-fourth; and public acci- 
dents (those met in public places), one- 
half. 

David S. Beyer, chairman of the textile 
section the past year, is vice-president 
and chief engineer of the Liberty Mutual 
of Boston. 


Law May Bar Life Companies 

TOPEKA, KAN., Cct. 7—A forgotten 
Kansas statute, passed in 1871, which 
bars life insurance companies from writ- 
ing anything but life insurance, has just 
been discovered in compiling a digest 
of the insurance laws of the state. Life 
companies have been writing health and 
accident business in Kansas' without 
question heretofore. Superintendent Tra- 
vis regards the law as altogether too 
drastic and will hold up its enforce- 
ment, if he can legally do so, until the 
legislature can have a chance to repeal 
or amend it. 


Oppose Compulsory Idea 


An effort to have the International 
Conference of Woman Doctors go on 
record as favoring compulsory health 
insurance precipitated a lively run in the 
gathering of the organization in New 
York City last week, the motion to 
approve being finally withdrawn. Dr. 
Martha Walpton of Los Angeles warned 
that 30 percent of the population of 
California ‘‘are Christian Scientists and 
against the medical profession.” It is 
recalled that the effort to pass a com- 
pulsory state insurance scheme in Cali- 
fornia two years ago was defeated 
largely through the activity of the Chris- 
tian Scientists, and that the life insur- 
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| vice interests were roundly scored by 
Vice-President Hoffman of the Pruden- 
tial for their failure to take an aggres- 
sive stand against the measure. 








agent of the Bankers Casualty of Min- 
| neapolis in North Dakota, has been ap- 
pointed manager of the weekly _and 
monthly department of the National 
‘Life U. S. A. at Salt Lake City. 


| J. T. Miller, who was formerly state 
| 
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LITTLE HOPE FOR THE PLAN 


Accident Companies Not Eager to 
Contribute Their Loss Statistics 
on Disability Business 


NEW YORK, Oct. 8.—No tangible 
effort has yet been put forth in cas. 
ualty insurance circles to comply with 
the recommendation advanced by Pres. 
ident Arthur E. Childs of the Inter. 
national Association of Casualty & 
Surety Underwriters at its latest an- 
nual convention, that the experience 
‘had by all companies upon health and 
accident business be collated for the 
common good. It is freely conceded 
that such information, if uniformly 
compiled and promptly reported, would 
be highly serviceable, and several at- 
tempts to secure it have been made 
during the. past three years. Such 
offices as supplied the data heard noth- 
ing more from it, and are naturally 
reluctant to go to the expense and 
trouble of furnishing additional mate- 
rial, unless convinced that their asso- 
ciates will do the same, and that after 
proper analysis the combined experi- 
ence will be redistributed to the con- 
tributing office. 

The smaller companies declare that 
certain of the giant institutions have 
steadfastly refused to furnish their loss 
experience, holding that such data is 
of a confidential nature, and they pro- 
pose so treating it. It is a matter of 
common knowledge that the experience 
of the companies on health business 
has not been satisfactory, the gradual 
broadening of the contracts eliminat- 
ing all chance of profit. To meet this 
deficiency, eight or ten companies 
courageously advanced their rates upon 
health policies during the past six 
months, appreciating that unless they 
did so they would either have to cease 
writing the business or stand a loss 
in the branch. Casualty underwrit- 
ers learned with approval of the pur- 
pose of the Metropolitan Life to make 
a scientific study of influenza, for 
they appreciate that whatever work 
that company undertakes will be done 
thoroughly. The “flu” epidemic of 
1918 played sad havoc with the health 
writing offices as well as with the life 
companies, and the receipt of any in- 
formation that will aid in preventing a 
recurrence of the scourge will be most 
welcome. 


Move Cincinnati Office 


The Cincinnati offices of the National 
Life & Accident, of which S. A. Chol- 
mondeley is district manager, are being 


moved from the Citizens bank building, 
where they have been for many years, to 
the second floor of the Montana build- 
ing, 228 East Fifth street. The agency 
has been doing an excellent business. 
It has substantially overcome the deter- 
rent effect of the departure last spring 
of hundreds’ of its clients to Detroit, 
Pittsburgh and other industrial centers, 
led by the lure of higher wages, and is 
now showing a good gain in business on 
the books. 


Casualty Notes 


The Lion Bonding has been licensed 
in Idaho. The Pocatello Insurance Trust 
Company at Pocatello, Ida., is appointed 
general agent. 

Walter McDonald, 
the banking business in South Dakota, 
has been appointed special agent of the 
Lion Bonding and will travel in Ne- 
braska. 

The W. F. Martin agency 
Louis, Mo., general agent of the Con- 
tinental Casualty, announces that Paul 
W. Gray has been appointed chief cas- 
ualty underwriter. 

J. Collins Lee, assistant secretary of 
the Hartford Accident & Indemnity, vis- 
ited the Cincinnati offices of the om 
pany last week, , gave the situation = 
the “once over,’ and found it good. Mr. 
Lee arrived in Cincinnati from Atlanta 
and left for the west. He is making @ 
coast-to-coast visitation of the com 


who has been in 


of the St. 





pany’s general agents. 
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SCHEME NOT STRONG 





SMASH PLAN OF CONTRACTORS 





Agents from All Over the Country Rise 
Up in Arms in Mighty 
Protest 


NEW YORK CITY, N. Y., Oct. 8— 
There is much speculation here among 
casualty companies and brokers as to 
whether the General Contractors’ As- 
sociation will be able to carry through 
with any degree of success its deal 
whereby the Contractors’ Service As- 
sociation is to handle the surety bonds, 
compensation and other insurance of 
its members. With a great fanfare of 
trumpets it was announced that this 
service Organization would be able to 
do great things for the contractors in 
the way of securing more liberal forms, 
lower rates and great privileges. 

As soon as the announcement was 
made the entire agency and brokerage 
ferces of the country were up in arms 
and there were protests heard all over 
the country, from agency associations 
and individuals. It was plain to be seen 
that if the Contractors’ Service Asso- 
ciation got very far it would in the 
teeth of the united agents and brokers 
of this country. In the first place, it 
would be necessary for the service 
company to have a connection with a 
company that could handle a large con- 
tractors’ line. Any company, however, 
that would deal directly with the serv- 
ice Organization would be booted out 
of the business. It would be the most 
unpopular move it could make. There- 
fore, if any companies in the begin- 
ning did look longingly toward the 
doors of the service corporation they 
have turned their eyes now in the 
other direction because they have 
learned the temper of their agents. 


Might Try a Subterfuge 


The service corporation would be 
able to cut more figure here in the east 
and especially in New York than any- 
where else. It would hardly be able 
to place its business directly with any 
company now. It may attempt the 
submarine method and try to do busi- 
ness through a breker with the service 
company carefully covered up. Even 
this subterfuge would not carry it 
along very long and it would be an 
unsatisfactory method of doing busi- 
ness. Naturally the companies and all 
business getters are going to be alert 
as to any change in insurance connec- 
tions made by members of the Gen- 
eral Contractors’ Association. 


Plan Tried Before 


This is not the first time that a move 

of this sort has been inaugurated. A 
number of business men’s organizations 
have concluded that they could get their 
imsurance cheaper by going into the 
msurance business or having their in- 
surance handled by the secretary of 
their organization and have the com- 
Missions revert to the organization. 
This is particularly true of the bank- 
ers. The bankers probably have gotten 
tarther than any other class of people. 
They have used the commissions in 
some states for the benefit of their 
Protective association. 


Want Insurance Experts 


The people at large, however, and 
those that are doing any thinking along 
msurance lines, realize that insurance 
's a technical business; that it requires 
men to interpret it that are experi- 
enced; that it does not pay to “monkey 
with the buzz saw” and take chances 
ot having insurance written other than 
through the regular channels. Agents 
and brokers can do more with the com- 
panies than any one else. They are 
the business feeders. Naturally if any 
favors are going to be shown by the 
companies it will be to those brokers 
and agents that are producing a profit- 





who study the various insurance lines 





become experts, render a large service 
and are worthy of their hire. The well 
qualified agent and broker is of great 
use to any client. Insurance is a busi- 
ness by itself. It requires special at- 
tention, as does the contracting busi- 
ness, and specialists are needed to deal 
with it in a big way. It can not be 
run as a side show. | 
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“COST PLUS” REDUCES BONDS |; 





Use of New Plan at Cleveland Tends 
to Cut Down Volume of 
Business Written 


CLEVELAND, O., Sept. 30.—While 
the bonding business here has been 
fairly satisfactory, a change in the 
manner of making contracts on a por- 
tion of the big construction work has | Ff 
operated to some extent against con- 
struction bonds. Some of this work is 
being dohe on a cost-plus basis, while 
other contractors are operating on a 
straight fee plan, and the builder buys 
all materials and pays the wages of 
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the workers. In the cost-plus plan, a 











bonus is usually offered for keeping the 
work within certain limits of cost, as 
well as within certain periods of time. 

Some of the contractors working on 
this plan are required to furnish bonds, 
but more of them are not. As a mat- 
ter of fact, those who operate in the 
manner named are not liable for a great 
deal and bonds are not so badly needed. 
Whether this plan of contracting will 
continue or increase cannot be fore- 
told at this time, but it seems to be 
popular just now. 

Of course, with the great amount of 
construction work in progress, there is 
a good volume of bond business any- 
way, as there is still much of the work 
being done on a straight contract basis. 
The agents are cultivating this business 
and endeavoring to educate owners to 
require security under all circum- 
stances. 














Nebraska Situation Improved 


OMAHA, NEB., Oct. 7—There is a gen- 
eral feeling of satisfaction among the 
surety bond men of Nebraska in the 
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fact that rates on contract bonds have 
again become stabilized and manual 
rates are now being asked for the un- 
derwriting of contract bonds. This fact 
corrects an uncertain condition which 
has prevailed in the state for several 
years and which was the result of rather 
unbusinesslike competition among the 
various general agents of bonding com- 
panies. 

The agents realized that the course 
pursued was not a profitable one. The 
local agents are outspoken in praise of 
the altered conditions. Nebraska, with 


Chas. L. Nicholson, President 
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possibly one or two exceptions, was the 
only state where contract bonds were 





written below the manual rate. 


To Take Up Exess Brokerage 


NEW YORK, Oct. 8—To dispose of 
excess brokerage and other evils that 
have been disturbing causes in the 
surety field for some months past will 
be the purpose of a visit R. R. Gilkey, 
secretary of the Surety Association of 
America, is shortly to make to Boston, 
Chicago, Detroit, Cleveland and other 
cities. 
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able business. The agents and brokers 
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OPPOSE LOWERING AGE 


DANGER IN YOUTHFUL DRIVERS 


Automobile Underwriters Say Boys 
Under 16 Are Too Reckless in 
Handling Cars 


Automobile underwriters generally 
are opposed to any lowering of the age 
limit for drivers, now generally fixed in 
policies at 16 years, regardless of pro- 
posed changes in the statutory limits 
in some states. The proposal in Mich- 
igan to make the statutory limit 14 
years, which provoked considerable 
discussion at the meeting of the Na- 
tional Automobile Underwriters Con- 
ference in New York last week, is not 
ot a sort which brings a favorable re- 
sponse from agents engaged in writing 
that line of business. 





Experience Is Unfavorable 


One big Chicago agency has had 
some experience along that line. In 
three cases during the past year the 
companies were induced to waive the 
age limit—and in every case the reck- 
lessriess of the youthful drivers has 
resulted in serious accidents and heavy 
claims against the companies, with the 
result that the agency has adopted the 
policy of “never again” in cases of that 
sort, and will write no more policies 
allowing drivers under 16, regardless of 
what changes may be made in statutory 
limits. 

“It is really not any more dangerous 
to put a 15 year old boy at the throttle 
of a locomotive than to give him 
charge of a high powered automobile 
on a busy street,” said William Lawson 





pany. A locomotive can be made to 
stay on the track and can be shunted 
to a siding if it gets to running wild, 
but you can’t do that with an automo- 
bile.” 

Lack Matured Judgment 


In cases where permission is sought 
for a youth under 16 to drive an auto- 
mobile it is often stated that he knows 
more about the car than any of the 
adult members of the family and could 
take it apart and put it together again 
in the dark. That may be true, but 
still, underwriters contend, he has not 
the matured judgment and discretion 
needed to operate an automobile, espe- 
cially in heavy traffic, and is more 
likely to take chances which increase 
the prospect of accident. Observation 
of the traffic on a busy street will show 
that the majority of the drivers who 
dodge in and out and try to take advan- 
tage of every opening are youths under 
20. Such a driver not only increases 
the chance of accidents through his 
own carelessness, but also demoralizes 
the other traffic. Other automobilists 
do not know what to do to keep out 
of his way and are very likely to do 
the wrong thing. 

Chicago Limit Is 18 


The only case where a reduction in 
the legal limit would meet with any 
favor whatever is in localities such as 
Chicago, where it is now 18 years. 
Some of the companies which make 
their policy limit 16 vears elsewhere 
refuse to go below the legal limit in 
such cases. Others, which make it 16 
years all the way through, feel that 
their liability might be relieved some- 
what if the limits were made the same. 








Swift Justice in Milwaukee 


MILWAUKEE, WIS., Oct. 7.—The city 
of Milwaukee, already nationally re- 
puted for its drastic treatment of auto- 
mobile thieves, which has kept rates 
from being increased in the same meas- 
ure as those in Chicago, St. Louis, De- 
troit, Kansas City and other cities, 
developed two interesting examples of 
drastic treatment which are of particu- 
lar interest to underwriters. 

Judson Montgomery of Milwaukee, 
whose automobile on March 13 was 
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a street car, killing two children and q 
woman, and maiming another. was found 
guilty of murder in the second degree, 
The penalty is from 14 to 25 years in 
state prison, The jury was out only 
32 minutes. 

The following . day, three Chicago 
youths who had held up and robbed qg 
retail jeweler the night before were 
adjudged guilt of charges of robbery 
while armed and assault with intent to 
do great bodily harm. Sentences of 25 
years each in state prison were imposed 
on two of the youths and 20 years on the 
third. From the time of the robbery 
until the trio was sentenced just four- 
teen hours elapsed. 


Big Group Policy in Milwaukee 


MILWAUKEE, WIS., Oct. 7.—The 
Pfister & Vogel Leather Company of 
Milwaukee has contracted with the 
Maryland Assurance through James Bf, 
Coleman, department manager at Mil- 
waukee, for a group health and accident 
policy covering as many of the 3,600 
employes as exercise the option of com- 


‘ing within the scope of the protection, 


The company operates four large tan- 
neries in Milwaukee and one at Cheboy- 
gan, Mich. It was among the pioneers 
among employers to take out group life 
insurance and now it is extending its 
welfare work along this line. 

The premium of $1 per month is borne 
equally by the employer and by the em- 
pioye who elects to enter into the con- 
tract. The company pays 59 cents and 
the remaining 50 cents is deducted from 
the wages at the rate of 25 cents on each 
semi-monthly payday. If an employe 
leaves the service of the Pfister & Vogel 
Company, he or she is privileged to keep 
the protection in force by arranging for 
an individual contract. No medical ex- 
aminations are required. 


Gets Globe Indemnity 


Theodore Stein, Jr., of Indianapolis has 
purchased the agency of Miesse & Coffin 
in that city and has been appointed state 
agent of the Globe Indemnity. 


Bank Sued by Box Holders 


Twenty-eight suits have been filed 
against a bank at Banbridge, Ind., by 
persons who owned Liberty bonds, which 
were kept in the safety deposit vaults 
ot the bank which was recently robbed. 
There was some question as to the legal 
liability of the bank. The bank unfor- 
tunately did not carry burglary insur- 
ance covering safety deposit boxes. Nat- 
urally the reputation of the bank is 
greatly impaired because of denial of 
liability to safety deposit people. On 
account of just such danger as this most 
banks are taking out burglary insurance 
which covers not only their own funds, 
but those of safety deposit boxes and 
money and securities of customers kept 
in the vault. 


Physicians’ Indemnity Seeks License 


OKLAHOMA CITY, OKLA., Oct. 7—The 
Oklahoma department has received the 
first application for entrance into the 
state under the new act providing for the 
organization and regulation of companies 
and associations of physicians or dentists 
for the purpose of insuring their own 
members against loss by reason of claims 
or suits for damages and _ prescribing 
procedure for permitting foreign compa- 
nies and associations to transact like 
business. 

The company seeking admittance is the 
Physicians Indemnity Association of Fort 
Scott, Kan. Inspection will be made and 
a report returned in the near future. 


Will Increase Its Capital 

NEW YORK, Oct. 8 —~Shareholders of 
the New York Plate Glass will meet 
Oct. 22 to consider increasing the cap- 
ital of the company to $306,000, One 
hundred thousand dollars of the new 
stock will be sold at 200, the excess 
being added to surplus. 


W. H. Mulheron, for the past five years 
special accident and heaith agent for the 
Aetna Life, has been appointed manager 
of the Fifth avenue branch in New York 
to succeed Eugene F. Smith, Jr. Mr. 
Smith will devote his time to persona 
production hereafter. 


F. J. Wallace has been appointed resi 
dent manager of the Maryland Casualty 
at San Francisco. For the last year t 
has been in New York connected vi 
the Ocean and later with the Neen 
States Fidelity & Guarantee. He wee 
formerly in San Francisco connecte 
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SHOW NEW YORK CONDITIONS 


Federation Official Tells of Disclosures 
Regarding Affairs of Industrial 
Commission 


ELMIRA, N. Y., Oct. 7.—Stanley 
L. Otis, executive secretary of the In- 
surance Federation of the State af 
New York, speaking before the insur- 
ance men of Chemung county tonight 
gave new details in regard to the dis- 
closures made at the investigations of 
the management of the State Fund, 
showing the laxity, inefficiency and ex- 
travagance manifested in the operation 
of business through governmental agen- 
cies. He said in part: 

Everyone is simply aghast at the dis- 
closures regarding the management and 
operation of the State Insurance Fund 
brought out at the public hearings be- 
fore Jeremiah F. Connor, special com- 
missioner appointed by Governor Smith 
to investigate the management and 
affairs of the State Industrial Commis- 
sion in relation to the State Fund. Graft 
payments from $100 to $1,000 were made 
to employees of the State Insurance 
Fund by claimants for alleged services 
in having lump sum settlements awarded 
for larger amounts’ than originally 
claimed. One claimant willing to settle 
for $500 Was told to claim $5,000, the 
“claim ring’ to get all over $1200. 


School Maintained for Claimants. 


The grafters maintained a school for 
instruction for claimants to teach them 
how to act and how to testify before 
the commission and before the medical 
examiner. Chief Assistant District At- 
torney Talley states that the confessions 
show that one of them got $25,000 yearly 
as his share, the frauds beginning about 
two and a half years ago. Not only are 
accountants, clerks, claim adjusters, in- 
terpreters and underwriters involved in 
the scandal but the evidence shows that 
physicians declared men to be perma- 
nently disabled when as a matter of fact 
their injuries were insignificant. One 
medical examiner suggested to a claim- 
ant that he put in a claim for an injured 
eye. After the man had done so this 
doctor examined him, and the claimant, 
after the award was made, divided it 
with the physician. The daily papers 
state that District Attorney Swann has 
already obtained confessions involving 
thirty-two employees and former em- 
ployees of the State Fund and State 
Industrial Commission, and the press 
chronicles the handing down of the first 
indictment—the State Fund employee 
later released from custody on $5,000 
bail. 

Presents Given to Employes 


The present of an automobile to the 
wife of the State Fund manager, by 
G. E. Wynkoop, owner of the Wynkoop 
Service, and Manager Baldwin’s appar- 
ent favoritism shown this service com- 
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Assets 
$1,780,412.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 
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EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 38 Broad St., Boston, Mass. 
Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Pelicies 


UNITED STATES ASSETS, $14,776,570.58 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., 
Building, Cincinnati; STONE, STAFFORD & STO 
Lemcke Annex, Indianapolis, Ind.; GEO. A. ] 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State A 
Gen. Agt., Wisconsin, 


Detroit; LOYAL 
INS. AGENCY CO., 


DURAND 
HIRSCHBERG & CO., Gen. Agts., 


y., W. Va. Tenn., First National Bank 
NE, Gen. Agts. Ind. and Ky., 
GILBERT, Res. Mgr. Ili. and Iowa, Ins, 


Id 
erchants Exchange, St. Louis; GRO 
3 en. Agts., Commerce Bldg., Kansas City, Mo.; LOVE-HASKELL 
COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb.; JAMES & 
MANCHESTER CO., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 


SURPLUS, $2,490,252.08 


Mich., Majestic Bidg., 
g-, Milwaukee; F. D. 
VES BROS. 











pany, and the alleged gift of automobile 
tires by the Window Cleaners’ Associa- 
tion to certain State Fund employees are 
side lights on the State Fund manage- 
ment. Of much more serious import is 
the testimony of a member of the State 
Industrial Commission, that eleven 
claims of employees insured in the State 
Insurance Fund through the Wynkoop 
Service had been reopened and larger 
awards given. It is stated that injured 
workmen granted awards in other cases 
in special groups in the State Fund 
were underpaid, and that Commissioner 
Connor will recommend that all cases 
in this special group in the Buffalo 
office, since July 1, 1917, be re-opened. 
The Insurance Federation believes 
thoroughly in the workmen’s compensa- 
tion law, and intends to see, as far as it 
lies in its power, that the injured em- 
ployee receives the full benefit of the 
law. Any insurance carrier or self- 
insurer doing otherwise than full justice 











CLAIM SUPERVISION 
Be Noy «A pearwetl edd Lee 
a ta 
efficiently handled without futher eapervaien. 


R. L. NASE 
.,.. Adjuster for Casualty Companies 
Liability, 1109-10 Mutual Bldg. Territory 
Com ation Richmond, Va. Virginia 


to a claimant will receive our condemna- 
tion. 

This investigation fully substantiates 
our belief that, under the operation of 
monopolistic state insurance, the perma- 
neney, efficiency, business methods and 
service values of private’ enterprise 
would be seriously lacking, and that lax- 
ity, inefficiency and extravagance g0 
with the operation of business interests 





Health Claims No. Carolina 








through the medium of governmental 
agencies. 

















Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 
and Surety Bonds 
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Federal Savings ‘and Insurance Co. § 


FOUNDED 1889 
INDIANAPOLIS 


Specializing on monthly Premium Health and Accident 
with non-classification of risks. 


Benefits paid weekly. 
Policy includes $100.00 funeral benefit. 


Representatives Wanted in Indiana and Illinois. Our Victory Policy Will Interest Yoo. : 
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Seen ae aa Julien Gunn of Henrico county. Other | of the Virginia general assembly in Jan. 3 
| members are Senator Lee Trinkle of | uary, as he wants to enter on his legislg. sgl 
"WORKMEN S COMPENSATION \| | Wytheville, and Representatives James | tive duties untrammeled by outside con. ma 

| H. Price of Richmond, Donald Stant of | nections. = 

: Eristol and E. Griffith Dodson of Norfolk. | = 

Price was largely instrumental for the = 
BIG FEES PAID TO DOCTOR }| viated in future by the recently enacted | passage of the compensation act two Hearing on Kansas Changes = - 

law requiring that all claims for com- 


New York State Fund Investigation 
Shows One Physician Received 
Fully $75,000 


NEW YORK, Oct. 


pensation for 
submitted to the 
view. 


i 


injuries must first be 
commission for re- 


FIGHT EXPECTED IN VIRGINIA 


years ago, being in charge of the bill on 
the floor of the house. It is understood 
that he is strenuously opposed to any- 
thing savoring of state fund. At least 
one member of the committee is said to 
be for a monopolistic state fund while 
another is reported to favor some form 


TOPEKA, KAN., Oct. 7—Kansas in. 
surance companies writing compensation 
insurance are to be asked to appear this 
winter before the legislative commis. 
sion working on a new workmen’s com- 
pensation measure to suggest the 


aa EH of such a fund. There is no information | tyres that should appear in the neal 
‘ tne as to the standing of the other twomem- | ang the wording of the act. TI ae 
eighteen months ended June last, | Compensation State F Fund Issue to Be } bers on the question. == . ee 


fully $75,000 was paid by the State In- 
surance Fund of New York t 
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Live One at Next Legislative 





Federation Counsel an Authority 


mission was appointed by Governor 


Al- 
len following the : 


failure of the 1919 


tend each hearing, with the 


. legislature to make any changes 
ce ypepstiag : ; Session : : a } in the 
Wolff for medical services rendered by Senator Goolrick, named as counsel for | present law, which admittedly is a make. 
himself and assistants inj work- Rr acamkts the federation, is well versed in insur- shift that satisfies no one concerned, 
men sent him for attention State RIC HM¢ IND, VA, Oct. 7—The | ance matters and 5" in tye a Ww RR ig will be heard first, then 
Fund. Some of the gor workmen’s - compensation state fund | ™°™S compensation. He was one of the | the employers, and last the insur 
a s - * 3 ‘ {| patrons of e irginia 1 e e co ¢ Ss. re esentatives ron 

i Dr W 1ff Lawet an ae, “ nie £ proving a live trons of the Virgi ‘bill in the upper o9mpanies Repr ntativ f n the 

xy Dr. Wolff, 1t developed at the in- issue gives promise of proving a live | house and aided materially in securing | other two classes will be asked to at- 
vestigation now being be- | one at the forthcomit g¢ legislative ses- | its enactment. It is understood that he 
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fore Commissioner Connor, 














rig. 

young | sion, and the cae gfe season! Vir- | accepted the position with the federa- | participate in the discussion ant we 
men but recently graduated from med- | ginia Federation is planning to put up tion with the understanding that he | Sent their views to the particular clasg 
ical colleges. The sum £ dress- | a stiff fight against that proposal as would not serve longer than the opening ' for whom the hearing is held. 
ing or $2 a visit to the home of the | well as any others of a socialistic trend. | | = = 
workman is charged the Fund, this fee Apparently, the joint committee of | 
being split on a “50-50” i y the | house and senate named at the last | || COMPANIES NOT PROFITEERS 
attending physician Wolff. | regular session to inquire into the 
Some of the employing corporations | feasibility of a state fund, either 
objected to sending their injured work- ! monopolistic or competitive, has made he recognizes insurance funda 
men to the State Fund physicians, not } but little headway toward compiling a : 4 amentals, 


being particularly impressed with their 
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ability. 


It was asserted that at least $5,000,- 
000 had been lost to injured employes | on and blocked it. No date 


report. It was to have 


the latter 





held a meeting 
part of the summer, but the 
special session of the legislature caine 





HE manager of one of the large 
[casualty companies in looking over 
the figures for the last ten years, 
especially as applied to workmen’s 
compensation insurance, was surprised 


viz: (a) that from the premiums must 
be gathered as much money as will be 
required to promptly and fully pay all 
losses, and (b) that such must also 


Sale ania ; : afford necessary operating expenses, and 

iG enc out sareare ioe , < } , eh= lat some of the deductions drawn. In| (c) it must also cover state and national 
e as ars 2 2 1e xy has 2e =e ates 

2 E - ry 08 Ne . “Pegi — -reeinggges nas een Oe pee _| a letter to one of his special agents he | taxes, and (d) he no doubt will recog- 

settlements, a practice that will be ob- eading the committee is Senator asia: nize that the law of average is that 

> I wish you would read the enclosed | Upon which the rates of any kind of cas- 
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Tomlin 
SR ELIE DET 
CAPITAL ONE MILLION DCLLARS 
Emory H. English, President 


HOME OFFICE: 715 Locust St., DES MOINES 


FIDELITY AND 
SURETY BONDS 
BURGLARY 








Joel Tuttle, Secretary 


COMPENSATION 
AUTOMOBILE 


chart setting out the “Underwriting and 
investment Profits and Losses of Cas- 
valty and Miscellaneous Companies in 
Ten Years, 1909-1918.” I also hand you 
another chart of the same general char- 
acter, the operations shown, however, 
being limited to the year 1918. . Of these 
companies 29 (embracing all except a 
few very small and more or less local 
institutions) show the following results: 
Total premiums earned in 
BOUS Fire cle pee ce nus eared $215,094,581 
The aggregate 
profit of those 


ualty insurance must be predicated and 
no doubt he will allow that a well con- 
ducted casualty insurance company’s 
classification reflects the results of itg 
experience. All of these being taken for 
granted how can a man, firm or corpora- 
tion in position to use insurance justify 
his claim (if any make such) that cas- 
ualty rates are too high? Now if he does 
not justify such but reaches his conclu- 
sion to carry his own risk on the fact 
(Gif it is a fact) that during the past 
year or two his experience in the way 
of loss was less per year than the annual 





PUBLIC LIABILITY which earned a premium required by insurance com- it} 
profit was... .$4,626,770 panies, he should be asked what will be — 
The aggregate the result in case of a year during which 
Semi-Annual Statement, June 30, 1919 lous (of (ihiose his losses are several times the such 
Admitted Assets........ssccsssccseccccsenccssscccsecccesscosees $1,573,772.55 whose opera- annual premium? 
. Liabilities and Reserves.. : 180.93 Hone eguited + * « 
BE eee er ee chains is 





in loss was.. State regulation of rates where such 


1,088,008.06 
URE So reinabessccersswcisiovessceonacsessesececnsuueesone> 401,501.62 





$1,016,800.00 in Approved Securities on Deposit with Insurance Department of lowa 
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b Surety Bends. 


AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 
ee ne as of June 30th, 1919. 
ASSETS (OVER)...........cccccccccccccncc ce 5 5GeyO00,000.08 
OFFICERS: 
SEALY HUTCHINGS, President 
GEO. SEALY, Secretary 
A Multiple Line Company writi 
Compensation and Accident and 


NET SURPLUS (OVER).. 


ng Casualty Lines (except Workmen’s 


Responsible Agents Wanted Where Not Represented. 


JOHN SEALY, Vice-President 
J. F. SEINSHEIMER, Gen’l Mer. 


ealth) and all forms of Fidelity and 

















Accident policies, 


SOMETHING NEW 


In addition to an up-to-date line of Life and 
also issue a special Accident 
and Health policy for farmersonly. A contract without 
frille or ruffles but a proven good seller. Write for sample. 


The Gem City Life Ins. Co. 


Dayton, Ohio 





THE NATIONAL BUSINESS MEN’S ASSOCIATION 


A. R. SMITH, Secretary 


Cleveland Ohio 





Unrestricted Accident and Health Insurance for business and profes- 
sional men; cost $9.00 quarterly. 
INCOME policy. Ask for folder describing it. 


claim settlements made. 


No other Company writes our 
Prompt and liberal 
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Representatives Wanted in Ohio 














. 1,850,047 


Net underwriting 
DIGUE .csascue $2,776,723 
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While no man:can find from these fig- 
ures a justification for casualty insur- 
ance companies remaining in the business 
it must not be forgotten that their pre- 
miums being collected in advance are 
by them investible for the greater part 
of the year. Hence, the banking income 
notwithstanding the low interest rate 
afforded by the securities these casualty 
insurance companies are permitted by 
statute to own, aggregates satisfactorily 
and justifies the companies’ operations. 
The capital stock of these 29 companies 
being $33,000,000, the 1918 investment 
income of $6,292,995 affords suitable rea- 
son for such companies being in the 
business. 

Casualty insurance experience is not 
all dry, matter of fact and tiresome. A 
certain amount of drollery creeps into 
it; for example, I am frequently asked 
to reduce our rates anywhere from 10 to 
40 per cent and the request is made in 
earnest. I realize that to accede to such 
a request on the part of one such de- 
mand I might afford the same as I 
might keep a small yacht on Lake Michi- 
gan and yet be able to pay my household 
expenses, but if I were to reduce my 
rates to each and every one who asked 
me, a union would easily be formable 
among those gentlemen around one spe- 
cific purpose and that would be to have 
me put in jail for perpetrating a fraud 
upon them—through my mismanaging 
my company, making such rates and 
causing the company to fail. 

We all dislike to pay too much pre- 
mium but we also recognize that the 
greatest fraud an insurance company can 
perpetrate upon its policyholders is to 
fail. 

* > az 

An exceptional droll side, however, to 
the business is that wherein a substan- 
tial business man or organization noting 
the volume of premium and _ proper 
charge upon his payroll and upon his 
vehicles, ete., aggregates—proposes to 
carry his own insurance. Presumably 








prevails and competition make the ob- 
taining of high rates impossible. A given 
company persisting through a period of 
years in showing lower losses and ex- 
perience cost than the average companies 
engaged in similar business, simply uses 
less for expenses, but there is a point 
below which no company can go in the 
matter of expenses. 

Any firm or corporation whose busi- 
ness is such that it must carry such 
insurance or be its own insurer, I rec- 
ommend to give careful consideration to 
whether it is sure that its risk will prove 
sufficiently better than the average risk 
during a period of years. If the answer 
is that no one can be sure of such a 
thing, I then ask what is there attractive 
to 1% of 1 percent of a premium even 
if one could save it by carrying his own 
risk, and even if the doing of the latter 
were not pure speculation? 


Receivers’ Report Held Up 


BOSTON, MASS., Oct. 4—The matter 
of allowing claims for compensation to 
the -receivers of the New England 
Equitable, United States Senator David 
I Walsh and Walter H. West, and the 
issue of receiving the receivers’ report 
on the condition of the company, came 
up in the supreme court in Boston last 
week. The attorney general stated that 
the report had met with the approval 
of the state insurance department except 
for two items, one of which was for 
$17.50 for Christmas presents, and the 
other for $74,215 alleged to have been 
stolen from the funds of the company 
in another state. Judge Pierce allowed 
the matter to stand until he could hear 
from Senator Walsh on the matter. 





Plate Glass Price Increases 


The price of plate glass within the 
last six weeks has increased something 
near 50 percent. In many points it is 
difficult to get a plate, owing to the 
decreased supply in the markets. Nat- 
urally plate glass insurance rates have 
had to increase to keep apace with the 
larger cost. 
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MARYLAND CASUALTY COMPANY 


BALTIMORE 





A TOWER OF STRENGTH 


TOTAL RESOURCES 
OVER $17,000,000.00 


MTL EP 





GROUP 


INSURANCE 
Life, Accident ond Health 





With the same Prompt and Expert Safety Engineering 
and Inspection Service and Organization which has 
made the Name of The Travelers Famous. 


AGENTS AND BROKERS 


Refer Your Inquiries to The Group Insurance Division. 


THE TRAVELERS 
INSURANCE COMPANY 


Hertford, Connestiout. 








SURETY 
BONDS 


Southern Surety Co. 


Des Moines, Iowa 


C. S. Cobb, Pres. J. H. Huckleberry, Vice Pres. 
E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines’’ 
Agents Wanted in Unoccupied Territory. 
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We are issuing all forms of 


Life, Health and Accident Policies 


Perfect Personal Protection 


Can we interest you in biggest, greatest, best paid business in the world? 
It will be our pleasure te give you more information. 


CLOVERLEAF LIFE & CASUALTY COMPANY 


FREDERICK H ROWE, Paestpent 
HOME OFFICE 


JACKSONVILLE, ILLINOIS 











GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 
Compiled Under Laws of New York, Pennsylvania and Georgia 


MACON GEORGIA 

















The Money Saving Service 





Has Made Money for Thousands 
Can Make it for Y ou 





Meet Us At Louisville 





RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 
(G) ENGINEERS SX 
NY 


= 
CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwaukee, 
Toronto, Pittsburgh, St. Louis, Memphis. 
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WHAT WOULD THE Join?’ 


Double Indemnity for Accidental Death 


LIFE RATE HAVE BEEN P 
is Premium Payments Waived D 
— Disability—Sickness or Accident— Our Policy 





uring Disability 

Paid Within 24 Hours 
Without Deduction For Disability Payments, 
WRITE US TODAY—We have territory open in Ohio, 
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ays Insured Income During Disability eatu 


Pennsylvania and South Dakota 


[Reserve Loan Life Insurance Company 
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FEDERAL FARM BANKS 
AND MORTGAGE LOANS 


Life Companies Call Attention to 
the Discrimination in 
Competition 


CADIGAN GIVES FACTS 


Says That Injustice Is Done by the 
Favors That Are Allowed 
Borrowers 


Life companies operating in the far 
western fields and even in other sec- 
tions have come in contact with the 
tederal farm loan bank in loaning 
money on farms. At the meeting of 
the American Life Convention there 
was considerable criticism owing to 


the discrimination against life com- 
panies in this direction. President 


John J. Cadigan, of the New World 
Life, stated that in his section the life 
companies were at a great disadvan- 
tage because of the competition of 
these banks. In the first place the 5 
percent bonds of the federal farm loan 
banks are exempt from taxation. The 
natural inference is that other people 
pay the taxes that should rightfully be 
paid by the holders of these bonds. 


Have a Distinct Advantage 


However, when it comes to com- 
reting for farm mortgages Mr. Cadi- 
gan declared that the farm banks have 
a distinct advantage because they offer 
their money at a lower rate of interest 
than the life companies can afford to 
take. In his section of the United 
States, President Cadigan declared that 
it meant considerable expense to make 
an investigation of a farm in the far 
west, on account of long distances and 
the cost of traveling. He asserted.that 
a life company could not afford to 
loan money to the farmers at less than 
7 percent. Another attractive feature 
so far as the farm loan banks are con- 
cerned is the fact that they will loan 
a larger amount per acre than the life 
companies will. In other words the 
farm loan banks have pushed up the 
maximum they will loan owing to the 
increased prices at which farms are 
selling. While the federal farm banks 
are not allowed to loan more than 
$10,000 to a single owner of land this 
rule is circumvented by a son, brother 
cr other relative securing a loan. 


F. P. Neal’s Views 


F. P. Neal, of Kansas City, the well- 
known investment man and former 
banker, declared that undoubtedly the 
federal farm loan bank will edge in on 
the life companies, but he does not be- 
lieve that their competition will be of 
a continuous and permanent detriment 
because of the red tape required to 
secure a loan. Mr. Neal gave it as his 
opinion that farmers do not like so 
much circumlocution and prefer to deal 
with concerns that will get down to 
business without delay. Furthermore, 
the federal farm loan banks require 
that the loan shall be paid off on the 
installment plan. This frequently does 
not meet with the approbation of the 
farmer. Mr. Neal said that life com- 
panies should aim to be the chief 
sources of revenue for the loaning of 
money to farmers. He regards the 
farm mortgage as the ideal security 
for life companies to possess. 


Secretary Chassell’s Views 


Secretary E. D. Chassell of the 
Farm Mortgage Bankers’ Association, 
speaks of the federal land banks as 
tollows: 

In addition to the enormous loss that 
is and will be caused by tax exemption, 
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Ts many men soliciting life in- 








surance make the mistake of not 
putting on enough pressure at the 

first interview. They like to think that 
the sole purpose of the first interview 
is to secure the prospect’s date of birth 
and prepare the way for later negotia- 
tions. This is a mistaken idea as every 
large producer can testify, and nine 
cases out of ten are spoiled in tne 
preparing process, as against three 
out of ten insured at the first inter- 
view properly pressed and handled. 

From the minute that your prospect 
knows that you are planning a cam- 
paign to secure his application, irom 
just that minute he is fortifying him- 
self against your getting it, and when 
after a day or so spent in the prepara- 
tion of statements, statistics and illus- 
trations you again call upon him you 
find him intrenched behind a splendid 
array of excellent reasons why he 
should not make application now. If, 
when your prospect is fully prepared 
to withstand you, you do succeed in 
getting his application, it is only be- 
cause you put up a stronger, harder 
and more persistent fight for his sig- 
nature than would have been necessary 
had you gone right after it at the very 
start. 

* * Xx 

It is not the detailed presentation 
of the values, provisions and results 
of the policy, but it is the setting 
forth of these features in a general, 
easy-to-comprehend and_ easy-to-fol- 
low manner that get the signature to 
the dotted line. Talk policy values 
from your rate-book and quote policy 
provisions from your head. Wheu 
you hand a man a statement to look 
over you are giving him an opportu- 
nity to think up his reasons for not 
insuring right now, which he takes iull 
advantage of while pretending to study 
the figures which you have laboriously 
prepared. 

Policies are 


generally written in 


FIRST INTERVIEW 


STEVENS 
t Illinois Life 








| multiples of $1,000 and the mental 
arithmetic necessary to tell at a glance 
just what various terminal or loan 
values are at a given period is so sim- 
ple that there is really no good reason 
for the handling of a pencil or a pen 
by the agent prior to the answer to 
the question, “What is your full 
name?” The answer determines 
whether your battle has been won or 
lost. This question is, so to speak, 
your last charge, and having fired it, 
your guns are silenced. If the silence 
is broken by the utterance of the full 
name of your prospect, you have won. 
If he does not state his name, the con- 
test must begin all over again and the 
final outcome of the struggle depends 
upon which of the parties to the con- 
test possesses the stronger personal- 
ity. 
x * x 

Don’t be afraid to crowd your pros- 
pect hard the very first time you sec 
him. Force him at the first interview 
with all the arguments at your com- 
mand. These tactics will spoil some 
cases for you, but the victories will 
more than offset the losses. You 
must always bear in mind that for 
every prospect spoiled there are ten 
thousand that you have yet to see. 

A sharp, fierce attack is surer of vic- 
tory than a long drawn out contest in 
which both sides are given equal op- 
portunity to prepare. 

Never call upon a man when you are 
not feeling in prime condition and pre- 
pared to exert your closing ability 
right up to the limit. If you are com- 
pelled to end an interview at which all 
your best and most potent arguments 
have been for the first time convin- 
cingly presented without the signature 
to the dotted line, you might just as 
well scratch the name of that pros- 
pect off your list. Put up your very 
best and hardest fight at the first in- 
terview. 














the Federal Land Bank system costs in 
cold cash over a half a miilion dollars 
a year to the national treasury. At the 
present time the Federal Land Banks are 
using over eight million dollars’ worth 
of free capital which was furnished them 
by the treasury department in compli- 
ance with the law providing that no 
interest, profit or dividend shall go to 
the national government for the use of 
the money. We are now paying 4% 
percent interest on several million dol- 
lars’ worth of bonds which the govern- 
ment had to sell to get money to use to 
replace the free money invested in Fed- 
eral Land Bank = stock. That costs 
$360,000 a year. The appropriation for 
the expenses of the banks and the Farm 
Loan Bureau for the current year is 
$241,820, a total annual cash outlay of 
$601,820. 

This matter of expenses is one of the 
differences between the Federal Reserve 
Bank and the Federal Land Bank. While 
the government furnished nearly «all of 
the $9,000,000 for the original stock for 
the Federal Land Banks, it does not 
furnish any free stock for the Federal 
Reserve Banks. While the government, 
by the free stock and the annual appro- 
priation for expenses, donates over half 
a million dollars a year to the Federal 
Land Banks, the Federal Reserve Banks 
and the member banks pay all of their 
own expenses. 


Federal Reserve Bank Plan 


The Federal Reserve Bank is an insti- 
tution to aid business by furnishing short 
time credit. It discounts the notes re- 
ceived from member banks and furnishes 
the money on them for the demands of 
business. The merchant, the miller, the 
grain dealer, the meat packer or the 
farmer can be and are accommodated by 
the Federal Reserve Bank on the same 
terms and with equal readiness. It often 
happens that the farmer needs a few 
hundred dollars to tide him over his 
wheat harvest or to pay expenses until 
he can market his cotton, or to buy corn 
to feed his cattle and hogs for a few 
months until they are ready for market. 


When the member bank sends in the 
notes of farmers along with the notes of 
merchants and other dealers, the Fed- 
eral Reserve Bank treats the notes of 
the farmers the same as the notes of 
the other borrowers, no distinction being 
made because of the occupation of the 
borrower. 


How Land Bank Works 


With the Federal Land Bank the pro- 
ceeding is different. These banks are 
purely for the farmer and no others 
need apply. That is why the law is 
correctly termed class legislation. The 
farmer goes to a Federal Land Bank and 
applies for a loan running 385 years to 
the amount of 50 percent of the value 
of his real estate and 20 percent of 
the insurable value of his buildings. He 
declares that he desires to pay off an 
existing debt, or to buy more land, to 
build buildings, to buy machinery or 
stock, or to use the money for any other 
purpose provided by law. The Federal 
Land Bank finds some person who desires 
to avoid paying federal and local taxes, 
sells him bonds and loans the farmer 
the money, confident that if the farmer 
or his son does not pay the debt that his 
grandson or other heir or assign will see 
that it is fully liquidated at the end of 
35 years. 

If the miller, the grain dealer, the lum- 
berman, the merchant, the packer, the 
liveryman, or the owner of the electric 
light plant or waterworks applies to the 
Federal Land Bank for a loan equal to 50 
percent of their real estate and 20 per- 
cent of the insurable value of their build- 
ings, stating they desire to enlarge their 
business, buy additional land, to erect 
more buildings, to buy machinery, pay 
off existing indebtedness, or for other 
reasonable purpose, they will be refused. 
They cannot borrow for 35 years nor 
for five years. They will all be given 
the same reason—they are not farmers. 
Their credit may be first-class, their 
development might be a fine thing for 
the community, but as the Federal Land 
3anks were created exclusively for farm- 
ers, no other class need apply. 





‘FAT SEASON IS LOSING 


| SOME OF ITS FATNESS 


Retardant Influences Are Begin. 
ning to Be Noted in Writing 
New Business 


CAUSE HARD TO FIGURE 


Labor Unrest and Living Cost May 
Have Had Effect in + Reducing 
Demand for Insurance 


Indications are beginning to develop 
that the fat season in life insurance js 
beginning to lose some of its fatness 
—or at least that retardant influences 
are at work to check the rate of in- 
crease in corpulency. Here and there 
it is becoming increasingly hard to 
write new business, and there seems 
to be less writing of large policies; 
which perhaps is the more reliable in- 
dication of a possibly imminent turn 
of the tide. 

It is hard to say what may be the 
cause of the check—for it is not more 
than that—and at many points the tide 
seems to be flowing as strongly as 


ever. 
Financial Demands Greater 


It may be the fact that labor un- 
rest, increased cost of living and the 
other factors of uncertainty which 
have brought home to the insuring 
classes the necessity for increased life 
coverage have reached the point where 
the financial demands will not permit 
additional insurance or as large pol- 
icies as have been so frequent as to be 
almost the rule during the last year. 

The industrial classes, which have 
profited most by reason of war con- 
ditions, have not bought life insurance, 
as a rule. They have bought automo- 
biles, fur coats, opera cloaks and par- 
lor furniture instead. With few ex- 
ceptions, they have not added to the 
holdings of the savings banks, and 
even the building and loan associations 
have not been strengthened much by 
the tremendous volumes of money that 
have passed through the hands of la- 
bor, skilled and unskilled. 


Menace to Industrial Fabric 


With these three great conservative 
and conserving factors—life insurance, 
savings banks and building and loan 
associations—virtually ignored by those 
through whose hands the greatest vol- 
ume of the national wealth has passed 
during the last five years, the present 
era of labor disorders, transport in- 
efficiency, high prices and_ virtual 
famine in some essential articles of 
living, in the minds of conservative 
life underwriters constitutes such a 
menace to the entire industrial fabric 
of the country that they are begin- 
ning to discern in it the beginnings of 
a menace to life insurance itself. 

Under these circumstances some of 
them are beginning to wonder if the 
present tendency to slow down in the 
writing of new business is not the be- 
ginning of a virtual slump, although 
none of them expects the volume of 
writings to go down to that ot pre- 
ware times. 


Connecticut Mutual’s New Department 


H. M. Holderness has been appointed 
agency correspondent of the Connecticut 
Mutual Life. Since becoming associated 
with the company, Mr. Holderness has 
given especial attention to its educa- 
tional program and will combine further 
work along these lines with other mat- 
ters, particularly those pertaining to 


salesmanship as applied in life insurance. 

He will so shape the work of this new 
department as to assist the field force 
of his company in expanding their ability 
to render “professional public service. 
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Made as of December 31, 1918, by the 
Wisconsin Insurance Department. 

This table shows the important re- 
sults of valuation in tabular form. The 
required reserves (being the amount 
of assets each society should have on 
hand in order to mature all future death 
full without any change in 
the rates of assessment) are shown in 
column 4. 

The assets on hand availabie for the 
payment of future death losses are 
shown in column 5. The amount is 


losses in 


Valuation Results of Fraternal Benefit Societies 


certificates valued according to the 
prospective method the following 
items: balances in expense funds, the 
excess of the liabilities of the expense 
funds over the actual balances in such 


fit funds, and the balances in special 
funds when the benefits payable from 
such funds are not valued. 

The ratios % of actual assets to re- 
quired reserves are shown in column 
6. These ratios (expressed in dollars) 
show the actual amount of assets the 
societies have on hand for each $100.00 
of assets which they should have on 








funds, the total liabilities of the bene- | 


| contingent) to liabilities (actual and 
contingent) are shown in column 7. 
See item 40 of the convention form of 
valuation report blank. 

Caution! The valuation results are 
not to be used as a test of the financial 
solvency of a society. The purpose is 
to indicate what will be necessary in 
the future in the way of increased con- 
tributions from the members. If a 
society shows a ratio per cent of less 
than 100%, the valuation results indi- 
cate that the rates of assessment will 
have to be increased at some time in 
the future. Under the Wisconsin laws, 











obtained by deducting from the total | hand. all societies must reserve the right to 
admitted assets and iiens and loans on The ratios % of assets (actual and | levy additional assessments. 
(1) (2) (3) (4) (5) (6) (7) 
Ratio % 
Ratio % ‘of assets 
Total net ene of actual (actual 
s eb. Present mid- Present mid- Net value of value of out- Assets avail- assets and con- 
Name of Society year value year value certificates standing able for pay- (col 5) = tingent) 
of benefits of future net valued on certificates ment of to re- to liabil- 
promised contribut’ns tabular (required future — quired ities (ac- 
basis reserve) death claims reserve tual and 
(eol. (4) contin- 
_ i gent) 
WISCONSIN SOCIETIES 
moe Association for Lutherans...... 0  .....55.0. 0k ccccccece $689,652 (*) $1,020,935 $1,067,189 (*)104.5 (4)104.4 
Beavers National Mutual Benefit.... .......---  .----.s--. 15,106 "45,106 16,133 106.8 104.9 
Beavers Reserve Fund Fraternity.. $9,596,433 $2940S45 § <.n%. 4 as 6,655,588 1,208,668 18.2 44.0 
Beavers Res. Fund Frat. (Trustee ‘ ; 
Peak. Prat. LGRBUE)... <6 sce ccccccs 1,078,653 SER 36S -. hit e $46,290 32,605 3.8 27.0 
Bohemian Roman Catholic Central 7 
| Ree peneee yep 341,094 C, ereee 180,419 42,166 23.3 59.6 
Catholic Family Protective Ass’n.... 2 .....0002  cccweccece 194,382 194,382 229,573 118.1 118.0 
Concordia Mut. Aid Soc. of Wisconsin ..........  .......... 9,580 9,580 9,660 100.8 100.8 
Employes Mutual Benefit Association .......... 0 cece eee eee 18) 039 18,039 20,569 114.0 112.8 
Equitable Fraternal Union.......... 995,621 CER Et Serer (8) 2,592,345 2,278,095 (#)107.2 (4)105.2 
Farmers Life Insurance Association. $60,833 308,760 19,427 571,500 78,729 13.8 44.6 
Braternal Reserve Association......  .....cccce cccaccceee 118,618 (8) 465,280 472,464 (4)101.5 (*)101.6 
> 2 oa 3,229,660 ei 7) rer roe 1,958,186 364,108 18.6 51.2 
ees GL CG WAG CVOBS. ck fcc eekccle % Ceucceucven 61,036 61,036 5,870 9.6 9.6 
moten mesoctation of America......0 ..sicccccs a necaccces 690,105 690,105 80,787 11.7 (8)12.8 
moran Weaeration Of America. ...<..0 0 .scciccces  “scccsccece 13,259 13,259 15,074 113.6 112.5 
Scandinavian-American Fraternity.. 1,760,698 717,255 974 1,044,416 182,529 17.5 §1.1 
South Slavic Benevolent Union-Sloga  .......... 00 ccecucceee 26,479 26,479 27,439 103.6 103.1 
MNP EEN ok ee era Sa vad eel ahem 69,972 69,972 27,035 38. 39. 
United Danish Societies of America. .......... 43,418 (2)77,537 756,188 (*)98.2 (*4)98.3 
United Order of Foresters...........Apportionment under Sect. 1959—22m, Wis. Stats, now being made by Wis. Dept. Not com- 
yleted. 
Wisconsin Widow and Orphan Dona- : 
tion Soc. .......................NO valuation required. Assessment payable at death only. 
Total Wisconsin Societies...... $17,862,994 $6,559,710 $1,970,053 $16,510,465 $6,704,893 | Serer" 
SOCIETIES OF OTHER STATES 
Ancient Order United Workmen of Ia. ......--..0 0 cee eee eee $854,843 $854,843 $1,013,024 118.5 118.1 
menent Association of Ry. Employs.. ....c00.2. <sccecccece 928 928 (8 ae ee 104.5 


Brith Abrham (Independent Order. . 


-No valuation required. 


inWisconsin before 1-1-’1 


Brith Abrham (U. S. Grand Lodge). 


.No valuation required. 


inWisconsin before 1-1-’11 


Foreign society issuing no certificate in excess of $ 


Foreign society issuing no certificate in excess of $500 and licensed 


500 and licensed 


Brotherhood of American Yeomen... $114,810,617 $36,006,758 = .-..---- 78,803,858 3, 133,235 4.0 35.1 
Catholic Order of I'oresters......... 57,131,460 32,770,784  «--eeeee 24) 360,676 7,014,635 28.8 70.2 
MEIRIIEASE ©OAPOIG 0.6 6.5.6 0 vj0:0 6-010 0 60 4,522,657 B,190,771 = we ee ee 1,331,885 1,097,449 82.4 94.9 
RNG, PROMO 66g. hc duc ccilcewa 9, 271,532 (Aik: a eee 1,994,461 2,649,306 (*)132.8 (*)106.8 
Danish Brotherhood of America..... 5,830,941 SGSG.89S ee vnwes 2,295,053 652,473 5)28.4 S)71.5 
Daughters of Norway...............No valuation required. Foreien society issuing no certificate in excess of $500 and licensed 
oy PBST esd 2,079,668 622,331 29.8 2 
473.2 BOE EGG kev etens 2, . 22,3: 29. 65.2 
Degree of Honor (Superior Lodge) { () 3,000,413 2'367,686 8,465 641,192 747,518 116.5 103,5 
Fraternal Brotherhood ............. 9,283,693 4.736,6381 ...-..-. 4,547,062 1,295,561 28.5 66.7 
Brand Carniolian Slovenian Catholic : 
re net or year 3,593,363 2,543,129 i ....-.-. 1,050,233 427,099 (5) 40.7 (5)91.3 
Independent Western Star Order.....No valuation required. Foreign Society issuing no certificate in excess of $500 and licensed 
in Wisconsin before 1-1-’11 
Re GLONMINM rec eld kscesewens§=©6«dheatmewes 6,831,857 6,831,857 8,270,711 121.1 119.3 
mente Of tything Cink, Dept.).....0  ccscccccce ssedecenes 9,045,741 9,045,741 9,548,081 105.6 105.3 
Ladies’ Catholic Benevolent Asso.... 40,051,479 15,641,550 ........ 24,409,929 3,374,775 13.8 48.0 
Loyal American Life Association. . 157.411 177,373 452,780 452,780 358,357 79.1 85.3 
Lutheran Mutual Aid Society....... 3 985,447 2,112,395 8,859 1,881,912 261,604 13.9 59.9 
SEER eee 88 ,446,640 GEGGGGSE | «.2.c8c cen 31,377,953 19,951,079 63.6 87.4 
Bumnite DeueGes Bil ASEG? 60h cos cs. coeteeeccde, ss aceecucie 1,592,398 trig? tat 2 bey Hy 
' 8) 1,335,849 ite | ee 121, —16,091 0 16. 
Modern Brotherhood of America. { (7 shi; "234. 415 14,728°081 S abated Sipe 8,506,333 3,599,848 42.3 81.6 
Modern Woodmen of America....... 631,736,773 203,132,529 ........ 428,604,243 3,893,624 0.9 33.4 
Mystic Workers of the World....... 44,529,510 12,172,866 ...++--- 32,356,644 686,197 _ 2.1 29.3 
Natl. Croation Soc. in the U. S. A... 9,230,619 3.006.004. is cecess 1,226,615 978,256 (®)79.7 (5)97.3 
mune raternal S0e Of The DEAL... ceccscseas svncasasens 127,141 127,141 167,555 131,8 127.9 
Natl. Slovak Society of U.S. A...... 10,481,465 7,020,472 cc sceces pose ‘ Cee eas ord “o- 
r. : A -(@) 42,658,95 33, 650, 446 ....-.-- ,008,5 055,86 ‘ 81.6 
National Union Assurance Society} ene. reas oh eee pa 109,908 109,908 109,908 100.0 100.0 
Order of Mutual Protection......... 1,736,736 G49G49 swe wew ns 793,787 533,503 67.2 85.1 
Order of United Coml. Travelers. ...No valuation required. Grants accident benefits only. 
Plattdeutsche Grot Gilde............No valuation required. 


in Wisconsin before 1-1-1 


Polish Natl. Alliance of U.S. of N. A. 


24,862,519 
Progressive Order of the West......No valuation required. 


18,621,633 
Foreign Society 


in Wisconsin before 1-1-’11 


Foreign Society issuing no certificate in excess of $500 and licensed 
1 


6,240,886 
issuing no certificate in excess of $500 and licensed 


3,146,219 (©)50.4 (5)88.1 




















Railway Mail Association...........No valuation required. Grants accident benefits only. 
ee ORE ree 113,412,773 SOULCCGGIS = kecccas 7,805,860 5,088,455 65.2 97.9 
eer reer ere 11,245,526 PRU reer ee 1,150,912 2,155,252 100.2 100.2 
Royal Neighbors of America........ 134,764,542 40,150,014 vieatses 94,614,528 1,299,389 1.3 31.5 
Slovenic National Benefit Society. 3,605,187 bt eee 3,054,485 356,874 116.8 101.4 
SEU 5 oe hc eiaete cee seis  Seasiidaded - a keiamectes 181,660 (*)194,917 245,701 (*4)126.0 (*4)125.8 
Supreme Tribe of Ben Hur......... 19,881,723 EOGSG SSS ees wiees 2,885,499 1,800,563 62.4 93.7 
Travelers Protective Assn, of Amer..No valuation required. Grants accident benefit only. 
aera Bohemian Fraternal net ora a te 48: 2 5,336, hed eaeee es 7 179 Pl, 770,481 32.3 74.6 
Q 57 96 a  . ade wncne ) E qT 7 
Woman's Benefit Asso of Maceabees((3 Hsintgs ageOnstE 222. ests «= MSE RES aha 
Woman’s Catholic ier of Foresters 31,172,221 DRONE ccc esece 13,084,380 2,928,657 22.4 67.7 
TS CILOIG co ccs ccecei evens 72,834,864 PE 8 eee eo 39,424,989 6,478,293 16.4 55.5 
Woodmen of the World............. 421,395,358 220: 409,579 ke Heese 200,985,779 31,998,336 15.9 60.7 
Total (societies of other states) .$1,997,103,219 $948,584,901 $19,214,583 $1,067,766,120 $141,981,533 SR e)  Sxceewee 
Total (all licensed fraternals)..$2,014,966,214 $955,144,611 $21,184,637 $1,084,276,585 $148,686,427 13.7 


ae 


()Inadequate rate class, 


on the “Accumulation Basis.” 


future when the individual credits on such certificates are exhausted. 


(*)Non-rerated class. (7)Rerated class. 


(7) Adequate rate class. 


(8)Decrease in ratio owing to valuation on tabular basis. 


(Includes accumulations on certificates on non-tabular 
individual increase under the by-law provisions conforming to Section 1959—22 m, Wis. Statutes. 


rates subject to 
(*)Old certificates were valued 
The assessments on the individual non- aye rate certificates will be gradually increased in the 
()Admitted under Section 1958-19, Wisconsin Statutes. 
(Am. Ex. 4% 









LIFE 3 


GUARDIAN LIFE FIELD 
MEN HOLD CONVENTION 








Annual Meeting at Atlantic City 
Has 170 Enthusiastic Agents 
in Attendance 


DISCUSS SALES TOPICS 


Growth of Company Reviewed by Vice- 
President Hansen—C. B. Rudd 
Heads Leaders Club 


With an attendance of 
ond annual convention of 
Life field men was Atlantic 
City. Henry W. Gennerich of New 
York, retiring president of the Lead- 
ers’ Club, called the gathering to order. 
An inspiring address of welcome was 
delivered by President Hubert Gillis, 
under whose administration the Guardian 
Life has made remarkable progress. 
The response was by J. F. Treat, man- 
ager at Fargo, N. D. 

Vice-president and 


T. Louis 


170, the sec- 
Guardian 


held at 


Agency Manager 
Hansen, in reviewing the 


progress of the company, gave these 
figures showing the rapid progress 
made in the past ten years: 
Agencies Producing 1909 1914 1919 
$ 200,000 and over... T7 18 47 
300,000 and over... 6 10 38 
400,000 and over.. 3 6 23 
900,000 and over... .. 1 13 
1,000,000 and over... .. 1 4 
2,000,000 and over.. .. als 2 
1,500,000 and over... .. “a 2 
3,000,000 and over.. .. aia 2 
3,500,000 and over... .. ay 1 


Reviews Growth of Company 


Referring to the growth of the com- 
pany, Mr. Hansen said in part: 

“T wonder if anyone here realizes to 
what extent the company we represent 
is a young, virile company, although 
now in its 60th year. On Jan. 1, 1920, 
it is expected that we shall have $150,- 
000,000 of business in force in the 
United States, of which amount only 
$30,000,000. was on the books of the 
company Jan. 1, 1910, so that four-fifths 
of our domestic business is today less 
than ten years old. This great infu- 
sion of new blood has in it a promise 
of vigorous life and potential strength 
that makes the realization of not only a 
greater Guardian but a great Guardian 
a certainty. 

“It is especially interesting to note 
that of the $30,000,000 of business paid 
for during the club year which closed 
July 31 last, $27,000,000 was paid for 
by agencies represented in the mem- 
bership of the Leaders’ club.” 


Sales Problems Discussed 


“Systematic Planning of the Agent’s 
Work” was the first subject discussed 
under the general heading “Sales Prob- 
lems.” E. H. Houghton, manager at 
Rochester, N. Y., leading the discus- 
sion, called attention to the impor- 
tance of training agents to secure at 
least six interviews each day and to 
plan the interview before the approach. 
He also urged that agents be required 
to read two or three of the best repre- 
sentative insurance journals regularly. 

E. J. Senn, of the firm of Kronsbein 
& Senn, managers at St. Louis, led the 
discussion of the subject, “What Per- 
centage of Man’s Income Should He 
Invest in Life Insurance?” The ma- 
jority of those speaking agreed that 
only a graduated scale could be ap- 
plied successfully, ranging from 10 per- 
cent up. 

“Securing Leads by Means of Leaf- 
lets,” was the subject of a discussion 
lead by F. C. Brinkmann, Jr., of 
Shreveport, who stated that every let- 
ter leaving his office, with the excep- 
tion of birthday letters, carried a leaf- 





let concerning some policy or feature 
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which he believed would best fit the 
needs of the person addressed. He 
has found that the practice not only 
gives favorable advertising, but very 
frequently results in direct 
business. 


How to Secure Interviews 


The afternoon sessiom of the first day 
was presided over by L. C. Klein of 
Carroll, Ia., retiring vice-president of the 
Leaders Club. “Interviews and How to 
Secure Them,” was the first subject dis- 
cussed, and the leaders, H. W. Gennerich, 
a $1,000,000 producer of New York, 
strengthened his talk with concrete illus- 
trations to show that determination to 
secure an interview backed by the knowl- 
edge that your business is too important 
to either camouflage it or state it to 
your prospect’s secretary usually gives 
one a hearing which inspires confidence. 

One of the most interesting discussions 
which came up during the convention 
was that on the subject “The Policy I 
Sell Most Frequently, The Points I Em- 
phasize, The Objections Most Frequently 
Met, and How I Overcome Them.” 
Charles K. Brust, manager at Los An- 
geles, lead the discussion and a large 
number of agents took part, each cham- 
pioning his favorite policy. 


Club Officers Announced 


The morning session, of the second 
day was presided over by J. F. Treat, 
manager at Fargo, N. D. Certificates of 
membership in the Leaders Club were 
presented by Vice-president Hansen to 
the 102 agents who qualified for mem- 
bership. 

Officers of the club for the ensuing 
year were announced as follows: 

President, Charles B. Rudd, Evansville, 
Ind.; first vice-president, Louis W. 
Tubbesing, St. Louis; 2nd vice-president, 
Henry Abeles, New York; vice-president- 
at-large, eastern district, Harold Pearce, 
Cleveland; central, Henry Kronsbein, St. 
Louis; southern and southwestern, L. L. 
Doyle, Tulsa, Okla.; northwestern moun- 
tain and Pacific, J. F. Treat, Fargo, N. D. 

“How a Woman Sells Life Insurance” 
was the subject of an instructive paper 
read by Mrs. Clara D: Knight of Fargo, 
N. D., after which Mrs. A. L. Paget of 


, Chicago read a strong paper on “How I 


Sell Life Insurance.” ‘Selling Business 
Insurance” was the subject ably led by 
George Hoffman, manager at Chicago. 


Covering Inheritance Taxes 


“Insurance to Cover Inheritance Taxes” 

vas the subject of a lengthy and illumin- 
sana discussion led by Charles B. Rudd, 
manager at Evansville. Mr. Rudd car- 
ries with him in soliciting a list of all 
the persons in the United States who 
have insurance amounting to $1,900,000 
or over, and shows this to every pro- 
spective insurer, no matter whether he 
be a prospect for $1,000 or $100,000. 





Agency Organizer 
Wanted 


An Old Line Legal Reserve Com- 
pany wants an honest and reliable 

agency organizer in the state of 
Illinois. Must be a live wire. 
State experience and submit good 
reference. Address Room 701, 
10 S. LaSalle St., Chicago, Ill. 


leads to | 














“How to Increase the Size of Your 
Average Policy” was the subject of the 
discussion led by M. L. Griffiths, manager 
at St. Paul, Minn. Among other meth- 
ods, he advocated the sale of income 
insurance, calling attention to the fact 
that the average person who looks upon 
a $3,000 or $4,000 policy as sufficient for 


his family’s needs will admit that a 
monthly income of $25 would not be 
sufficient. 


Monthly Income Insurance 


The afternoon session of the second 
day was presided over by George God- 
frey Moore of Topeka, vice-president of 
the Leaders Club. <A. W. Fetter of 
Greensboro, N. C., who was to have led 
the discussion on the subject “How to 
Sell Monthly Income Insurance,” was ab- 
sent but his paper, which was read by 
W. C. Ellis, was received with hearty 
applause. 

“Methods of Closing,” led by Henry 
Kronsbein, of St. Louis, and “My Great- 
est Problem—How Would You Solve It?” 
led by Arthur D. Young of Tulsa, were 
the last subjects discussed. 


Banquet Is Informal 


The banquet was an informal gather- 
ing enlivened by good music, short 
speeches and general good fellowship. 
Vice-president Hansen, who was toast- 
master, called upon the following per- 
sons who responded heartily: Henry W. 
Gennerich of New York, retiring presi- 
dent of the Leaders Club; Charles B. 
Rudd, manager at Evansville, Ind., presi- 
dent-elect of the Leaders Club; Carl 
Heye, the company’s vice-president and 
secretary; Louis W. Tubbesing of St. 
Louis, vice-president-elect of the Leaders 
Club; Henry Kronsbein, manager at St. 
Louis, vice-president-at-large of the 
Leaders Club; J. F. Treat, manager at 
Fargo, N. D., vice-president-at-large of 
the Leaders Club; F. S. Doremus, man- 
ager New York City; W. C. Ellis, assist- 
ant to agency manager, and E. R. Kings- 
ley, recently appointed manager at 
Parkersbure, W. Va. 

The retiring president of the Leaders 
Club, Henry W. Gennerich, and the re- 
tiring vice-president, L. C. Klein, were 
presented with handsome leather travel- 
ing bags, and W. C. Ellis, assistant to 
agency manager and secretary of the 
club, was given a gold handled um- 
brella by members of the club. 

At the close of the convention a meet- 
ing of the company’s managers in at- 
tendance was held, at which the subject 
of securing and training agents was one 
of the chief problems discussed. The 
school for training life insurance sales- 
men opened on Oct. 1 at Carnegie Insti- 
tute of Technology, Pittsburgh, which 
was represented by T. L. Hoopingarner 
of Pittsburgh, was heartily endorsed and 
seven subscriptions for scholarships in 
the school were entered, in addition to 
the five already purchased. 


Metropolitan Changes 
CINCINNATI, C., Oct. 8—E. T. Gale, 
for more than 23 years superintendent 
for the Metropolitan in the Covington 
(Ky.) district, has resigned and quit the 
life insurance business. Mr. Gale in- 


, tends to embark in another line, but is 


taking a well-earned rest before re- 
entering business life. His successor in 
the Covington field is S. A. Sheller, who 
for the last four years has been super- 
intendent of the Elmwood Place district 
(Cincinnati) for the company. Mr. Shel- 
ler already has taken charge in his new 
field. 


Cc. L. Lunt, for many years supervisor 
of agents for the Central Life of Des 
Moines, died last week at his home in 
Des Moines. 





WANTED—General Agency 








Two live, experienced young men 
want general agency for good 
life company, Chicago territory. 
Clean business, good production. 
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PROVIDENT LIFE AND 
TRUST AGENTS RALLY 


tion given by President and Mrs. Wing 
at their home in Moorestown, N. J. 

The speakers on Friday morning 
were Graham C. Wells of Pittsburgh, 


Harvey Weeks, A. Rushton Allen of 
; ; Cleveland, and William Peterson of 
Eighth Annual Convention Is Held | Seattle. ‘In the afternoon addresses 


at Company’s Home Office 
in Philadelphia 


MORE THAN 70 ATTEND 


Company Has Written More Business 
in Past Nine Months Than Any 
Calendar Year Before 


PHILADELPHIA, PA., Oct. 7.— 
More than 70 general agents from 33 


were made by M. A. Linton, vice-presj- 
dent of the company; Robert H. Wal- 
ker of Baltimore, and H. G. Sanders of 
Knoxville, Tenn. The annual dinner 
was held Friday night, the orator be- 
ing Rev. W. Warren Giles. 
Sessions ended Saturday after the 
following had spoken: Harris B. Heyl- 
mun, S. G. Landon of Harrisburg, 0, 
B. McLean of Norfolk, R. W. Deaver 
of Wichita, Kan., and C. A. Eyre of 
Omaha. 
New Officers Elected 

The officers of the General Agents As- 
sociation are as follows for the ensy- 
ing year: President, Vernon B. Swett, 
Boston, Mass.; vice-president, Irving R. 


Cowles, Denver, Colo.; secretary-treas- 
states in the Union attended the eighth | Urer, Samuel P. Ellis, Cincinnati, 0,; 


annual meeting of the General Agents’ 
Association of the Provident Life & 
Trust at the home office building here, 
overlooking historic Independence Hall. 

It was announced at the opening 
session that the company during the 
past nine months had written more in- 
surance than in any preceding full cal- 
endar year. According to the agents, 
companies generally are writing from 
70 to 80 percent more this year than 
ever before. 

Four Factors in Increase 


The unusual interest being mani- 
fested is attributed to four important 
factors. One was the adoption and 
indorsement of the basic principles of 
insurance by the United States gov- 
ernment itself. A second is the psy- 
chological effect of the influenza epi- 
demic. A third is the large estate and 
inheritance tax, because the only way 
a man can make up the taxes to his 
estate is by increasing the amount of 
his insurance. Still another factor is 
that, while virtually everything else 
has increased in price, due to the war, 
there has been little or no increase 
in the price of insurance. 


Vail’s Address Opens Convention 


The first session of the convention 
opened with an address by Walter E. 
Vail of San Francisco, president of the 
organization. Other speakers included 
Asa S. Wing, president of the com- 
pany; Paul W. Schenck of Greensboro, 
N. C.; Robert H. Walker of Baltimore, 
and William Hardt, examiner of the 
Philadelphia Clearing House Associa- 
tion. Mr. Hardt complimented the 
company on its able management and 
gave the agents some practical advice. 

The speakers Thursday afternoon 
included: Thomas R. Hill, superintend- 
ent of agencies; Nathaniel Reese of 
Detroit; William S. Ashbrook, agency 
secretary, and Frank J. MacBeath. 


auditor, Charles E. Stockder, Hartford, 
Conn. Executive committee, L. F. Paret, 
Camden, N. J., chairman; S. G. Landon, 
Harrisburg, Pa.; Matthew Walker, Phil- 
adelphia, and above officers ex-officio, 


Company Makes Good Record 


A. C. Bigger, president of the Ameri- 
ean Life Re-Insurance of Dallas, calls 
attention to a mistake in a recent ad- 
vertisement. The copy said “A-1 cases 
calling for amounts up to $50,000 are 
approved the day received.” The adver- 
tisement read ‘All cases.” President 
Bigger has adopted a conservative policy 
and desires only the best class of busi- 
ness. 

The approved business for September 
amounted to $1,065,633. The company re- 
ceived its first application for reinsur- 
ance March 11, last. The business has 
grown from month to month. So far 
the American Life Re-Insurance has re- 
ceived business from 40 companies in 17 
states. The American Life Re-Insurance 
was organized without promotion ex- 
pense and so confidence was created from 
the start. The company maintains a 
branch office in the Chemical building at 
St. Louis, with J. C. Harvey as referee. 
The American Life Re-Insurance service 
covers life reinsurance, double indemnity 
and total disability. 


Kansas Law Overlooked 

TOPEKA, KAN., Oct. 7—Neglect to 
comply with an apparently forgotten law 
passed by the Kansas legislature of 1913 
is going to cost life insurance compa- 
nies operating in the state thousands of 
dollars. In fact, it is costing them al- 
ready, for half a dozen claims have been 
paid on “lapsed policies” in the last few 
months under the provisions of the Price 
forfeiture act. 

This bill provides that “It shall be un- 
lawful for any life insurance company 
other than fraternal doing business in 
the state of Kansas to forfeit any life in- 
surance policy on account of the non- 
payment of any premium thereon, with- 
out first giving notice in writing to the 
holder of any such policy of its intention 
to forfeit or cancel the same.” 

The affidavit of any responsible officer, 
clerk or agent of the corporation, auth- 
orized to mail such notice, that the notice 
required has been duly addressed and 
mailed is made prima facie evidence that 





The agents were guests at a recep- 


such notice has been duly given. 
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PROTECTION and LIBERTY 
are the watchwords of the day. 


Both are found in the Central 
Life—the Policyholders Company. 
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The Lincoln National Life Insurance Company 
Fort Wayne, Indiana 


With an experience running over 14 years the Lincoln | 
Life has never had an insurance claim in Court. | 
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Horse Sense Is Needed 


INSURANCE men in soliciting business 
above all should observe a sense of the 
proprieties, know when, how and how 
long to solicit and to exercise judg- 
ment in dealing with a prospect. Un- 
less this is done the agent is put out 
of harmony with his prospect at once. 
In other words, he kills the 
Perhaps the most fundamental prin- 
ciple of satesmanship is to create a 
favorable impression on the prospect 
In order to do this excellent judgment 
must be exercised and good common 
horse sense shown. 

Just the other day at one of the con- 
ventions an instructor or officer in one 
of the schools of salesmanship that is 
devoting considerable attention to life 
insurance asked to have the privilege 
of saying a few words to tell the audi- 
ence about the features of the school. 
Here is a man whe has had wide expe- 
rience in instructing life agents. De- 
spite this, he had to sell his 
school to this audience. 

The program was crowded and the 
session was a half hour late in start- 
ing. Ten minutes should have been 
the maximum time for this presenta- 
tion. He opened a portfolio and be- 
gan to read a long drawn out treatise, 
showing why vocational training is de- 
sirable and quoting excerpts from the 
laws of some of the states regarding 
the licensing of barbers, horseshoers, 
etc. Instead of taking a small bit of 
time and presenting in compact form 


game. 


however, 


some of the salient points of this 
school and its advantages he rambled 
on and on until the presiding officer 
was compelled to ask him to bring his 
remarks to a close. 

In other words, this man had disre- 
garded entirely the fundamental prin- 
ciple of salesmanship. He put him- 
self out of harmony with his audience 
in his presentation and the length of 
it. In other words, he did not sell his 
school. The impression gained by 
those who listened was that this man 
himself had not mastered the founda- 
tion principles of salesmanship. And 
if the salesmen that come out of the 
school are no better prepared to meet 
the public than he was it were far bet- 
ter that they did not have 
training. 

It all goes to show that schools after 
all cannot teach some of the essential 
things that accompany — successful 
salesmanship. These are born with a 
man or they are acquired through ex- 
perience, observation and sound judg- 
ment. All the technical knowledge 
that can be acquired, all the psychology 
of salesmanship, all the niceties of 
logic, all the studies of human charac- 
ter and nature are useless unless back 
of it all there is a fine sense of how, 
when and how long to do something. 
In other words, if the first impression 
is not a good one and if the salesman 
does not know how to make a good im- 
pression, he is lost. 


vocational 


Increasing Qualification Standards 


Ir 1s quite likely that by next year 
a number of life companies will aban- 
don their $100,000 clubs and establish 
$125,000 or even $150,000 clubs. The 
old conditions no longer prevail. It is 
not a very great accomplishment for 
a man to write $100,000 worth of new 
business in a year under present con- 
ditions. The minimum requirement 
should be raised to $125,000. 

That companies are beginning to take 
this view of the matter, is shown by 
the action taken by the Pacific Mutual 
Life at its recent agency convention 
when it was decided to require that 
every man who is to attend the home 
office convention to be held in 1921, 
must write $125,000 of new business— 
not including term insurance. The by- 
laws of the Big Tree Club, the agency 


organization, were amended to provide 
that in the future it shall be within 
the discretion of the company to de- 
cide what the qualifying amount of 
business is to be. It was announced 
by the company officials that selling 
conditions change materially from time 
to time and that in fairness to the real 
producers, $100,000 should not be es- 
tablished as the arbitrary qualifying 
minimum. In some years it is a sim- 
ple matter to write $100,000 of new life 
insurance; other years this amount is 
secured with more or less difficulty. 
This company recognizes the need of 
some flexibility in this matter and it 
is not beside the mark to predict that 
within another year or so other com- 
panies will increase their 
minimums. 


qualifying 


Selling Home Insurance 


SoME agents in selling the monthly 
income policy, call it “Home 
ance.” 


insur- 
It is pointed out that this in- 


surance is solely and absolutely for the 
use of the family after the bread win- 
ner is gone to keep the home fires 


seems 


‘company in the 











PERSONAL GLIMPSES OF LIFE UNDERWRITERS 








Gib Loewenberg, general agent for 
the Reserve Loan Life at Albert Lea, 
Minn., flew to Emmons last week with 
an aviator who was advertising a 
chewing gum concern, dropped his 
cards as the plane circled over the 
city and sold a $10,000 policy as soon 
as he landed in Emmons. Helmer 
Rasmussen, the purchaser of the pol- 
icy, was given a ride in the plane. Mrs. 
Loewenberg also took her turn at fly- 
ing and enjoyed it so much that she 
insists on her husband’s purchasing an 
airplane to use in his insurance work. 


The funeral of W. F. Bruenger, of 
Bruenger & Dunbar, general agents 
of the New England Mutual at Cin- 
cinnati, was held on Monday of last 
week and was largely attended. Mr. 
Bruenger went to Atlantic City accom- 
panied by his physician and _ while 
there was stricken suddenly and died 
while in the bath room. 


The Franklin Life of 
Ill., is a very conservative, well man- 
aged, progressive company, not given 
to plunging or doing undignified 
things. The advertisement of this 
American Life Con- 
vention issue of THe NaATIonAL UNDER- 
WRITER contained a fatal error that 
destroyed the sense of one of the 
paragraphs. 

In one paragraph appeared this sen- 
tence: “It has sought connections that 
could deliver large amounts of De- 
cember business.” Inadvertently the 
printers left out a very important word 
in the sentence that changes its en- 
tire meaning. What the Franklin said 
in its advertising matter was: “It has 
not sought connections that could de- 
liver large amounts of ‘December’ busi- 
ness.” The Franklin is not a “Decem- 
ber” business getting company. Its 
agents get business every month and 
December means no more to them than 
any other month. The fact that the 
Franklin has pursued a conservative 
course in the field, has not plunged for 
business that is speculative or rebated, 
accounts for the fine character of risks 
on its books and the quality of genu- 
iness in its agency forces. 


Springtield, 


W. H. Hudson of St. Petersburg, 
Fla., who represents the Equitable of 
New York, has during the past ten 
years written over $1,000,000 of insur- 
ance. He invariably secures a settle- 
ment with the application and all his 
premiums are on the annual basis. 
He has averaged less than one rejec- 
tion a year, and has never had to pay 
a medical fee, inasmuch as he has de- 
livered every policy applied for 
through his office. His lapses are a!- 
most nil and the death rate probably 
the lowest of any Equitable represent- 
ative. Of the million of insurance he 
has written during the past decade 
only one $5,000 claim has resulted. His 
territory is very limited, comprising 
one smali county. He has _ written 
many of his policyholders twice, three, 
and some of them four times. He 
qualified for the Southern Century 
Club in 1910 and has attended eight of 
the annual business conferences. Al- 
though 74 years of age, he expects to 
pay for a quarter of a million of insur- 
ance this year. 


George T. Wilson, vice-president of 
the Equitable Life, was a member of 
the committee that formally welcomed 
the king, queen and crown prince of 
the Belgians to New York City last 
week. Mr. Wilson is prominent in the 





burning and to provide the necessities 
of life. If a family has a home and 
can maintain it, it is independent. 
That is one of the big things to think 
of in arranging for life insurance. 





ee 


civic life of the metropolis, and js 
usually among those selected to greet 
its distinguished visitors. Those who 
have heard him speak at life insurance 
gatherings appreciate his talent in such 
direction and readily understand why 
he is in such demand at important pub- 
lic or semi-public functions. 


General Agent James M. Cowan of 
the le Illinois general 
agency of the Northwestern Mutual 
Life gave a banquet to his men at 
Aurora, Ill, Friday evening. Mr. 
Cowan, himself, acted as toastmaster. 
Vice-President M. J. Cleary of the 
Northwestern Mutual, G. W. Harding, 
and M. H. O. Williams, assistant su- 
perintendent of agencies of the North- 
western, were the main speakers. Mr, 
Cowan showed that the total paid for 
business of his agency for the first 
nine months amounted to $6,669,200, a 


gain of $4,304,200 over the similar 
period of last year. In fact, Mr. 
Cowan’s business for the mrst nine 


months exceeds all of his 1918 business 
by $2,923,700. He is having an un- 
usual record. 


John L. Shuff, home office general 
agent of the Union Central, returned 
from Europe last week in time to take 
in both the National Association meet- 
ing at Pittsburgh and the world’s series 
at Cincinnati. 


One of the most successful of the 
younger companies in present produc- 
tion is the Mid-Continent Life of 
Oklahoma City. It wrote in Septem- 
ber the largest volume of business of 
any single month in its history and 
sets its goal at a million a month for 
the three remaining months of this 
year. This business is being written 
practically within Oklahoma, although 
the company is licensed to transact 
business in both Oklahoma and Arkan- 
sas. 

The man to whom credit must be 
given for this growth of the Mid- 
Continent Life is Edwin Starkey, who 
is well known in life insurance circles. 
He is throwing into the company the 
result of several years of successfu! 
field experience, and in addition has 
already proven his ability as an exccu- 
tive. First, as deputy commissioner 
of insurance of Colorado, which posi- 
tion he held with distinction and 
credit, and as president and general 
manager of the Bankers International 
of Denver. Mr. Starkey is vice-presi- 
dent and manager of agencies of the 
Mid-Continent Life. 


Banding together the policyholders 
of his company in a rural community in a 
permanent organization for amusement 
and recreation is the unique plan which 
O. B. Harrauff, general agent of the 
Franklin Life at Princeton, Ill, has 
used with great success. About ‘three 
years ago he conceived the idea of 
getting the policyholders in the vicin- 
ity of Walnut, IIL, a village of about 
500, together for a day’s outing. Com- 
mittees were appointed to arrange for 
various features of the picnic, while 
Mr. Harrauff supplied part of the re- 
freshments and gave souvenirs to those 
in attendance. All who received sou- 
venirs were required to register, and 
that way the names, ages, amount of 
insurance, etc., of every one present 
were secured. A prize was offered to 
the policyholder who brought the larg- 
est number of friends between 14 and 
60, which naturally gave leads on 4 
large number of good prospects. About 
300 attended. Immediately afterwards 
Mr. Harrauff and his aids followed up 
the leads secured from the registra- 
tion and wrote the first 19 called on. 

The second picnic also was held out- 
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INSURANCE COMPANY 


USI NTOD OTT OOO UTP 


INDIANAPOLIS 








ALMOST 


NINETEEN MILLION DOLLARS IN SECURITIES 


($18,458,500.00) 


Deposited with the Auditor of State for the Sole Protection of Policyholders 
More than $1,750,000.00 Ahove the Amount Required by Law 





PROGRESSIVE CONSERVATIVE “FLU” PROOF 
The Growth of Oak—The Solidity of Granite 





On Agency Matters Address, CHARLES F. COFFIN, Vice-President 
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Chicago National Life Insurance Co. 
10 South La Salle Street 





OF DES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 

methods. We offer an opportunity to a reliable 

man who can secure 100 applications during 
twelve months. 





NOW ORGANIZING 





AN ILLINOIS COMPANY OWNED BY ILLINOIS CAPITAL— 
MANAGED BY LIFE INSURANCE MEN 
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LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 











Insurance in Force (over) $40,000,000.00 

Total Resources (over) 5,250,000.00 
The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
and North Central section, which will be assigned to Managers capable of handling and inspiring an agency organization of high 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 








Address :—E. G. SIMMONS, Vice-Pres. and Gen. Manager Whitney Central Bank Building, New Orleans, Louisiana 


PAN-AMERICAN LIFE INSURANCE _ 
os .. COMPANY “EW ORLEANS ree ee 
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A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Income Policies Issuzd 
Dec. 31—1888.... $ 104,307 $ 889,073 1889-1898...... $ 2,128,182 $460,386 
1898.. 321,505 8,392,902 1899-1908...... 12,088,346 1,169,329 
1908.. 3,621,170 43,443,633 1909-1918...... 35,887,982 2,199,357 
1918.. 15,758,208 145,055,484 


the WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 


















A Wider Field —An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up to $3.000, to 
young men and young women as young as age 2—protective insurance and Edu- 
cational and Business Start Endowment Insurance. This extension of the age 
limit for Ordinary Insurance down to age 2 helps our Agents considerably, and 
we have other advantages that help still more. Weprovide banking facilities for 
our Agents in the rural districts, We issue Participating and Non-Participating 
Policies. As regards adults, we write contracts with Double Indemnity provi- 
sions covering any kind of fatal accident, or with Double Indemnity provisions 
covering fatal travel accident only, as may by desired. We issue policies with 
waiver of Premium and Disability Annuity or Instalment Payment features. 
We insure males and females at the same rates. If you cannot make a full time 
contract with us we will let you write our insurance for children as a side line, as 
long as your Company does not object. me are writing as much as $10,000 a 
month of this insurance for us as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 
CHICAGO, ILLINOIS 






































WANTED: Agency Supervisor Familiar with Kansas Territory 


One who is acquainted in the territory, has had experience in securing and training 
agents and who has the ability to develop a good agency organization in the State 
can secure a good contract carrying salary, traveling expenses and a bonus on 
production by addressing 


J. Frank Montgomery, Agency Manager 
American National Insurance Company 


of Galveston, Texas 




































State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 


1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the average life—the STATE MUTUAL has 
furnished unsurpassed protection and service, 
Additions are made to our agency force when the right men are found. 


STEPHEN IRELAND 

































B. H. WRIGHT D. W. CARTER 
President Superintendent of Agencies Secretary 
Oo Very Few Life Insurance Men Make Good Without oe 
The Systematic Salesmanship Outfit will provide 
you with a good system. Write THE NATIONAL 
4 UNDERWRITER, 1363 Insurance Exchange, 


oO Chicago, for particulars. oo 
























Are You Permanently Established? 


White for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 














of-doors, with about the same arrange- 
ments and some 400 people present. 
This year the third annual gathering 
was held in the opera house at Prince- 
ton, with moving pictures and a gen- 
eral entertainment program. More than 
600 people, who drove across country 
all the way from 15 to 30 miles, at- 
tended. Good profits have been reaped 
from everyone of the picnics, and Mr. 
Harrauff reports that his lapse ratio in 
that community is less than 1 percent. 


Dr. C. B. McCulloch, medical ex- 
aminer of the State Life of Indian- 
apolis, but a short time before the 
recent convention of $100,000 and $200,- 
000 Clubs at the home office had re- 
turned to civil life after many months 
of active service at the front. Dr. Mc- 
Culloch is a man of delightful person- 
ality and found himself constantly sur- 
rounded by a group of friendly visitors 
from the field, who hung on every word 
that dropped from his lips, although 
like so many overseas men it is next to 
impossible to get him to talk much of 
his experiences. At the banquet Dr. 
McCulloch was twitted with the sus- 
picion that he had grown so deeply into 
the affection of the men of the field 
that it would be next to impossible for 
him to turn down a risk for any of 
them. “Don’t you believe it,’ he re- 
torted. “Just you wait until we get 
down to business again, then you will 
see, for I have an ambition which I in- 
tend to live up to, to be known’ as 
‘hard-boiled McCulloch.” But there 
was a smile at the corners of his eyes 
as he said it, which took the sting out 
cf his threat. 

Edmund Campion Armes, manager 
of the accident department of the 
Travelers agency at Birmingham, Ala., 
who won the first prize in the essay 
contest oi the National Life Under- 
writers Association is now local chair- 
man for raising $35,000 as Birming- 
ham’s part of the million dollar endow- 
ment for Sewanee, a university owned 


‘and controlled by the Episcopal church. 








Mr. Armes was very active in the war 
days and was secretary of the united 
war work campaign in his city. He is 
31 years of age, having gone to Birm- 
ingham in 1902. Mr. Armes is no 
novice at winning prizes. He delivered 
newspapers for the Birmingham “News” 
on a regular route after school hours. 
In 1904 the “News” offered a prize 
for the best record in general service 
among its carriers. The prizes con- 
sisted of free trips to the World’s Yair 
at St. Louis. Mr. Armes won one of 


the two. 
Mr. Armes left high school to be- 
come office boy for Jemison Real 


Estate & Insurance Agency at Birm- 
ingham. He learned stenogrephy and 
became the stenographer for the firm. 
He was anxious to go to school and 
through the instrumentality of Robert 
Jemison, Jr., and H. G. Seibels of his 
firm became secretary to the vice- 
chancellor of the University of the 
South at Sewanee, Tenn., and he was 
thus able to go through college, grad- 
uating in 1913. While at the university 
he won the South Carolina medal for 
first prize in essay work and also cap- 
tured other prizes. He was an athlete 
in college, playing four years on the 
varsity basket ball team and played on 
the scrub foot ball team. After grad- 
uation he went to Europe and spent 
four months abroad. 

He returned to Birmingham to his 
old insurance firm. He took up field 
work as a solicitor for accident insur- 
ance. The Jemison-Seibels Insurance 
Agency is general agent for the Trav- 
elers at Birmingham. He has been 
selling life and accident insurance and 
hits the roll of honor on Travelers’ 
list. He is manager of the accident 
department of the agency. 


General Agent C. C. Miller of the 
Penn Mutual has an energetic agent 
named Jackman who solicits in the 
Italian district of the North End of 
Boston. One morning during the midst 





of the riots in Boston, Manager Miller 
received the following letter in his mail 
from a Jackman prospect: 

Mr. Miller: 

For the insurance of the life of me | 
would like to apply. My friend Pietro 


| Putcherello, tell me he speak with your, 


I disremember his name, but very much 
it is like a horse,—Jackass, no-yes-well, 
I think not the same, but very like. 

Now my name is Angello Cabanca, and 
I move to 36 Fleet street. Very much 
fight here, and I want the money on my 
life. I want it very swift. Much trouble, 
fights, murders, and big hell all the 
time, and I may not open my eyes to- 
morrow. ‘ : 

Let me know, how much you say I not 
die, please. 

Lovingly, 


Angello Cabanca. 


Assistant Manager R. E. Spaulding 
of the Chicago Agency of the Mutual 
Life, comments as follows on the rec- 
ord for the year: 

It is a well understood fact that the 
insurance written in the majority of life 
insurance: companies and agencies 
throughout the country is far in excess 
this year of a like period in 1918. So far 
as the Chicago agency of the Mutual Life 
is concerned, the comparison is as fol- 


lows: 
Paid for business for first nine 
MOmtNG GE BSI1G..iscécs eevee $11,445,858 
Paid for business for first nine 
MIGMENS: GE BORe 66 ix.c- cs caer 18,149,854 
We have already exceeded by more 


than one million dollars the entire pro- 
duction for 1918. 

A review of the individual records may 
be of interest. We find that more than 
95 percent of the men who have been un- 
der contract since Jan. 1, 1918, have 
exceeded their record for the first nine 
months of last year, and 51 full time 
agents in the nine months this year have 
exceeded their entire production for 1918, 
Of these 36 were field club delegates this 
year. Each of the three millionaire pro- 
ducers have already paid for more busi- 
ness than they did during 1918. Ten 
agents have thus far more than doubled 
their entire production for last year. 

Owing to the requirements of the New 
York law and the ruling of the insurance 
department of that state, no contest 
among the agents has been held and no 
extra effort has been made for new busi- 
ness during the past three months, nor 
will there be during the remainder of 
the year. The wonderful volume of busi- 
ness is all the more remarkable when 
the fact is considered that we are rest- 
ing on our oars, so to speak, and are not 
making special drives for new business 
as has been our practice in the past. 


Rupert F. Fry, president of the Old 
Line Life of Milwaukee, has been elec- 
ted president of the Optimists Club, a 
relatively new organization of business 
men which is rapidly assuming na- 
tional character with local clubs in 
all of the larger cities of the United 
States, along lines similar to the Ro- 
tary and Kiwanis clubs. Mr. Fry was 
among the originators of the idea. The 
Milwaukee club was founded three 
years ago. 


Ohio National Men Honor Appleby 


CINCINNATI, O., Oct. 8—The field 
force of the Ohio National inaugurated 
the activities of “Appleby Month” in a 
very pleasant manner by presenting to 
General Manager T. W. Appleby a very 
handsome gold watch, in honor of his 
forty-fifth birthday anniversary, Oct. 1. 
There was no formal presentation, but 
the agents sent the watch to a couple of 
their associates who were spending a few 
days in Cincinnati, and the latter en- 
tered into a conspiracy with Mrs. Ap- 
pleby as the result of which the manager 
of Ohio National destinies found the 
gift under his breakfast plate. From 
the way applications for policies rolled 
in the first week of the month, there 
is every indication that the special drive 
of the men in the field for new business 
will be equally successful. 


Ruling on Woodmen Raise 


AUSTIN, TEX., Oct. 7—Answering 
queries regarding the announced in- 
creases in rate of the Woodmen of the 
World, Commissioner Briggs states that 
under the old rates the Woodmen were 
57% percent solvent; that the society 
has now raised its solvency to 62% per- 
cent and under the proposed increased 
rate expects its solvency to climb until 





it reaches 100 percent. 
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THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 

s ing Industrial 
policies to 
Ordinary. 
Splendid op- 
portunities for 
i good men. 


Address 
’ ELON A.NELSON 


President 
Home Office Building CHICAGO 
Chicago 























WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
em field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 








VAN TATTT  P 


UUM. 
,- “oe 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
“Suggestions for Increasing 
Your Income”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 














THE COLUMBIAN 
NATIONAL LIFE 


Insurance Company 


Boston, Massachusetts 


LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Low Guaranteed Rates 














NEWS OF LIFE POLICIES 








New Policies, Premium Rates, Dividends, Surrender 
Values and all Changes in Policy Literature, Rate 
ks, etc. Supplementing the “Unique Manual- 
Digest,” published annually in May at $2.50 and the 
“Little Gem,” published annually in May at $1.25. 


z 




















Public Savings Life 


The Public Savings Life of Indianap- 
olis has issued an entirely new line of 
ordinary policies which will no doubt 
materially increase the business of that 
company. These are ten forms in all and 
they are very attractively gotten up. The 
list follows: Limited pay life, non-par- 
ticipating with total disability and 
double indemnity benefit; endowments, 
non-participating with total disability 
and double indemnity; whole life cou- 
pon non-participating; 20-payment life 
coupon, non-participating; 20-year en- 
dowment non-participating with total 
disability and double indemnity; 20-pay 
life, non-participating with total disabil- 
ity and double indemnity; whole life, 
non-participating total disability and 
double indemnity. 

The company has also put on a line 
of junior and juvenile ordinary policies 
from ages 1 to 14 years, in the industrial 
branch. 

The Public Savings in common with 
other industrial companies is writing an 
increasing amount of ordinary business 
and this new line of ordinary policies 


will put its agents in fine condition to , 


for the Massachusetts Mutual at Toledo, 
meet all comers. 


Guardian Life, New York 


The Guardian Life of New York has 
issued a new income bond policy, with- 


out requirement of a medical examina- } 


tion, monthly income to begin at ages 
55, 60, 65 or 70, as the assured may 
elect. Provision is made for payment of 
disability benefits if the assured becomes 


totally and permanently disabled before . 


the age of 60 or before the age of ma- 
turity if lower than age 60, with waiver 
of further premiums; and in case of 
death of the annuitant before age of 
maturity, premiums will be refunded to 


the designated beneficiary without in- | 


terest. Cash surrender values and an 
automatic continued paid-up income fea- 
ture are included, and the contract is 
free from restrictions as to travel, resi- 
dence, occupation or military or naval 
service, and is incontestible after one 


year except for non-payment of pre- | 


miums. 





Farmers National 


The Farmers National of Chicago has 
included both the monthly income total 
disability provision and the double in- 
demnity clause in its policies except 
term and its “protective ordinary life.” 
The company states that it believes that 
the cost to the companies of the total 
disability provision written will be a 
good deal more than most companies an- 
ticipate. On the company’s total dis- 
ability benefit it gives waiver of pre- 
mium, plus monthly payment of $10 per 
thousand, payable until death of the in- 
sured, and is not deductible upon settle- 
ment of death. The extra premium rates 
at age 35 are as follows: Ordinary life, 
$2.28; 20-pay life, $2.45. 





Maryland Life 


The Maryland Life of Baltimore has 
gotten out a new form of whole life pol- 
icy. 





Security Life, Chicago 


The Security Life of Chicago will 
shortly issue an endowment at age 65 
and is now submitting the form to the 
insurance commissioners. 





Guardian Life, Wisconsin 


The Guardian Life of Madison, Wis., 
will probably make some changes in its 
policies about January 1. 


Charles F. Gladding has retired from 
the auditing department of the Phoenix 
Mutual Life, where he has been asso- 
ciated for 43 years, and will spend the 
winter in Florida. He is 75 years old. 
Mr. Gladding resigned a position in the 
state insurance department when John 
W. Stedman was insurance commissioner 
to enter the employ of the Phoenix Mu- 
tual. He has served the company under 
three presidents—Aaron Goodman, the 
father of Col. Richard Goodman; Jona- 
than B. Bruce, and John H. Holcombe. 
He was also a member of the Hartford 
board of councilmen and aldermen. 








THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS 
OF INDIVIDUAL RIGHTS 


IGHTS and duties are personal. Pleasure and pain 
R are personal. The combined rights of individuals 

make up the rights of nations, and the “rights” 

of nations sometimes clash. It was for the pro- 
tection of these individual rights that Americans entered 
the war; it was to defend these rights that we raised 
vast armies, disciplined and equipped them, and sent 
them overseas to fight. It was for individual rights that 
our men fought so heroically. Their victory is a victory 
for individual rights. 

Laws and Courts and treaties and bailiffs and armies 
are properly the safeguards of individual and national 
rights. The first law of mankind was club-law—the 
law of the strongest—the law of the jungle. The ultimate 
law,—the law toward which Democracies are struggling,— 
will be the law which gives every individual his rights, 
harmonizing them with other men’s rights. 

In a Democracy men are assumed to have been born 
with certain inalienable rights which are protected and 
restrained by laws which men themselves more or less 
directly make and execute. 

Laws are not rights; they should define rights and 
be their safeguard. 

Apply this reasoning to Life Insurance and see how 
reasonable and how imperative it becomes. 

The wife, who is the home-maker, and who, while 
making the home, loses the opportunity to earn an inde- 
pendent income, has the right to some sort of protection 
against the risk of her husband’s death. Children have 
a right to be well brought up and well educated. These 
rights should be safeguarded as against the death or total 
disability of the husband and father. In most cases there 
is no safeguard except Life Insurance. 

The rights of the individuals—husband, wife and 
children,—are written in the policy, and are further safe- 
guarded by the accumulations of the insuring company 
and by the laws under which it operates. You can’t live 
real democracy without insuring your life. 

The New York Life Insurance Company issues a 
Policy insuring against the risk of death or total dis- 
ability. Behind each Policy is seventy-four years of ex- 
perience, abundant resources, and the supervision of laws 
that define and maintain the rights of individuals. 


NEW YORK LIFE INSURANCE Co. 
346 Broadway, N. Y. 
DARWIN P. KINGSLEY, President 
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The Prudential Insurance Company of America 
Forrest F. Dryden, President Home Office, Newark, N. J. 
Incorporated under the Laws of the State of New Jersey 
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LIFE 


Insurance Co. 





INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 
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Agents in Chicago 
are making money. 


HE FRANKLIN LIFE 
NSURANCE COMPANY 


of Springfield, Illinois 


can find places for a few good men. 


ADDRESS 


WOLFLE, STEFFELIN & COMPANY 


823 The Rookery, Chicago 




















AGENTS GO TO SCHOOL 


INSTRUCTOR IS MAINTAINED 


Brill & Scott General Agency, New 
York, Has Man Who Devotes All 
His Time to Training 
BY FRANK W. BLAND 

NEW YORK, Oct. 7—The Brill & 


Scott general agency for the Penn 
Mutual Life, at 516 Fifth avenue, New 
York City, is one of the few that em- 
ploy a man who has to do only with 
training and instructing the agency 
force. Wilson M. Taylor, who for the 
past six years has been efficiency ex- 
pert for Willys-Overland Company, 
instructing the salesmen of that or- 
ganization in increased production, is 
in charge of that department. Mr. 
Taylor has had considerable experience 
in life insurance work when he in- 
structed New York Life men in De- 
troit, giving them a special course on 
efficiencv and sales svstem. 

Mr. Taylor now has entire super- 
vision of the salesmen in the Brill & 
Scott agency, seeing that the men re- 
port on time, that the allotted time is 





ear ee 











WILSON M. TAYLOR 
Instructor Brill & Scott Agency 


given to study of assignments in the 
sales course, and that the proper appli- 
cation is used in the field. 


How Course Is Conducted 


Each Saturday forenoon is devoted 
to classes. <A lecture is given with 
stereopticon views, and written exami- 
nations are held at specified times. A 
new man in the organization must take 
a two weeks’ course and pass a writ- 
ten examination with an average grade 
of 86 percent to qualify for a contract. 
A minimum production mark is set, 
being $100,000 paid for business for the 
year. The idea of the course is to en- 
able salesmen to make the proper ap- 
proach and subsequently, having made 
a favorable one, to be in a position to 
take the prospect’s measure at a glance, 
then apply the sales methods as taught. 
The points brought out in the course 
are little studies in human nature. 
Whether the prospect interviewed is 
light or dark, has a prominent or re- 
ceding forehead, a prominent chin, has 
to do with how the agent should pro- 
ceed with his canvass. He will know 
whether his man can be sold with 
figures, facts, detail, high pressure or 
emotion. That the course is practical 
has been clearly demonstrated by Mr. 
Taylor and the men who are today 
using his plan. Mr. Taylor has writ- 
ten and copyrighted a book on his sales 
plans, the title of which is “The Science 
of Approach.” This work has been 


nals and highly commended. It is com- 
prehensive and complete. 


Agency Makes Good Record 


The Brill & Scott agency has at 
present 22 men, and the agency has 
written more than $2,000,000 in paid 
for business since Feb. 1. It is one of 
the new and successful life genera] 
agencies, having started writing busi- 
ness in February. The agency force 
of the Brill & Scott organization jis 
composed of men who have never been 
in the insurance business prior to their 
present connection, and the results of 
the sales course have been shown to a 
remarkable degree. Mr. Taylor has 
devoted his life’s work to sales effi- 
ciency, a subject highly important in 
every selling organization, and a very 
bright future is predicted for the men 
making good under his tutelage. He 
is of a very aggressive type, large and 
forceful, with a personality that tends 
to bring out the best that is in a man, 
Naturally the service extended to a 
salesman under his supervision is ex- 
ceptional. 


Combination Business Barred 


TCPEKA, KAN., Oct. 7—In compiling 
a digest of the insurance laws of Kansas, 
Superintendent Travis has dug up a for- 
gotten statute that has been on the 
books since 1871, and never repealed. It 
provides: 

“No life insurance company organized 
or incorporated by or under the laws of 
this state or of any other state of the 
United States or of any foreign govern- 
ment, transacting the business of life in- 
surance in this state, shall be permitted 
or allowed to take any other kind of 
risks except those connected with or ap- 
pertaining to making assurance on life, 
and the granting, purchasing and dis- 
posing of annuities and endowments; nor 
shall the business of life insurance in 
this state be in any wise conducted or 
transacted by any company which in this 
or any other state or country makes in- 
surance on marine, fire, inland or other 
risks.” 

Under this statute it appears to the 
department that companies which write 
accident insurance in connection with 
their life policies, or even separately, 
are barred from operating in Kansas. 
There are two companies now in the 
state preparing to write accident policies 
in connection with their life policies. 
About one-third of the life insurance 
companies in the state write accident as 
well as life business. Their right to do 
so has never been questioned. Mr. Tra- 
vis regards the measure as unduly harsh, 
and is inclined to avoid its enforcement 
if he can do so legally until the next 
legislature meets and can repeal or 
amend the act. 


Federal Reserve Life Chartered 


TOPEKA, KAN., Oct. 7—A charter has 
been granted to the Federal Reserve Life 
of Kansas City, Kan. The new company 
has a capitalization of $100,000 and is to 
handle legal reserve life business. W.G 
Gregory, for many years connected with 
life companies in Kansas and Missouri, 
is manager of the new concern. F. G. 
Bergen of Summerfield, J. W. Montee of 
Girard, J. R. Anspaugh of Gridley, state 
senators, and Walter L. Payne, state 
treasurer, are among the incorporators. 
A. M. Keene of Fort Scott, state sena- 
tor, is attorney for the company. 





William C. Johnson of the Masonic 
Protective of Worcester and Mrs. John- 
son announced the past week the en- 
gagement of their eldest daughter, Miss 
Winifred Channing Johnson, to Raymond 
Burke Chrisman of Ortonville, Minn., @ 
Harvard 1920 man, who was in the naval 
service. 


~ Octob 








Agency Openings in 
SOUTH DAKOTA 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 


RATES PER $1,000 
Age 40........ $16.00 Age 45........$17.50 
NATIONAL LIFE 


ASSOCIATION 
Des Moines, Ia. 
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“SOMETHING / 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, lowe 
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MR. AGENT! 
Do you care for QUALITY, not 
SIZE? Age, Sound Experience. 
Low Cost, a Splendid Record 
for 70 years? 
Then why not take a General Agency 
in its HOME STATE for 


THE MUTUALLIFE 
OF ST. LOUIS 


OUR AGENTS AND POLICY HOLDERS 
STICK! WRITE THE HOME OFFICE 




















“ACTUARIES 


— F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 


_ J. HAIGHT 


CONSULTING 
ACTUARY 


811-812-813 Hume-Mansur Bldg. 
INDIANAPOLIS 
_ C. HARVEY 
Cc 


ST. LOUIS, MO 











Chemical Building 





T J. McCOMB 
COUNSELOR AT LAW 
' CONSULTING ACTUARY 
freniume, Reserves, Surrender Values, etc., caleg> 


uations and Examinations made. 
Policies and all life Insurance on 





1223 Assuctation Buildia 
19 §. LaSalle St., CHICAG 


ARRIS E. VINEBERG 


Fellow Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1487 First National Bank Building 
CHICAGO 
Prepenic S.WITHINGTON,F.A.LA 
XAMINER 


CONSULTING ACTUARY AND E 
804-306 Security Building 


DES MOINES, 1OWA 


The Law of Insurance a Speci 
Colcord Bldg. 
_____—‘ OKLAHOMA CITY 
j=" H. NITCHIE 
ACTUARY 
qt 
Cental 62 











| 
| 


| Recruiting from College 





THE NATIONAL 


UNDERWRITER 











SEEK UNIVERSITY MEN 





, MUTUAL BENEFIT RALLY HELD 





Graduates 
Urged by Speaker at Atlantic 
City Meeting 





ATLANTIC CITY, N. J., Oct. 7— 


Raising of the “tone” of the insurance 
business by recruiting the ranks of 
salesmen from newly-graduated uni- 


versity students was recommended by 
Donald Clark of Detroit, at the annual 
convention of the Mutual Benefit Life, 
in session here. The experiment, al- 
ready tried upon a large scale, was said 
to have been successful both for the 
company and the men who were in- 
duced through hope of substantial re- 
turns to try their talents at life insur- 
ance rather than in overworked fields. 

It was brought out in the discussion 
that a poll of sixty-three agents at- 
tending a convention two weeks ago 
showed that their income for a year 
averaged $5,600 and that they were 
carrying an average of $22,000 in fife 
insurance. 

Drew and Mathison Preside 


A. A. Drew of Chicago and M. M. 
Mathison of Anderson, S. C., presided 
over the opening sessions. Addresses 
were made by L. A. Cerf of New 
York, on selection and training of 
agents; C. T. Monser of Buffalo, on 
contracts for district agents; W. W. 
Dennis of Louisville, on conditions in 
Kentucky; Percy C. H. Papps of New- 
ark, on persistency in business; Poe 
De Groat of Boston, on “Is the ‘Best 
Seller’ the Ideal Policy?” (his conctu- 
sion being to the contrary), and A. J. 
Birdsave of Hartford, George T. 
Blandford of Minneapolis, Stuart K. 
King of Portland, Ore., and C. H. Ross 
of Sioux City, on policy contracts. L. 
A. Spalding of Baltimore reported on 
the Winton memorial fund. 

Officers Speak at Banquet 

Charles T. Hawes of Bangor, Me., 
was toastmaster at the convention 
banquet when the speakers were Fred- 
erick Frelinghuysen, president; Ed- 
ward E. Rhodes, vice president, and 
Dr. William R. Ward, medical di- 
rector, all of Newark. J. H. Glenn of 
Philadelphia was chairman of the con- 
vention committee. 
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Columbia Life 


Insurance Company, C™ONe™ 





We are all proud of Columbia these days. It is 
a name on every tongue. It stands for liberty, de- 
mocracy, freedom from military dictatorship. 

The name, COLUMBIA LIFE OF OHIO, also 
has come to mean justice, liberality, honesty and 
high-mindedness in life insurance operations. When 
you think of this company you think of equity to 
agents and policyholders. 

The Columbia Life has back of it a strongly but- 
tressed board of directors, who are seeing to it that 
the company is given every chance to develop. Its 
officers are men of wide insurance experience. 

It offers as policies, contracts well ballasted, that 
give every possible benefit consistent with safety. 


S. M. CROSS, President and General Manager 














“The Oldest Company in America’ 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “‘contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


*““Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’ s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 











W. D. Price 


The Commonwealth Life of Nebraska 
has appointed W. D. Price as state 
manager for Montana. 





New Massachusetts Mutual Agency 


Lawrence Schleicher and Frank O. D. 
White, under the firm name of White & 
Schleicher, have become general agents 
for the Massachusetts Mutual at Toledo, 
Ohio. 





Maj. Ridgeway Bishop 


Ridgeway Bishop, who has spent 26 
months overseas as director of personnel 
of the American Red Cross in France, 
with the rank of major, has returned to 
this country and associated himself with 
his father, L. Brackett Bishop, in the 
capacity of assistant to the manager of 
the Chicago agency of the Massachusetts 
Mutual Life at 2020 Harris Trust Build- 
ing. Before going overeas Major Bishop 
was with the Massachusetts Mutual for 
three years, in Chicago and New York. 





Life Agency Notes 


Cc. C. Hazell, agency supervisor of the 
Equitable Life of New York at Balti- 
more, has been given the title of in- 
spector of agencies. 

V. W. Moss, Ohio state agent of the 
International Life of St. Louis, an- 
nounces the appointment of E. L. Barkley 
as special agent for the Columbus dis- 
trict. Mr. Barkley has been in the in- 
surance business at Marion. 








MORE POWER TO YOU 
The more push there is behind 


you the more power you have. We 
furnish the push. This push is the 
help we give our men. No other life 
insurance company does as much 
to insure the success of its Field 
Force. Ask any Bankers Life man 


or write 


Bankers Life Company 
DES MOINES 
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The Company That 


Leads Them All In Kansas 


Produced more new business last month 
than during any previous September in its 
entire history. 


TheFarmers and Bankers Life 


Insurance Company. 
WICHITA KANSAS 





NATIONAL MEETING IN RETROSPECT 



































What Money Could Not Buy 


HE name Massachusetts Mutual is packed full of meaning 

to the insuring public. It stands for perfect protection at 
low net cost, for absolute security, and for unexcelled service. 
It stands for something which no money could buy—an un- 
tarnished reputation. Sixty-eight years of square dealing have 
gone into the making of that name. Is it strange that it 
means so much to the representatives of the Company ? 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
Springfield, Massachusetts 


Incorporated 1851 





































The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets....................... .se---$ 3,286,468.00 
Insurance in Force...................+-: .... 26,191,875.00 
Surplus to Policyholders...... .......... ee 383,467.60 


New Continuous Monthly Income Policies 





















National Association of Life Un- 
derwriters is viewed in retrospect, 
a few features stand out that stamp the 
meeting as unusual. In the first place, 
an uncommonly large number of men 
participated in the discussions. At 
least 25 different attendants at the con- 
vention were heard on the various sub- 
jects each day. Few got on their feet 
more than twice. Each day’s session 
brought out its new speakers, with the 
result that every conceivable kind of 
life insurance man submitted his sug- 
gestions and ideas as the various topics 
came up for discussion. 
* * x 
The Pittsburgh meeting was in strik- 
ing contrast to the gathering held in 
New York a year ago. At the New 
York meeting set speeches and formal 
addresses predominated. Many gave 
addresses on subjects that were not 
germane to the life insurance business. 
The very nature of the meeting, its be- 
ing an international gathering, called 
for something of this kind, but at Pitts- 
burgh the pendulum swung backwards 
and only a very few prepared papers 
were read. Leaders in the National 
association recognized the value of per- 
mitting these soliciting agents to air 
their views at the national meeting, and 
short three and. five minute talks will 
unquestionably have an important place 
on the future programs of the National 
association. 


A S the Pittsburgh meeting of the 


*x * 


Even the smallest writing agents at 
the meeting in Pittsburgh seemed to ex- 
hibit great interest in all of the discus- 
sions on writing business to cover 
inheritance taxes. Apparently the im- 
portance of this is just beginning to sink 
in. Life insurance men are commencing 
to realize that the levying of inheritance 
taxes has opened up a vast field for them 
but one that requires a certain amount 
of study. It is being recognized by the 
life insurance man that he must do some- 
thing more than simply suggest to-a 
man that he take out life insurance to 
cover inheritance taxes. The agent must 
know why, must be familiar with the 
inheritance tax laws of not only his own 
state but several surrounding states; and 
if big men are dealt with, the agent’s 
equipment must include a knowledge of 
the New York, Pennsylvania and New 
Jersey laws. 

From the discussions it was obvious 
that life insurance salesmen are getting 
a new view of the field for inheritance 
tax business. At first it seemed to be the 
opinion of the majority that this subject 
could be broached only to men of some 
substance. It is now seen that life in- 
















Splecdid opportunities for AGENTS in many sections of Ohio. We solicit ing from responsible parties. 

Dr. W. O. THOMPSON G. W. STEINMA 
President Secretary 

8 Courteous—Safe—Conservative 


Great Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 
A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 

























THE FARSEEING AGENT KNOWS 
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abilities linked offered your 
. ee prospect 
up with the Sem0TU AL WILL GAIN HIS 
policies of WIFE INSURANCE COMPANY CONFIDENCE 


of BOSTON, MASS. 


MUST WIN ALL THE TIME 














surance to cover inheritance taxes may 
be talked to men who have not yet ar- 
rived; that is, those who are possessed 
of only a modest estate but who are 
making steady progress and will by the 
time the end of the business career is 
reached have accumulated an estate of 
some importance. To such men, life in- 
surance to cover inheritanec taxes may 
be talked with no small hope of landing 
the business. In other words, the field 
extends down to the comparatively small 
man and once the agent realizes this, 
there opens up to him a whole new 
field of prospects to whom life insurance 
and its relation to inheritance taxes may 
be presented. 
Ge, 2k 

In spite of the large number of men 
who participated in the discussions, there 
were none who related any cases of how 
they had “put it over” on the prospect 
or any stories relating to trick methods 
or smartness in dealing with prospect. 
There was an absence of this sort of talk 
entirely. The addresses were on a high 
piane. No incidents were related show- 
ing that the prospect had been taken ad- 
vantage of. The talks were all of a con- 
structive nature and along the right line. 
As time goes on, the old style high pres- 
sure type of salesman is manifestly pass- 
ing. The men in the business today, 
even the humblest producer, are selling 
their business, getting their applications 
in the right way, and not resorting to 
questionable methods. 


ferred to at the Pittsburgh meeting. No 
particular amount of time was allotteg 
to this subject on the program, but most 
of the speakers during the course of 
their remarks dwelt upon the importance 
of systematic and persistent work. Many 
speakers were entirely unconscious of 
the fact that they were saying in other 
language what had already been said g 
dozen times. All of the big producers 
who spoke at the meeting told without 
any spirit of braggadocio of the system. 
atic and persistent manner in which they 
went about their work. The indelible 
impression left was that big producers 
do nothing by impulse. They work along 
well thought out lines, go about their 
affairs on a definite schedule, and know 
just what they are doing and why they 
are doing it. At no time do they resort 
to haphazard methods. 








LOCAL ASSOCIATIONS 

















Des Moines, Iowa—Sidney A. Foster, 
first vice president and secretary of the 
Royal Union Mutual Life of Des Moines, 
addressing the October meeting of the 
Iowa Life Underwriters, advocated many 
improvements in present systems that 
would be of benefit to the insurance com. 
panies and to the public as well. 

He urged a census of the insurance 
population of Des Moines, including all 
classes of insurance, life, fire and cas- 
ualty, with every agency and its force 
complete. He would place this census 
in the hands of the life underwriters and 
its purpose would be to show the public 
as well as the insurance world the tre- 
mendous amount of wages paid and dis- 
tributed to merchants and markets by 
the insurance interests, the mouths to be 
fed and the housing required. 

He declared the state should forego 
taxation of life insurance premiums to 
protect itself against the poverty of its 
people and encourage the head of the 
family to adequately provide for his fam- 
ily after his demise through life insur- 
ance. He showed that the Iowa compa- 
nies in 1918 paid in all kinds of taxes 
$477,589.20. The fees collected by the 
department are sufficient to pay all the 
expenses of the department. 

* *e * 

O.—Reports made at the 
first fall meeting of the Cleveland As- 
sociation indicate that the plan for 
establishing a paid secretaryship is well 
on its way to success. Charles R. Walker, 
originator of the idea and chairman of 
the committee appointed to take charge 
of the matter several months ago, stated 
that a budget of $6,000 for the first year’s 
expenses had been decided upon and that 
the greater proportion of this amount 
has been underwritten. 

J. C. Behan, superintendent of agencies 
of the Massachusetts Mutual, spoke on 
the possibility of the return of influenza 
in its violent form this year. He re- 
viewed the opinions of some others and 
then expressed the belief that there will 
be no return of the scourge that will 
amount to anything. 

Alexander T. Maclean, actuary of the 
same company, regaled the members with 
some of his original Scotch wit. He was 
introduced by President C. C. Dibble as 
the human actuary and he proved the 
assertion true. Mr. Maclean said he was 
attracted to Cleveland because its prin- 
cipal street bears the name of Euclid 
avenue. He had looked around, he con- 
tinued, for Trigonometry square, or some 
other name equally mathematical, but 
had failed to find anything else that re- 
minded him of his work. 

Young agents should study their bus- 
iness from every point of view and take 
advantage of every feature that presents 
itself, he declared. As an example, he 
mentioned one agent, 27 years of age, 
who wrote $1,025.000 business in one 
year as the result of a very careful study 
of the income tax. Another wrote an 
application for $350,000 insurance at 
the first interview, and it was after- 
ward ascertained that he had _ spent 
six months in preparing for this 
case and knew every inch of his ground 
before he approached the prospect. He 
knew absolutely what this man needed 
and it took him but a short time to con- 
vince him. However, the time taken for 
preparation was profitably spent for both 
the applicant and himself. 


Cleveland, 





* * X* 
Repeatedly by inference and suggestion 





systematic and persistent work was re- 





Two experienced association age 
| taries, Stanley McMichael, who has jus 


resigned as secretary of the Cleveland 
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Real Estate Board after nine years of 
service to go into the real estate busi- 
ness, and Edward Roberts, secretary of 
the Builders’ Exchange for the past 
seventeen years, told of the benefits of 
the paid secretary plan. 


Grand Rapids, Mich.—The first meet- 


ing of the Grand Rapids association for 
the fall was held Oct. 6. The members 
resolved to use their best efforts to 
induce those holding war risk insurance 
policies to keep their policies in force, 
and, further, to offer their individual 
services to all soldiers and sailors to ac- 
ecomplish that end. The resolution passed 
is along the line previously taken by 
the assiciation. 

An interesting resume of the talks 
given at the national convention at Pitts- 
purgh was given by W. Merrill Eascott, 
who attended. The life underwriter to- 
day not only must serve his client, and 
his company, but the community as well, 
and that he must set and meet new 
standards and conduct his business with 
the dignity and ethics of a profession. 
Announcement was made of several 
changes in war risk policies which will 
make them of better service to the men 
who carry them. Discussion brought out 
the fact that the volume of business this 
year breaks all previous records, despite 
the fact that payments have been heavy, 
due to the war and the influenza epi- 
demic. 

* * * 

Oklahoma City, Okla.—Milas Lasater, 
of the Equitable Life, newly ap- 
pointed president of the farm loan bank 
in the fifth district at Wichita, 
made his farewell address to 


Kan., | 
insu- | 


rance men in Oklahoma City before the | 


Oklahoma Life Underwriters Association 
on October 4. Special plans for the meet- 
ing were made by E. C. Hill, secre- 
tary of the asseciation. 

Four new members of the Oklahoma 
association were announced. They are 
George E. Lackey of the Massachusetts 
Mutual of this city, J. G. Read of the 
Pacific Mutual at Hobart, G. W. Gable of 
the Central States Life at Tahlequah, and 
J. M. Best of the American Life in this 
city. 


HONOR CHARLES E. TOWNSEND 





Twenty-fifth Anniversary of His Con- 
nection With Equitable Life 
Celebrated 





BOSTON, MASS., Oct. 7.— The 
twenty-fifth anniversary of the con- 
nection of Charles E. Townsend with 
the Equitable Life was celebrated 
Saturday night when the genial Bos- 
ton general agent acted as host to a 
dinner party of 150 general agents, his 
staff, company officials and Boston 
bank men. Mr. Townsend has been 21 
years a general agent with the com- 
pany and has risen to the rank of 
the greatest agency producer for the 
company. During the evening ad- 
dresses were made by Second Vice- 
President George T. Wilson, Third 
Vice-President William J. Graham, 
New England; Superintendent Walter 
E. John, Edward A. Woods, Pittsburgh 
manager; Charles Jerome Edwards, 
New York manager, who presented 
Mr. Townsend a Tiffany desk set from 
the executive council of the General 
Agents Association; Nathan Warren, 
lor more than fifty years resident sec- 
tetary of the Equitable in Boston; 
President J. Stanley Edwards of the 
National Life Underwriters Associa- 
tion; Walton L. Crocker, vice-presi- 
dent of the John Hancock and others. 
Mrs. Florence E. Shall presented the 
host a silver water pitcher from the 
four general agents of the company in 
Boston and E. F. Dimock presented a 
Tiffany piano lamp from the “Beehive” 
staff, as Mr. Townsend’s agency is 
designated. High tribute was paid by 
all to Mr. Townsend’s efficient work. 
Two presidents and two vice-presidents 
of Boston banks with which the agency 
has dealings were also guests of the 
tvening, P 


cant. L. A. Leadbetter of Rhinelander, 
th 8, has resigned as district agent of 
sa Old Line Life of Milwaukee to be- 
pom associated in a similar capacity 
sa the Equitable Life. Capt. Leadbet- 
Br recently became a partner of Paul 
ne of Rhinelander in the Browne- 
adbetter Agency, writing general lines. 











FIRST RURAL OLD LINE COMPANY 


Low participating rates; double indemnity 


We are writing at the rate of over three millions a year and have a particularly attractive prop- 
osition for men with clean records who can deliver the goods—as General, State or District Agents. 


WILLARD E. KING, Vice President and Manager of Agencies 
; Home Office: 


insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA 


FRANCIS F. McGINNIS, President, General Counsel and Founder 


FRANKLIN A. BENSON, Secretary and Superintendent of Agents 
BAY CITY, MICHIGAN 




















Standard Life Insurance Company| 


HOME OFFICE, DECATUR, ILLINOIS 


All we ask is an opportunity to show to 
the up-to-date Agent either part time or 
whole time that we have the best proposi- 
tion and opportunities for his future success. 


Address the Company at once tor agency con- 
tract and territory. Salary and expense allowance 
arranged for where conditions justify it. 

Company operates in Michigan, Iowa, Illinois 
Nebraska, Kansas, Oklahoma, Missouri and Indiana 


Approximately $35,000,000 insurance in force. 














THOMAS J. OWENS, President 


Capital, $200,000 


All of the stock is held by a few substantial business men 
of Indiana who believe in the ability of the management to 
build a real life insurance company. 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 

If you want to be affiliated with an institution that has real red blood in its veins---that has all the elements of growth and permanency--- 


Tell us where you want to work 


DR. ALBERT SEATON, Wice-Pueaidant and Medical Director 


CENTURY LIFE INSURANCE CO., 


NO ORGANIZATION EXPENSE 


Managed by men experienced and familiar with all de- 
partments of life insurance work. 


CLAUDE T. TUCK, Secretary 
Occidental Building 
INDIANAPOLIS 


Surplus, $100,000 














Wanted 


to write business. 





AGENCY MANAGER for Indiana and Michigan—one who has a 
record as a personal producer and has had success in getting Agents 
All of our policies are unrestricted. Complete 
line to work with. Combination Accident and Health Policy for 
Business and Professional Men, $5,000—$25.00—$25.00, costing 
$9.00 quarterly. No better policy issued anywhere. 
payment department equipped to handle big volume. 
Office connection to right party. For particulars address 


sourH BND INCOME GUARANTY COMPANY 


Monthly 
Direct Home 


INDIANA 

















Indiana National Life Insurance Co. 


INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


Our Home Office is helpful: our agents are pleased with 
the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 

















The Minnesota Mutual Life 


INSURANCE COMPANY 


Excellent Opportunities for Two General Agencies in Illinois 
Contract Direct with Home Office 


For particulars address 


E. S. ALBRITTON 


2nd Vice President St. Paul, Minnesota 














19,712 LEADS 


were distributed among Fideliy field men in 1918— 
the result of our direct mail oy This is agency 
co-operation on a vast scale and explains why we are 
writing more business than at any time im our 

The Fidelity operates in 40 states, Full levei net 
premium reserve basis. Faithfully serving insuress 
since 1878. Insurance ia force over $150, 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, Presiden? 
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Home State: 


Northeastern ILLINOIS. 
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MUTUAL TRUST 
LIFE INSURANCE 


COMPANY 
CHICAGO, ILL. 
Jaink 


We are writing new business at the rate of Twenty 
Million for 1919—have four general agency openings in 





1, Lake, McHenry, Boone, DeKalb, Kane and DuPage Counties in 


2. Stephenson, Jo Daviess, Carroll, Ogle. Whiteside aad Lee Counties 
in Northwestern ILLINOIS. 


3 LaSalle, Bureau, Putnam, Livingston, sani. Kankakee and 
Ford Counties in East-Central ILLINOIS. 


4. Thirty-five Counties in Southern ILLINOIS. 
GOOD CONTRACTS—FOR GOOD MEN 
The only Illinois purely mutual company. 
The only IlIlinois strictly full level premium company. 
Write Home Office for information 


MUTUAL TRUST LIFE INSURANCE COMPANY 
30 North La Salle Street, Chicago, Illinois 











upon friends of the substandard appli- 




















J. O. LUAGMAN, President 


Lutheran International 
Jnsurance Company 


offers up-to-date contracts for good men. 


Sohrbeck Building 
MOLINE, ILLINOIS 


DR. ANDREW JOHNSON, Secretary 
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MICHIGAN 


Fic ia magn aati 


WEST 
VIRGINIA 





eemeage ate mera 



















Sere mipnecs oe 





THE CLEVELAND LIFE 


William H. Hunt, President 
Howard S. Sutphen, Vice Pres. & Mngr. of Agencies 
Cleveland, Ohio 


As of August Ist the Com- 
pany announced a complete 
new line of Participating and 
Non-Participating policies, 
including the latest features 
found in Life Insurance con- 
tracts. Splendid General 
Agency opportunities in our 
territory for men of proven 
ability. 
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[Illinois Life 
























GREATEST 
{LLINOIS 


COMPANY 


WANTS GOOD MEN 
: AND 
WILL PAY THEM WELL 





Man 


Always an 
Illinois Life 
Man 


GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 


WILL PAY THEM WELL 














Contrary to the opinion generally 
held by field men, the percentage of 
risks rejected by life insurance com- 
panies through failure of the applicants 
to attain required physical standards 
is not large, though, of course, each 
declination is a blow to the agent who 
thus suffers the loss of prospective 
commissions. Not infrequently, how- 
ever, the business thus lost is more 
than made good to both company and 
solicitor through additional writing 


cant who learn of his misfortune, and | 
are anxious to escape a like fate them- 
selves. In point of business involved 
the life insurance rejections of a com- 
pany will not equal 10 percent of its 
writings, while the ratio of individuals 
involved will be considerably less; men 
not in fine physical shape usually ap- 
plying for larger amounts of indemnity 
than their brethren capable of passing 
rigid tests. Careful study of rejected 
risks is being made by actuaries and 
medical examiners who tabulate expe- 
riences, and frequently consult to- 
gether regarding the results shown or 
the tendencies indicated. At the pres- 
ént time particular attention is being 
given to heart murmur and the family 
history of the assured, to note the in- 
fluence each has upon mortality ex- 
perience. In case of heart murmur, 
unless it be serious, companies are in- 
clined to accept such risks, experience 
demonstrating that with care, parties 
so afflicted are likely to live the ex- 
pectancy. Overweight, on the other 
hand, is regarded more seriously, and 
if the excess is pronounced some offices 
decline such risks altogether. All in- 
sist upon “writing up in age,” a method 
which while not ideal is yet fair to 
the assured, and the most equitable 
plan yet devised... Men overweight are 
usually high livers, do not sufficiently 
exercise, and hence suffer from sluggish 
liver and the train of ailments induced 
thereby. 

Since the failure of a company in St. 
Paul some twenty-five years ago, no 
office has been formed in this country 
to write substandard business solely, 
and it is a question if such a venture 
could be profitably conducted. The 
late L. G. Fouse, founder and for many 
years president of the Fidelity Mu- 
tual Life, was greatly interested in 
substandard risks, and felt that every 
seeker of protection should be able to 
secure a policy of some sort. 

a 


FEELING OF OPTIMISM SHOWN 


The state of general unrest in the 
business world is looked upon by life 
company officials as a condition that 
will right itself, once the treaty of 
peace is settled and congress can 
settle down to some much needed con- 
structive work. There are, of course, 





, Washington, 


| believing 
| long run cannot always be wrong in 
| what it does. 
| that the United States is 
| favorable position to take advantage 


| gards in the race for prosperity. Ali 


those who believe that “no good can 
come out of Nazareth’—meaning 
D..C.—but this pessimis- 
is not general, most people 
that even congress in the 


tic view 


The feeling seems to be 
in a most 


of the good times that are over the 
brow of the hill, and that when the 
occasion offers we shall not prove lag- 


of which should prove encouraging to 
the man who carries a rate book. 

It does not seem to be generally be- 
lieved that a reasonable proportion of 
labor’s income is being invested in life 
insurance. The last two years have 
seen enormous aggregate increases in 
the wages of labor but, although many 
wage earners are being educated in the 
value of insurance through group in- 
surance, not enough individuals are 


TALKS WITH EASTERN OFFICIALS 


By G. A. WATSON 
REJECTION PERCENTAGE NOT LARGE 





<i 





still remains the professional business 
and salaried classes. This situation, 
however, may change. Labor is only 
beginning to find itself and is suffer. 
ing rather badly at present from the 
popular jazz fever. As_ conditions 
settle down to a more stable basis, 
and as the broadening influence of the 
impetus that has been given insurance 
becomes better appreciated throughout 
all classes, there can be no doubt but 
that more and more wage earners will 
see its advantages and avail them- 
selves of them. 

No special problems face the life in- 
surance companies at the present time. 
One big special problem did face them, 
that of the unprecedented growth of 
the business, but this has been taken 
care of by the action of the New York 
department when it allowed the com- 
panies sufficient latitude under the jn- 
surance law to take care of the busi- 
ness offered. 

The possibility of a return of the 
“flu” is hardly a problem for the com- 
panies to solve. If we are once again 
in for a bad epidemic, and some physi- 
cians already see signs of this, all the 
companies can do is to grin and bear 
it. They are secure in the belief that 
any excessive mortality will be taken 
care of for the majority of the old line 
companies, at least as regards any 
danger of insolvency, through the va- 
rious surplus suspense funds set aside 
by the companies in their wisdom to 
take care of just such losses. Another 
year of excessive mortality would 
without doubt affect the dividend re- 
turns of many companies, but. this, 
after all, would be but a temporary set- 
back and would in no way affect the 
protection offered by life insurance. 


BIG BUSINESS IN OKLAHOMA 





Life Insurance Writings in That State 
Continue Heavy, State Man- 
agers Report 





OKLAHOMA CITY, OKLA., Oct. 
7.—New business continues to pile up 
for the life insurance companies in 
Oklahoma. A mark of $3,000,000,000 
of insurance in force has now been 
passed by the New York Life in Okla- 
homa, according to the state agent of 
the company, E. J. Mewley. 

An increase of nearly 50 percent is 
shown in the twelve months ending 
August 1, as against the previous twelve 
months, according to the reports of 
Craycroft Brothers & Dyer, managers 
in this state, for the Mutual Benefit of 
Newark. New business for the former 
period totaled $104,000,v00 and for the 
jater period $150,000,000. 

Total paid for business for the first 
six months of 1919 for the Bankers 
Life of Des Moines was about $30,000,- 
000, according to T. M. Watlington, 
state manager. This figure is displayed 
against approximately $16,000,000 for 
the first six months in 1918. The field 
force produced more than $2,500,000 
during the first half of August. 

Seven agents of the State “Li ife Insur- 
ance company of Indiana have qualified 
for membership in the $200,000 club of 
that company, according to J. O. Mar- 
tison, state manager. At the conven- 
tion of the company recently held in 
Indianapolis a $500,000 club was or- 
ganized. Three members of the force 
in this state immediately became mem- 
bers of this organization. 


Carolina Life Enters Georgia 


The Carolina Life of Columbia, S. 
C., has recently entered Georgia. 
is now operating in Georgia, South 
Carolina, Virginia and Florida. A. 
Langley is vice-president and general 





availing themselves of the advantages 
it offers. The chief field for insurance 





manager and A. H. Kohn is secretary 
and treasurer. 
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THE NATIONAL UNDERWRITER LIFE 15 
» || CENSURE VIRGINIA MAN Organized 1871 
“THE COMPANY OF CO-OPERATION 
LIFE INSURANCE COMPANY OF VIRGINIA 
RAID ON AGENTS CONDEMNED Richmond, Virginia 
DES MOINES enn OLDEST—LARGEST—STRONGEST 
Hearing Before Commissioner Button Southern Life Insurance Company we 
LIFE AND Sh Issues the most liberal forms of Ordinary Policies 
ows Tudor Took Agents from from $1,000.00 to $50,000.00 and 
’ - ’ bed 
ANNUITY Another Company Industrial Policies from $12.50 to $1,000.00 
—_—— Condition on December 31, 1918: 

COMPANY RICHMOND. VA.. Oct. 7.—Holding (| ER NS ee Pe ee een es PEE Peery Cee Te ee ee eT $ 18,362,862.75 

se cpad es Moon peite ~— SARIN encod caw cc dudccescasecccatecescueeccueaddaaceaeds 16,626,824.78 

that his conduct was “contrary to the Capital and Surplus . 1,736,037.97 

generally recognized standard of ethics Fa paca ERR eee gE NO COS RIE Ree. UE + 149,170,320.00 

ieee ten: SONS: Se A: SE ee ee a a Te ee UIIIING in it daccdsivssncasncasdecedinnd 2,376,218.75 

lan, any age, either sex! violation of a “wise and salutary reso- : : Ccoxue 

Any Pp y ag Gutta: of the Caadainien al edie Total Payments to eS ee asked $21,988,834.83 
Underwriters, of which his company is ne TOTES 
a member,” ‘ 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (R-T Bidg-) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 











Applications for Agencies 
in Wisconsin to be dated 


January 1, 1920, will now 
be considered. 


Gaxdian [ite 


Madison, Wis. 


C. L. Miller, 
. Directing Sales 














HOME LIFE 


INSURANCE CoO. 
(Purely Mutual) 
_256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, Pres. 


The 59th Annual Report of the Home Life 
Insurance Company shows over Four Mil- 
lion Dollars paid to policyholders in 1918, 
of which over Seven Hundred Thousand 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
4% and are now over Thirty Six Million 
Dollars. 
The total insurance in force was increased 
during the year 8.6% and is now nearly One 
Hundred and Fifty Nine Million Dollars. 


W. A. R. BRUEHL & SONS 


General Managers 


_me Commissioner Button of 
Virginia last week severely censured 
Walter P. Tudor, manager at Dan- 
ville, for the Jefferson Standard, fol- 
lowing a hearing at which it was 
brought out that Tudor had “raided” 
the district office of the Atlantic Life 
at Lynchburg without any notice to 
that company of a desire on his part to 
employ its representatives there. We 
was put on notice that in the event of 
a repetition of such practices his cer- 
tificate of registration would not be 
renewed. 


Secures Atlantic Life Agents 


As a result of his negotiations, it 
was alleged that J. Harry Long, dis- 
trict agent at Lynchburg for the At- 
lantic Life, resigned to become joint 
state manager for the North Carolina 
company with headquarters at Lynch- 
burg while Tudor was to retain his 
office in Danville. It was brought out 
in the evidence that Tudor, in attempt- 
ing to induce the Atlantic Life’s agents 
to go with the Jefferson Standard, made 
statements derogatory to both the 
company and its state manager. All 
but one of the Lynchburg force quit to 
join his company’s force, it was testi- 
fied. 

Companies Held Responsible 


Commissioner Button ruled that 
where the facts developed in a case 
disclose approval or participation in 
such practices by an executive officer 
of a life insurance company, the com- 
pany itself will be held responsible. 


Cowan’s Men in Conference 


District agents of the Northwestern 
Mutual Life were in Decatur, Ill., Fri- 
day for their annual conference. There 
was a luncheon followed by a confer- 
ence in charge of B. A. Million of De- 
catur. 

The following talks were made in the 
conference: 

“Life Insurance as a Vocation”’—R. M. 
McCord. 


“Inheritance Taxes”’—P. F. Armour, 
Champaign. 

“Selling the Ordinary Life Policy’— 
W. M. Anderson, Bloomington. 

“Government Insurance’—W. R. Bry- 
ant, Joliet. 

“Insuring the Farmers’’—J. E. Harley, 
Aurora. 


The delegates were given an automo- 





Central and Southorn Ohio and 

Northern Kentucky 
Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 


HOYT W. GALE, General Manager 
For Northern Ohio 
229-232 Leader-News Building 
CLEVELAND, OHIO 


bile ride over the city. At 6 o’clock they 
were entertained at dinner. i & 
Cowan, general agent, was in charge of 








THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 


are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 


known to the Insurance World. 


full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL 
Reliance Life Insurance Company of 


The Accident and Health gives 


YOU MORE ABOUT OURSELVES 
Pittsburgh F*"Ssiaine™ Pittsburgh, Pa, . 








WANTED —to get 


of developing General Agencies in north and north- 


western States. 


Our proposition to men of character and ability 


is worth looking into. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Home Office: Saint Louis, Missouri 


M. E. SINGLETON, President. 


in touch with men capable 

















arrangements for the dinner. Talks were. 


1867 


THE 


1919 








EQUITABLE LIFE oF IOWA 


Announces New Policy Forms 
INCORPORATING: 


Increased Total 


Double Indemnity Benefits 


Other Increased Benefits and Privileges 
Low Net Cost and Best Service to Policyholders 


Disability Benefits 


and 














| made by G. W. Harding of Peoria, Gen- 
eral Agent W. J. Fischer of St. Louis, 
Vice-President M. J. Cleary of the North- 
western and M. H. O. Williams, superin- 





tendent of agents. 





ne 





tual Dividend, purchasing a Penn Mutua‘ 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 








A Penn Mutual Premium, less a Penn Mu- 





William H. Strahan, who for many 
years has been engaged in the clothing 
and merchant tailoring business in Grand 
Rapids, Mich., has sold his interests in 
that line and has become identified with 
A D. Swain in the insurance business. 
' Mr. Swain is manager of the New Eng- 
land Mutual Life and the Preferred 
Accident. 








G. M. Morgan of Potsdam, N. Y., and 
William P. Boyle of Canton, N. Y., have 
opened an office for the Travelers at 
Kenosha, Wis., with temporary headquar- 
ters in the Chamber of Commerce build- 
ing. Messrs. Morgan and Boyle will han- 
dle life, accident and health. Both have 
recently completed terms of service in 











For Agency Connections, Address HOME OFFICE, DES MOINES | 
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,the army. 
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The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT*«° MONTHLY INCOME INSURANCE. 


S[asteram LATEST POLICIES AND AGENCY 
Openings OHIO. IND., KY.. MICH. and W.VA Write Columbus 
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ECRET 
One 


ERVICE 


ae OUR We have a contract for you under which your 
income will be limited only by your activities. ° 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUA 


Cash Capital $200,000.00 


DETROIT 


LTY COMPANY 


V. D. CLIFF, President 
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MICHIGAN | | 


! 
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We 
Insure Total Abstainers 


At Reduced Rates 


OW many TOTAL ABSTAINERS 
do you know whom you could insure 
if you could offer them reduced rates? 
How much business would THEY 
help you to get if you could so write 
them? Wouldn't this be a great 
advantage in opening new territory? 


We Give That Advantage to Our Men 
E insure TOTAL ABSTAINERS 


on Special Rates, or give them extra 
dividends on Regular Policies. We 
keep mortality records separate for 
the two classes. The savings in mor- 
tality ‘for many years has been an 
average of 27 per cent in favor of the 
Total Abstainers, thereby giving them 
20 per cent greater dividends. Do 
you see the advantage to both Agent 
and Insured? This plan builds the 
best business and gives the agent an 
organization which cannot be secured 
otherwise. 




































































= GOOD CONTRACTS TO LIVE CLEAN AGENTS pt 


PEORIA, LIFE INSVRANCEY , COMPANY > 


PEORIA. *  DLLINOIS 
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